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Incorporating All Features 
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Recognized as Essential by 


3 Leading Farm Authorities 
See Page 24 









WHITE PINE MILLS: Winton Lum- 


ber Co., Gibbs, Idaho. 


SPRUCE MILLS: The Pas Lumber 
Manitoba and 


Co., Ltd., 
Reserve, 


The Pas, 
Sask. 


PONDEROSA PINE MILLS: Somers 
Mont.—Craig 


Lumber Co., Somers, 
Mountain 


Idaho. 


Lumber Co., 
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You Can’t 
Beat it... 


attention. 


Winchester, 


topmost importance with us. 
value of all the lumber you buy from us. 
White Pine, Ponderosa Pine, Sugar Pine, Western White Spruce, Douglas Fir, 
Western Hemlock, Red Cedar Siding and Shingles. ite 
us about your softwood lumber problems. Your inquiries will have our careful 


oo year, more than ever before, Quality is the big importan‘ 
factor in lumber selling. New construction is largely on a long-tern 
basis—and investors are demanding the quality that assures dura 
bility. Winton can give you this quality. For down through the year: 
— Winton lumber has been manufactured for dealers who have de 

manded the best for their customers. Your satisfaction is a matter of 
We accept responsibility for the quality and 
Let us supply your needs in Idaho 





May 31, 1941 


PINE-CEDAR 
SPRUCE-FIR 





WINTON LUMBER SALES CO. 


FOSHAY TOWER... MINNEAPOLIS 





We invite you to write 








We want you to see how rapidly Par-Tox penetrates and 
gives your millwork permanent protection against Rot 


and Termites. 


A free bottle of tinted Par-Tox is yours for 


the asking. Drill a hole in a piece of sap pine and make 


your own test. 


Its deep, thorough penetration will amaze you—give you 

visual evidence of why Par-Tox is the double protection 

used by so many mills. No pressure-application is needed 
- —a quick dip does it. 


PARTOK 


REG US PAT. OFF. 





75 years of service 
to the sash and door 
industry. 





ALSO FREE TO DEALERS: List of mills 
using Par-Tox. 


ALSO FREE TO MILLS: Liberal samples 
and easy method of application. 


IRA PARKER & SONS CO. 


OSHKOSH, WISCONSIN 
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Avoid a Lifetime 
Install Malta Window Frames for 
Less Cost Per Year of Service 





POSITION HO.3 
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POSITION HO,2 





POSITION NO. + 
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Mistake-- 


The Mark of 
Top Quality 
Frames— 
Sinoe 190! 


Here are the reasons why there 
are NO mistakes in patented 
“Topeo” or “Supreme” Frames: 
1—*Topeo” 

Pulley. 


2—Three-width Jamb—for dif- 
ferent thickness walls. 


Overhead Housed 


3—Wing-Flex Weatherstripping 
—can save up to S75 per 
room, in 20 years, on heat 
bills alone, 


4—Three-point Jamb Clamp— 
prevents leakage, reinforces 
frames. 


5—Mull Center Clamp — makes 
multiple frames stronger. 


6—Specializing in only top- 
quality frames for 40 years. 


More than ever, these facts ac- 
count for architects, dealers, 
contractors and OWNERS choos- 
ing Malta. 


“Topeo” Overhead Pulley—illus- 
trated here: To install, read 
from bottom to top—positions 
1, 2, 3; to remove (if ever nec- 
essary) just reverse the order. 


Write TODAY for your copy of 
Malta’s Catalog No, A-2—that 
tells all about the frames that 
make more lasting friends. 


The MALTA MFG. CO. 
MALTA, OHIO | 
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“KEEP 
THE SAWS @ >, 
GOING” 


says 


PAUL BUNYAN 


From Red River's "MILE HIGH FOREST" 
Paul Bunyan rolls in the logs. Soft textured, 
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high altitude Ponderosa and Sugar Pine, In- 
cense Cedar and Douglas Fir. Production 
goes on at Westwood the year round. 


Today Paul's axe is but a symbol. His task 
now involves Selective Logging, Forest Con- 
servation, Motorized Logging Equipment, 
Railroads and Diesel Trucks, Manufacture 
and Kiln-Drying to uniform standards and 
Association Grading. 


Manufacturers and builders who practice 
"Quality Economy" can rely upon 


"Paul Bunyan's” 


CALIFORNIA PINES 
Soft Ponderosa Sugar Pine 
LUMBER MOULDING PLYWOOD 
Incense Cedar 
VENETIAN BLIND SLATS 
and PENCIL STOCK 


MEMBER 
WESTERN PINE ASSOCIATION 





_ REGISTERED “Producers of White Pine for Over Half a Century” 


The RED RIVER LUMBER CoO. 


Mills, Factories, General Sales, WESTWOOD, CALIFORNIA 


REGIONAL SALES OFFICES: 





360 N. Michigan Ave. 807 Hennepin Avenue Western Pacific Bldg. 315 Monadnock Building 
CHICAGO MINNEAPOLIS 1031 So. Broadway SAN FRANCISCO 
LOS ANGELES 
1048 Grand Central Terminal NEW YORK CITY 908 Financial Center Bldg. OAKLAND 


UNITED STATES PLYWOOD CORPORATION, 616 West 46th Street, NEW YORK CITY 
TRADEMARK DISTRIBUTING YARDS CHICAGO MINNEAPOLIS LOS ANGELES RENO 
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This Country of Ours 


Thrift Practised Now 
Will Provide for Our 


Post-War Prosperity 


OUR THOUSAND member in- 
stitutions of the United States 
Savings & Loan League have 

been asked by President Paul Endicott, 
Pomona, Calif., that they qualify imme- 
diately as issuing agents for the Gov- 
ernment’s Defense Bonds. He com- 
mends the wise, comprehensive and 
well considered program by which the 
(sovernment will finance its armaments, 
and urged the associations to take 
aggressive part in the merchandising 
of the Defense securities, even to the 
point of spending some of their own 
advertising appropriations to announce 
their co-operation and to urge their 
members to include Series E Defense 
Savings Bonds in their investment 
programs. 

“The thrift ideal which our institu- 
tions have sought to instil through 110 
years of operation will be served by this 
decision of the Government to restrict 
Series E Defense Savings Bond pur- 
chase to individuals,’ Mr. Endicott 
said. “Carefully planned redemption 
arrangements which will avoid market 
losses to the small investors and its 
appropriate adjustments of yields to 
the length of investment, are welcomed 
in our financial sphere. There is clear 
sanity in the program which will help 
avoid inflationary dangers of financing 
exclusively through commercial bank 
purchases. Our associations welcome 
the program also because they are con- 
vinced that there is tremendous advan- 
tage in wide ownership of Government 
bonds leading to greater concern 
among more people about America and 
its policies and its destiny. 

“All savings and loan institutions 
are well aware that this effort of the 
Government to encourage saving and 
thrift now, amounts to assurance that 
expanded purchasing power will be 
available to help set our world to 
rights and keep our economic system 
in high gear after the war. All these 
motives enter into the enthusiasm with 
which our institutions will not only 
participate in but also vigorously push 


the sale of these Government bonds by 
which America is asking her citizens 
to refrain from the use of a portion of 
their luxury-goods purchasing power 
now, in order that she may pay for the 
great armament effort in a way that is 
sound financing.” 





Should Small 
Home Be Freed 


from Taxation ? 
7 {AL ESTATE is being crucified 


on a cross of taxes,” with a 

consequent threat to the stabil- 
ity of both home ownership and local 
government, Dr. William H. Husband, 
member of the Federal Home Loan 
Bank Board, told the recent National 
Conference of Real Estate Taxpayers, 
in pointing out facts that are of prime 
importance to all those interested in 
fostering home ownership. 

“T am not ready to declare finally 
that all homes below an established 
minimum cost should be totally tax- 
exempt,” said Dr. Husband, “but I do 
think that the question is deserving of 
our most serious thought. In many 
respects, the issue is comparable to the 
application of a sales tax on such rec- 
ognized necessities as bread, milk and 
butter. Likewise, minimum shelter ac- 
commodation is equally necessary, and 
much can be said in favor of a public 
policy which would lend every possible 
encouragement to low-cost housing. 
On the other hand, there is real merit 
in the argument that limited and rea- 
sonable taxation on these homes might 
well serve as an incentive of interest 
in local government. 

“Large areas are being blighted to- 
day,” he said, “not simply because of 
deteriorating neighborhood encroach- 
ment but also because of the tax bur- 
den which any sensible person will 
avoid when the opportunity presents 
itself. Also at stake is the security of 
individual families, cities and our 
whole governmental structure. May 
heed be paid to the latent and existent 
dangers before it is too late.” 


Get Early Action 


on Fire Prevention; 


Beware Arsonists 


HIS JOURNAL isn’t an alarm- 
ist; but we don’t feel comfortable 
about the number of fires that 

have happened this spring. 

They may have been accidental and 
aggravated by dry weather. We'll say 
these are the reasons; but a fire is a 
fire, no matter how it gets going. All 
of us know the legend that the Chi- 
cago fire of seventy years ago was 
caused by a cow that kicked over a 
lantern. The disaster was as bad as 
though the cow had planned it that 
way. At a time of possibly increased 
hazard, it is wise to use all proved 
preventives. 

Lumber retailers have done much 
good work in reducing fire hazards in 
their plants. No small part of the 
credit goes to insurance companies. 
Their campaigns of inspection and ad- 
vice have prevented heavy losses. 

But staff men of this journal still 
see yards where the hazards are seri- 
ous. Your present announcer has just 
been looking at a steam plant that uses 
sawdust and shavings for fuel. The 
fires were creeping out over the boiler- 
room floor, with the open fuel chutes 
but four or five feet away. Beyond a 
flimsy partition were heavy-duty plan- 
ers, knee deep in chips. There was no 
one on duty in the boiler room. 

It’s good sense to call in an insur- 
ance inspector and to ask him about 
additional protection for the plant. If 
you follow his advice, he may reduce 
your premiums. But the item of re- 
duced insurance cost is not first in im- 
portance. The No. 1 item, of course, 
is to keep the fire from starting. The 
inspector will tell you things you al- 
ready know; but it’s a spur to action 
to be told by an expert. Calling him 
in and following his advice is sound 
common sense. 

And if by chance the fires this spring 
were not purely accidental, that’s an 
additional reason for taking precau- 
tions. In an hour of danger, the 
utmost vigilance is a patriotic duty. 
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The aim of the AMERICAN LUMBER- 
MAN in preparing this plan for an ideal 
modern farm home is to present in 
practical, buildable form all of the 
essential features and most of the 
desirable features which recognized 
authorities agree should be incor- 
porated in the design of the contem- 
porary farm home. 

That the plan as presented might be 
adopted widely, and that a number of 
farm homes might be built from it are 
purely secondary considerations to the 
primary purpose—that of stimulating 
discussion and arousing interest that 
will result in producing more house 
plans for farm use. We believe that 
the plan, prominently displayed in 
retail lumber and building material 
yards that cater to farm trade, will be 
useful as a working basis from which 
to develop other plans suitable to the 
needs of farmers who are prospects for 
new homes. 

One of the objections which might 
be raised to its practicability is that 
it will cost too much for the average 
farmer. That is undoubtedly true in 
the case of the so-called “dirt farmer” 
who operates on 40 to 80 acres. It is 
perhaps true also in the case of many 
middle west farmers with larger hold- 
ings ranging to 200 and more acres 
whose social requirements are not on 
the same scale as those of younger 
farmers, who, with their wives, are 


YS Sa 


urpose of the Ideal Farm Home 


Its Uses and Features Fully Explained. 
Layout (See Part 2) Discussed. 


graduates of high schools and agricul- 
tural colleges or short courses. The 
work of the farm press and the exten- 
sion divisions of the State university 
agricultural departments and the influ- 
ence of the automobile and radio have 
already effected revolutionary changes 
in farm home life. The modern young 
farmer and his wife require all of the 
home conveniences deemed necessary 
by their city cousins. 

Granting, however, that for several 
reasons, the cost of this house may be 
out of the reach of many farmers, the 
plan still serves the purpose of placing 
in the dealer’s hands an instrument by 
means of which he can demonstrate 
necessary and desirable features that 
the average prospect cannot grasp from 
just a verbal explanation. The plan 
has been conceived primarily as a sales 
tool to be used as a basis from which 
to proceed to the development of a plan 
suited to the individual needs of any 
prospect. 

On the subject of cost, however, 
certain changes can be made easily 
without seriously impairing the effi- 
ciency of the house. The first of these 
is in exterior design. It is probable 
that abandoning the Dutch Colonial de- 
sign, and substituting it with a formal 
Colonial or Georgian design would ef- 
fect savings in both labor and material. 
A considerable saving could be made 
by eliminating the wings housing the 


SEE PART 2 FOR PLANS 


An artist's conception of the 
AMERICAN LUMBERMAN 
Farm Home, drawn from the 
accompanying plans which unite 
all of the essential features with 
most of the desirable features 
recognized authorities agree 
upon. The AMERICAN LUM- 
BERMAN presents this ideal 
farm home and plan as a sales 
tool from which other plans may 
be developed to meet the spe- 
cific and differing needs of 
farm home prospects 


Plan 


Reasons for Room 
Bill of Materials Presented 


sun porch and the kitchen. This would 
necessitate placing the kitchen in the 
space now shown for the first floor bed 
room, and to keep the plumbing 
stacked, moving the ‘basement work 
room to a position under the newly 
located kitchen. Undoubtedly there are 
numerous other changes that can be 
made, either to effect savings or suit 
individual tastes. 

The principal features of the plan 
are the three which H. E. Wichers, 
associate professor of architecture, 
Kansas State College, Manhattan, 
Kan., and an authority on farm home 
design, has stated repeatedly should be 
included in all modern farm home 
plans. These are: 

1. Central rear hall, leading directly 
to all rooms on the first floor, and 
having all stairways leading from it. 

2. Front door facing the drive 
instead of the highway. This gives it 
utility to the family and permits visi- 
tors to enter it naturally and easily. 

3. A work room for canning, caring 
for meats, doing laundry, and perhaps 
accommodating a separator. It should 
have a concrete floor, a drain, a large 
sink with hose faucets, a sturdy work 
table, storage cabinets, and a service- 
able stove. 

This house should be so oriented 
that the front door faces the driveway. 
If the driveway curves parallel to the 
main highway, the house should face 
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the main highway. If the driveway is 
at right angles to the main highway, 
the front of the house should be at 
right angles to the highway. Attention 
should be given to a desirable exposure 
for the sun porch, even if the plan has 
to be reversed, or the driveway curved 
or doubled. 

Recommendations usually call for 
the work room to be located on the 
first floor. This plan places it in the 
basement, which is consistent with the 
general scheme of planning the house. 
The basement becomes the industrial, 
storage and play center of the plant; 
first floor, the living quarters ; and sec- 
ond floor, the sleeping and lounging 
quarters. The work room contains the 
required elements—a sink, stationary 
tubs for laundry, a stove, a large work 
top, and below the work top, commo- 
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dious bins. The work room can be 
placed on the first floor, locating it in 
the present position of the rear porch. 
If this were done, the present hatch 
entrance to the basement could be sub- 
stituted with an interior grade entrance 
to the basement with a short flight of 
stairs leading from that entrance up to 
the work room. This would mean re- 
locating the root cellar. The work 
room would then have to serve in the 
added capacity of rear entry way. 

The central rear hall on the first 
floor connects the front and rear 
entrances, and leads directly into every 
room on the floor. 

The plan contemplates the use of 
the game room in the basement as a 
place for feeding harvest hands, mak- 
ing it unnecessary for them to track 
through any of the living space on the 
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first floor. It is also intended for use 
as a place in which to dry laundry in 
bad weather. 

Kitchen, bathroom, lavatory and 
work room space is located to mini- 
mize the piping used. The basement 
has an exit to the outside, and a shower 
and lavatory. This is to permit the 
farmer to wash or bathe and change his 
clothes, if he wishes, without tracking 
dirt into the upper house. It also 
eliminates the necessity of locating 
the first floor lavatory near the rear 
exit. The basement lavatory contains 
no closets. Damp clothes are to be 
hung on hooks where the chance of 
their becoming musty is minimized. 
The root cellar has a dirt floor, and 
concrete walls and ceiling, the ceiling 
serving as a slab for the rear porch 
above. The game room is entirely 





31 cu. yds. concrete 

3000 brick—fireplace 

65 fire brick 

1 bag fire clay 

2 cleanout doors 

1 ash dump 

1 throat and damper 

1 36-in 34x34 angle iron 

30 pcs. 8x12 flue lining 

2000 8x8x16 concrete blocks 
mortar for above 

1020 yds. inside wall and ceiling finish 
9000 sq. ft. plaster base 

2 pcs. 2x8—16 plates 

10 pcs. 2x8—12 plates 

8 pcs. 2x8—14 plates 

2 pcs. 2x10—16 box 

2 pcs. 2x10—12 box 

26 pcs. 2x10—12 joists 

52 pes. 2x10—14 joists 

20 pcs. 2x10—9 joists 

2 pcs. 2x10—10 joists 

2 pcs. 2x10—16 joists 

150 pes. 1x3 cut bridging 
1700 ft. 1x6 No. 2 S4S 1st floor 
1200 ft. 1x6 No. 2 S4S 2nd floor 
65 pes. 2x4—16 plates 

3 pes. 2x6—12 studs 

330 pcs. 2x4—8 studs 

6 pcs. 2x6—8 studs 

2 pes. 2x10—12 wd. headers 
6 pes. 2x8—16 wd. headers 

2 pcs. 2x6—16 wd. headers 
12 pes. 1x4—12 No. 2 bracing 
8 pcs. 1x6—8 backing 

51 pes. 2x4—16 plates 2nd. floor 
240 pcs. 2x4—8 studs 

10 pes. 2x6—8 studs 

4 pes. 2x8—14 wd. headers 

3 pes. 2x6—16 wd. headers 

8 pcs. 1x6—8 backing 

8 pes. 1x4—12 bracing 

52 pes. 2x10—14 joists 

20 pcs. 2x10—9 joists 

2 pcs. 2x10—10 joists 

1 pe. 2x10—16 joists 

13 pes. 2x6—12 

150 pes. cut bridging 

14 pes. 2x6—16 ceiling joists 
24 pes. 2x6—12 ceiling joists 
12 pes. 2x6—14 ceiling joists 
12 pes. 2x6—18 ceiling joists 
4 pcs. 2x4—8 ceiling joists 
10 pes. 2x6—12 ceiling joists 
10 pes. 2x6—12 ceiling joists 


BILL OF MATERIALS 


10 pcs. 2x6—9 ceiling joists 
56 pcs. 2x6—18 rafters 

4 pcs. 2x6—14 rafters. 

56 pcs. 2x4—2 lookouts 

56 pcs. 2x4—4 side rafters 

8 pcs. 2x6—6 porch rafters 
2800 ft. 1x8 No. 2 roof sheathing 
23 squares roofing 

24 pcs. 2x4—8 gable studs 

8 pcs. 2x4—12 gable studs 
2700 ft. insulating sheathing 
3600 ft. 34x8 bevel siding 
250 ft. 54x4 beaded ceiling 
400 lin. ft. clear 1x6 finish 
200 lin. ft. 114x6 clear finish 
200 lin. ft. 3-in. crown mold 
244 lin. ft. 134 bed mold 

48 lin. ft. 1x12 clear finish 
10 pes. 4x8 plywood 

3 pes. 1x8 12-in. ridge board 
32 pcs. 2x4—8 

3 pcs. 2x4—12 

45 pes. 1x6—8 D&M 

4 pcs. 4x8 plywood 

770 lb. sash weights 

6 hanks sash cord 

800 Ib. nails 

32 sash locks and lifts 

1 entrance lock 

2 rear door locks 

414 pr. butts 4x4 

17 pair butts 31%4x3% 

17 inside locks 

20 door bumpers 

9 pr. pole sockets 

cabinet hardware 

36 ™%x16 anchor bolts 

2 pr. spring hinges clothes chute 
2 pr. strap hinges for hatch 
2 handles 

8 pr. butts 314x3%4 

8 inside locks 

1 pr. spring hinges for clothes chute 
1 pull for chute 

1 OS door frame 3-0x6-8 13% 
4 plank jambs 2-8x6-8 

4 inside jamb stops 

11 cellar sash and frames 

2 coal chutes 

1 door 3-0x6-8 1% 5X 

4 doors 2-8x6-8 134 5X 


1 door 2-6x6-8 13% 5X 

2 doors 2-4x6-8 136 5X 

1 door 2-4x6-8 134 3X 1 It. 

13 sides door trim 

chute, door, jamb and trim 
set work room bins 

work bench and lockers 
basement stairs 

OS Door fr. 3-0x6-8 134 

OS Door fr. 2-8x6-8 134 
triple window frame 32x24 2 It. 
twin window frames 32x24 
twin window frames 28x24 
single window frames 28x20 
single window frame 32x18 
single window frame 32x16 
single window frames 28x24 
gable louvre frames detail 
gable louvre frame 

7% windows 32x24 2 It. div 16 It. 
21 windows 28x24 2 It. div 12 It. 
2 windows 28x20 2 It. div 12 It. 
1 window 32x18 2 It. div 16 It. 
1 window 32x16 2 It. div 16 It. 
32 sides window trim 

1 OS door 3-0x6-8 134 1 pan. 9 It. 
2 OS doors 2-8x6-8 134 3x6 It. 
2 doors 2-8x6-8 134 panel 

8 doors 2-6x6-8 13% panel 

2 doors 2-4x6-8 13% panel 

4 doors 2-0x6-8 136 panel 

1 door 3-0x6-8 134 15 It. 

1 door 2-4x6-8 134 1 pan. It. obs. 
18 inside jambs and stops 

39 sides door trim 

1 chute, door, jamb and trim 

1 scuttle panel and trim 

680 ft. 5%4-in. base 

725 ft. shoe 

500 ft. picture mold 

100 ft. hook strip 

30 ft. pole 

30 ft. 1x12 shelf 

3 thresholds 

1 bookcase 

1 mantel shelf 

1 main stair 

2 medicine cases 

1 set kitchen cabinets 

1 broom case 

1 linen case 

1 towel case 

1 storage case for front hall 

1 window seat 

2 porch columns 8-in. 8-0 round 
porch screens 
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optional, and can be improved or not, 
as the owner wishes. A work bench 
and lockers have been provided for 
home craft hobbies. 

The hatch entrance to the basement 
was adopted to facilitate moving heavy 
objects in and out—objects such as 
baskets of vegetables for the root cellar, 
milk cans, baskets of washing, and 
meat to be cured. The disadvantages 
of a heavy, hand-operated hatch are 
recognized. If, however, discussion of 
the plan fixes that type of basement 
entrance as desirable, it is not improb- 
able that some manufacturer can devise 
a hatch door that can be operated 
easily. Such a door might operate on 
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member of the family in a room near 
the kitchen saves the wife many trips 
up and down stairs. A wardrobe 
closet is provided for callers, and inside 
stairways are in the same well. The 
first floor bathroom is located with less 
consideration for traffic from the 
kitchen than from the front entrance 
through which guests are received. It 
is inconspicuous and adjacent to the 
guest closet. As to the farmer or his 
field hands using it during the day, that 
is not contemplated. The basement 
has been equipped with bathing facili- 
ties and toilet chiefly for that purpose. 

The kitchen is a compact unit, laid 
out in accordance with modern ideas 
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ings. This, according to most authori- 
ties on farm home design, is desirable. 
Large closets and ample space for 
towels and linen have been provided. 

The location of the office or study 
presented a problem for which there is 
no universal solution. The study can 
be on any of the three levels. The 
basement study or office has the advan- 
tage of being readily available for use 
during the day without the necessity 
of the farmer changing from his field 
clothes to work in a well appointed 
room on one of the upper floors. On 
the other hand, a basement office is 
likely to be too cold for comfort during 
some of the winter months, and if it is 





HOW TO USE 


The American Lumberman Ideal Farm Home Plan 
As AN Effective Sales Tool 


Show it to the editor of your local newspaper. 
Explain its features. Ask him to write a little 
story about it. Place an advertisement in the 
issue in which the story appears. 


Circularize your farm home building prospects 
just before or just after the story and adver- 
tisement appear in the paper. Call attention 
to the story. Invite them to call. 


Have the plan prominently displayed in a 
frame or thumb-tacked to a board, or under 
the glass of the desk where you talk to pros- 
pects. 


Explain the features in detail, and call atten- 


5. 


tion to the flexibility of the plan, when neces- 
sary, to effect changes that will provide a 
modern farm home at a cost within reach 
of the prospect. 


If you have salesmen calling on the farm trade, 
write for additional copies at 10 cents per 
copy to cover postage for them to carry in 
their sales kits. 


Use it to demonstrate modern farm features, 
and as a basis from which to develop a plan 
to suit the individual needs of your prospect. 


Make it stir a real interest in modem farm 
home building. 











spring balances or counter-balances 
similar to those used for overhead 
garage doors, and have a handle that 
would not require the operator to 
stoop. 

Instead of an enclosed front porch, 
which is usually recommended, a sun 
porch is provided. If this is not 
desired, an outside porch, equipped 
with storm sash and screens can be 
substituted. Where this is done it is 
advisable to have it lead to a garden. 
The rear porch, with a concrete floor, 
is built to be enclosed with screens or 
storm sash. Hooks should be provided 
in the entryway leading from this 
porch. 

The bedroom is included on the first 
floor for convenience of the farm wife 
in case one of the members of the 
family is ill. Accommodating an ailing 


and equipped with cabinets. A table 
for serving meals can be placed in the 
room. The dining room is large enough 
to accommodate a fair size party. 

Passage between the kitchen and 
dining room is not as efficient as it 
might be. Direct passage has been 
sacrificed in the interest of added work 
top and cabinet space in the kitchen. 
This can be changed easily by eliminat- 
ing the work top space and cabinets 
adjacent to the stove, and placing a 
door in the space. The door from the 
dining room to the central rear hall 
should have glass panels. Its purpose 
is to afford direct daylight to that part 
of the hall whether the door is closed 
or not. 

Bedrooms are somewhat larger than 
those ordinarily provided in city dwell- 


not properly ventilated, papers in files 
are likely to become musty. 

A first floor office has the advantage 
of permitting the farmer who is active 
in rural organizations—the church, the 
grange, politics and other activities— 
to use it for committee meetings and 
conferences without taking his guests 
through the house. The second floor 
office has the advantage of permitting 
the farmer to get away from the rest 
of the family, and have the quietness 
that he might need for his office work. 
Location of the office must in all cases 
be a matter of individual preference. 

No mechanical specifications are 
included beyond the suggéstion that 
running water, a septic tank, and 
plenty of electrical outlets be provided. 
With no flue on the kitchen side of 
the house, the range must be electric. 
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Suggestions on Ideal Farm Home Kitchen 
Upon reviewing the AMERICAN ° 
, LUMBERMAN Ideal Farm Home plan, 
: with special attention to the kitchen, J. 
1 C. Lollich, Curtis Companies Service 
. Bureau, made up two miniature model 
. kitchens of the same proportionate di- 
p mensions shown for the farm home 
y kitchen. One of these follows the cabi- 
| net layout suggested in the drawing. 
d The other departs from the drawing 
n to include a built-in dinette or break- 
s fast alcove. 
g The accompanying photographs 
iS were made from Mr. Lollich’s models. 

The views are from the side of the 
a kitchen adjacent to the rear porch. 

Both models are in color, and present 

interesting treatments in attractive 

style. 

Discussing the models, Mr. Lollich 

says, “In the ideal farm home of to- 

day, there should be a table placed 

somewhere in the kitchen for eating 

purposes. In the plan, according to your 

blue-print, the only space available for 

such a table is in the middle of the 

room, In my estimation this is out of 

date. The modern kitchen is built 

with a dinette or breakfast alcove 

either in the corner or somewhere 

near a window. In my alternate plan 

| have put the dinette in the center of 

the wall underneath the window. 

“To one side we have placed the re- 

frigerator and broom closet, and on 

the other, working cabinets, with the 

sink. In this particular presentation, 

the three working centers; namely, the 
oad sink, the stove and the refrigerator, 

are placed in positions where they can 
ies be used to good advantage. Working 

steps are cut to a minimum, and there 
age is no waste space in the kitchen. This : 
tive particular type of dinette will provide Mi i 
the eating space for seven or eight people. a Hi 
_— “The plan made up according to | Pec] MAU tisttiigg 
and your blue-print makes an ideal ar- y 
“ai rangement of cabinets. You will note, 
ro however, that there are a few more 
pie cabinets than in the other layout, and 
nei the cost of your layout would be con- 
wale siderably more because of the added 
sain cabinets and the counter top space 
‘ which would be available. We have 
are almost as much storage space in my 
that plan, and the difference is acceptable, 
and because in the modern kitchen it is 
| ho : . . 
ir a oo EE Oh SED Sn Above: AMERICAN LUMBERMAN Farm Home Kitchen as shown in plans. Below: 
ad Kitchen as suggested by kitchen designer 
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| in MILLWORK’S 
DEALER’S 


One glance at the illustrations on 
this and the facing page would seem 
to indicate that millwork makes up 
about one-half of the lumber dealer’s 
business. This, of course, is not true. 
One well known middle Western lum- 
ber dealer has estimated that millwork 
makes up about 20 percent of his 
business. This, of course, is very high. 
Various estimates have placed millwork 
at 12 to 15 percent of the lumber deal- 
ers’ business, but it is more generally 
accepted that 10 to 12 percent is a 
better figure. 

While in volume, 10 percent is prob- 
ably accurate, actually this percentage 
is misleading for two reasons: one, 
because it is possible to make a higher 
percentage of profit on stock millwork 
than on most other items, and two, be- 
cause millwork is one of the few items 
that may be displayed advantageously 
for the purpose of creating the sale 
of a house. 

The layman and particularly the 
housewife is uninterested in building 
materials and does not understand them 
except as they appear as a finished 
product. Built-in kitchens, staircases, 
corner cabinets, French door setups, 
built-in bookcases, fireplaces, door and 
entrance displays, window displays and 








working window models appear more 

finished to the layman than most other 

building elements. They are, therefore, 

more understandable to the layman and 

it follows, make a better impression 

on the prospect. Properly constructed 

’ millwork displays are more apt to lead 

“4 eo : ee to sales than most other kinds of dis- 
= ate SLO d - plays. For this reason, millwork plays 
a | j a much higher part in a progressive 
4 . ee Sy 9° lumber dealer’s business than seems 
a us possible from the figure of 10 percent. 
* ae While it is generally agreed through- 

out the industry that lumber dealers 

do not ordinarily have the facilities for 

properly storing millwork, and that for 

this reason alone, it is impossible to 

avoid job orders and small orders 

from dealer to jobber, nevertheless, an 

increasing number of carload buyers 

are being developed among lumber 

dealers. Carload buying can be ad- 

vantageous to all, particularly if the 

lumber dealer standardizes and orders 

Pictures on this page illustrate part millwork plays in building, particularly the use of in the carload only such items as he 
it in hall and living room and the exterior beauty it provides knows he can readily sell over a period 
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PLACE in the 
BUSINESS 


American fiunherman 


work than through the consideration 
of any other element. It is well-known 
that the most important rooms in sell- 
ing the woman are the kitchen and 
bathroom. And what does she think 
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about, if not the cabinets, the built-in 
recesses, broom closets, etc. 

Verily, from every angle, millwork’s 
place in the lumber dealers’ business is 
a leading one. 





on not to exceed a year. One Indiana 
em dealer buys only four types of doors, 
up two of them back doors, and some 
T's eight or 9 types of windows to fit va- 
ue. rious openings and has found that on 
im- these items he has been able thereby to 
ork greatly increase his profit. 

his This does not méan that he buys 
gh. only in carload lots, it merely means 
ork that he buys a carload when necessary A 
eal- and job orders whenever he needs 





other types of millwork which he does gil i 















ally 

5 3 not carry in sufficient quantities to 
equip the house he is working on. 

ob- On estimating millwork, it is also 

ll generally agreed that although it causes 

one the jobber and wholesaler some addi- 

her tional expense, it is still logical practice & 

ork to have the salesmen or merchandising 

be- men who represent the lumber dealers’ 

— source of supply make the estimate on 

isly millwork. Estimating millwork for the 

sale home seems to call for a specialist ac- 
cording to most authorities. 

the In many ways, millwork puts the 

ling lumber dealer in the furniture business. 

— Besides being the heart of the home, 

e and besides the fact that it contributes 

SCS, 


beauty to the home, and gives to the va- 


Ss : ; 
pede rious rooms their form and usefulness, 
ant 
























millwork also sometimes takes the 
and place of furniture as in the case of 
_— built-in kitchens, breakfast nooks, book- 
ther cases, corner cabinets, window seats, 
puis built-in dressing tables, recessed 
an shelves, mirrored doors, fireplace man- 
wane tles, recessed bathroom seats and other 
cted similar applications. 
— It goes without saying in the small 
: ad home, that the prospective buyer would 
se rather get as much on one bill as possi- 
ail ble. In other words, if he has to buy 
_— furnishings and furniture, he is inter- 
ang ested in getting as much furniture and 
+a furnishings on the house bill as he 
agri possibly can in order to reduce the 
: ad payments on his furniture bill. There 
a is no reason why the lumber dealer 
eae should not capitalize on this tendency. 
age It is probable that more homes are — 
oe sold through a contemplation of mill- < “3 goo 
mber CU tna | 
- ad- V4 
) the There is plenty of millwork in these "Hi | = | 
ing rooms. Illustrating millwork treat- edd, Ta a f 
te ment in a dining room, bedroom | ais : 
and kitchen . 
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Wisconsin Dealer Designs Outstanding House 


The Johnson-Burt Lumber Co., 
Wausau, Wis., operates a one-stop 
building service that conforms to the 
usual pattern in vogue in most of the 
thousands of retail firms that have 
equipped themselves to take over the 
responsibility for the building needs of 
their communities. 

This firm is in the advanced bracket 
that has developed its business to a 
point where it is necessary to have 
skilled architectural service available in 
its own office. To meet the needs of 


a clientele that requires homes varying 
from small inexpensive types to rela- 
tively large structures, Mr. Johnson 
employed two architects, and trained 
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them to act as expert home salesmen 
as well as designers. 

Typical of the larger types being de- 
signed and sold by the company is the 
house illustrated by the accompanying 
floor plan drawings and photograph. 
Designed by one of the company archi- 
tects under Mr. Johnson’s direction, it 
expresses his and Mrs. Johnson’s ideas 
of the perfect home for their family. It 
has aroused much favorable and en- 
thusiastic comment throughout central 
Wisconsin. Its beauty, evident even 
after a heavy snow-fall, will be en- 
hanced greatly with the landscaping 
treatment that will be applied to the 
grounds this spring. 
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SECOND FLOOR PLAN 


It embodies a number of unusual and 
utility features. There are, for in- 
stance, two stairways leading from the 
first to the second floor. One of these 
permits the maid, and anyone entering 
from the rear, to reach the second floor 
without the knowledge of anyone in 
the dining room or living room. The 
true colonial entrance makes use of 
glass block instead of the usual con- 
struction for side-lights and transom. 
Cabinets and work tops are included 
on both sides of the narrow partition 
separating the kitchen and the break- 
fast alcove. 
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Should a Retail Yard Have Woodworking Machinery ? 


From one of our readers in Canada 
came the letter published below. In it 
he discusses the merits of woodwork- 
ing machinery in the retatl lumber yard 
and comes to a conclusion which is 
based upon his experience in the lum- 
ber industry. Mr. Primmer has charge 
of the retail sales of Bloedel, Stewart 
& Welch, Ltd., Port Alberni, B. C., 
Canada, and having seen service in the 
industry from several angles he un- 
doubtedly has a sound foundation for 
his views. 

Do you agree with him? 

It would be interesting to hear from 
others on the subject of woodworking 
machinery. 


A question often asked and dis- 
cussed by retail lumbermen is given 
above. Would it be profitable? Many 
retailers agree, in part, that it would. 
Some desire a complete planing mill; 
others say definitely, “No.” A few 
have tried and proved it profitable to 
have a little woodworking machinery. 

After many years experience in re- 
tail yards, also with a background of 
the practical building and construction 
trade, my own observation is: 

For the average yard in a live town, 
I would recommend a few medium 
weight machines such as a pony planer, 
say 20-inch, a combination woodwork- 
ing circular saw and a small band saw. 

The above machines can be handled 
by any intelligent yardman and the 
maintenance with regard to saw sharp- 
ening and knife grinding can generally 
be done in some neighboring shop that 
makes a business of it. 

Approximately one thousand dollars 
would furnish such an outfit and would 
pay a good return upon the investment 
and help build business. Some may 
ask what work they would use them 
for. 

Have you never had a customer who 
asked you for a piece of odd width or 
thickness for some special job or a 
remodeling job where-one has to fit up 
to some odd size used years ago? 

Again do you not get material dam- 
aged in the yard which can be salvaged 
into saleable stock? Perhaps you are 


in a town surrounded by an agricul- 
tural district, where there is a ready 
sale for various wood buildings, such 
as hog pens, chicken houses, feeders, 
etc., or are near a summer resort where 
there is a demand for week-end cabins. 
All these can be made up economically 
with the aid of a little machinery and 


your short and odd lines would move 
faster at a nicer profit, also many mills 
have short and odd lines that the retail 
yard could work up again whereas the 
larger mills are not laid out to do so. 

R. W. Primmer, Bloedel, Stewart & 
Welch Ltd., P. O. Box 834, Port Al- 
berni, B. C. 
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HA eres a Timely Tip 


This semi-circular built-in seat, with a round table placed in 
front, is a suggestion for a special “sales department” in a yard 
that has neither the space nor the need for a full-dress “‘sales 
studio.” It is better than placing the customer at the corner of 
a desk. He can be comfortable while looking at drawings, photo- 
graphs and samples. It is located in the office of the Glen New- 
ton Lumber Co., Nevada, Iowa. The unit is located at the rear 





of the sales and display room, far enough away from the sales 
counter to afford the necessary privacy, and near enough so that 
the salesman can, with a couple of steps, get whatever added ma- 
terials he may need. It is isolated enough so that casual custom- 
ers are not too near, and it is not so isolated that the prospect 
has the uneasy feeling of having no means of escape from strong- 
arm selling. 
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“Cures” Offered for Headaches 
Caused by “Hurry Up” Customers 


NEW CONTEST: HOW TO GET CONTRACTOR’S COOPERATION 









Last call for aspirin for headache No. 13; first call 
for answers to Contest No. 14 which poses the ques- 
tion “How do you get cooperation from contractors 
after you have given them your prices and developed a 
customer for them?” It’s a mean question and from 
the number of letters received on the subject it has 
stumped a number of dealers. 

Below are three timely suggestions on how to keep 
your “hurry up” customers happy while at the same 
time having them pay for the extra service given. 

A reminder: there is still time to hear from more 
of you about turning this contest space into a “letters 
from readers” department where more questions may 
be brought up and solutions given. 





Aspirin for “Headache” No. 1! 


We have always had the man who wants a few 
pieces of lumber, a door or a sash, “right away,” and 
we will always have him. 

Therefore, we prepared years ago for this “hurry- 
up” man. 

We now have our second “Service Car’’—the old 
one just run down—and 


other methods used to procure business. 

“Demands for Immediate Delivery” are not head- 
aches to us. We just like and welcome these small 
hurry-up orders.—William C. Nolte, Brant Lumber 
Company, Toms River, N. J. 





In this part of the country, all lumber is quoted at 
mill or yard price, delivery charge extra. 

At present it is $1.25 per M or a minimum of 50 
cents. 

During busy periods, it is not always convenient 
to hold everything to deliver a small order just when 
the customer wishes, but perhaps it can be handled 
in about two hours. 

In most districts there are messenger services with 
light trucks or motorcycle carriers that can handle 
jobs like the one mentioned economically. If the cus- 
tomer is not willing to carry such an order as men- 
tioned himself, he should not be above paying for spe- 
cial services, otherwise such a small order would wipe 
out all your profit on that transaction. 

Were the customer one of your big accounts and 

the order were an emer- 





the word “Service Car” 
is just what it means. 
Any one of our yardmen 
drives this car so that we 


RULES OF CONTEST 


gency one, you would do 
better to absorb the cost 
and give the service, but 
not otherwise. 


can come pretty close to 
making the delivery on 
time. 

No, it does not pay us 
in every instance to 
make some of the deliv- 
eries but service today is 
the watchword of the re- 
tailer lumber industry 
and a little loss here and 
there is generally made 
up by a larger order later 
on by these small hurry- 
up buyers. Their praise 
of our service is a hun- 
dred fold more valuable, 
to us, than any of the 





First Prize—$1!0: Second Prize—$5; Third Prize—$3 


1. Solutions of, or comment upon, the "Headache" 
printed in each issue must be not less than 100 words 
or more than 1.000 words long. 


2. Solutions of or comment upon any "Headache" 
must be received within 30 days of date of issue in 
which that "Headache" is stated. 


3. Only retailers and their employees are eligible to 
compete. 


4. The editors of the AMERICAN LUMBERMAN 
shall be the sole judges. Names and addresses of all 
prize winners will be printed in this journal. 


5. All solutions and written comment submitted shall 
be the property of the AMERICAN LUMBERMAN, 
with right to print in whole or in part. 


6. Entrants in any “Headache” contest are free to 
also enter any, or all. later contests; thus it is possible 
for you to win more than one prize—if your solutions 
are judged to be best. 








Where you have your 
own delivery service, 
your trucking costs must 
be around 17c per mile. 

If your customer is 
just a run of mill one 
and really worthwhile, 
after an explanation and 
if still in a violent hurry, 
he will pay the service 
charges, otherwise such 
a one is not worth con- 
sidering, ; 

However if you adver- 
tise “Snappy Service” 
and “Speed gets ’em,” 
etc., you are forced to 
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* * a * . py 2 J # 
More Headaches-MoreAspirin-More Prizes 


compromise where possible, watch your diet and try to 
prevent the use of Aspirin, for although they are a 
good remedy in an emergency, continual usage spoils 


their efficiency—Richard W. Brimmer, 
Stewart & Welch Ltd., Port Alberni, B. C. 


Bloedel, 





In answer to your contest Number 11, I am sub- 
mitting what I think is the most successful solution, 
as we have had the same problem occur in our office 
or over the ’phone day after day. 

We will use the same order as listed, to simplify 
matters. 

He orders, 1 Pc. 2x4x7’—0” 
1 Pe. 1x6x5’—0” 
1 Pe. 1x3x8’—0” 


As we all know the Planing Mill can’t afford to 
feed the “kindling” pile without sufficient compensa- 
tion. I figure on the first item—1l piece 2x4x8’—0” 
—second item—1 piece 1x6x8’—0”—third item—1 
piece 1x4x8’—0”. 

Figure the full board footage and price according 
to the selling price, and then add a minimum of 25c 
for cutting charges and an additional 25c for quick 
delivery, (minimum). 

If the customer is looking for quick service and 
realizes the position he puts the lumber dealer in, he 
won’t mind paying the small charges for this extra 
service. But, if he is expecting this service free, nine 
times out of ten he is a bargain hunter and if he 
should be a repeater it would always be like the pre- 
ceding order, so what have you lost if you should 
lose him?—Ellis O. Farris, Hayden Planing Mill Co., 
Owensboro, Ky. 








For some time we were also troubled with the 
headache caused by the fellow who wanted a couple of 
2x4’s delivered right now. Invariably, he came in 
right at the time when we were swamped with work, 
and lots of bigger orders to get out. 

The best remedy that we could work out for this 
trying situation was to have a couple of signs printed, 


reading “50c Delivery Charge on Orders under 
$10.00.” 


We believe that this not only increased many of 
these small orders so that the customer would not 
have to pay the delivery charge, but also cut out the 
small deliveries to a great extent. Most of the time 
the customer would rather carry the material on his 
car or over his shoulder rather than pay the delivery 
charge if he could not make up the $10.00 minimum. 
—M. H. Wyman, White Star Lumber Co., Mon- 
tesano, Wash. 





New Contest No. 14 


HOW TO GET CONTRACTORS’ COOPERATION 
Fom a California Dealer 

Here is one of our headaches. Contractors and carpenters 
come with material lists or plans for our estimates. A good per- 
centage do not expect to buy of us but are seeking our prices as a 
yardstick, or club, in dealing with their regular source of supply. 
Some are really spies seeking information for other dealers. How 
to sort the wheat from the chaff is a daily problem. 

From an Arkansas Dealer 

Although the lesser percentage of our sales are to contractors, 
we have trouble in getting any profitable business from them. As 
very few of the yards here are in the house contracting business, 
depending on the independent contractor, very few houses are 
built here without the contractor taking a competitive material 
bid from most of the local yards. 

One may work up a house prospect, get it to the point for the 
contractor to make his bid; he then takes it for granted that for 
him to get the contract and meet other contractor competition that 
might develop from other firms, he must get material bids from 
other yards and even asks for permission from the prospective 
builder to get bids from other yards. 

This is not always the case but in some instances when you are 
trying to work with all the contractors and cooperate with them, 
some will take advantage of your confidence and peddle your pros- 
pect to other yards. 

We wonder if this is just an unavoidable headache for the build- 
ing material retailer, or if there is some way one can secure greater 
cooperation from the contractor. 





GIVE US YOUR HEADACHE 


If there are problems that bother you, whether they be large or 
small, the AMERICAN LUMBERMAN invites you to submit them 
to this contest. Every sender of a Heachache will receive, in ac- 
knowledgment, a beautiful automatic pencil, of real value, that he 
will be proud to own. 

Address all correspondence to CONTEST EDITOR, Ame_rt- 
CAN LUMBERMAN, 431 South Dearborn Street, Chicago. 





PRIZE WINNERS 


“Headache Contest No. 10” 


THE PROBLEM was how to unload from cars at a distant sid- 
ing and transport the material economically to the sheds. 
First Prize—$10 
W. P. Canby, Jr., W. P. Canby & Son, Dowingtown, Pennsyl- 
vania. (Solution published May 17.) 
Second Prize—$5 
Truman D. Cameron, E. M. Cameron Lumber Corp., Albany, 
New York. (Solution published May 17.) 
Third Prize—$3 
Edwin A. Riggs, The C. A. Porter Co., Auburn, New York. 
(Solution published May 17.) 
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Tulsa Dealer Erects New Plant 


Over Ashes of Old 


The old saying tells us “out of the 
ashes rose the new city,” but in this 
instance, or the Tulsa, Okla., way of 
saying it, “out of the ashes rose a new 
building.” 

In March, 1940, Hanna Lumber 
Co., of this city suffered a very disas- 
trous fire, the office and display build- 
ing being a complete loss. Before the 
firemen left the fire, the office was set 
up in a nearby affiliated company’s 
building so that not a second was lost 
in taking care of the needs of the cus- 
tomers. 

Within a very few days J. R. Herr, 
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Signboard where the additional section 

of the office will be constructed. Heavy 

traffic passes the plant and the sign is 

spotlighted and the display illuminated 
at night 


architect for the company, was busily 
engaged in drawing plans for a new 
office and display building, and recently 
the company moved back into its own 
new building. This building is but 
one-half of the size of the contemplated 
building when completed. 

The company is, in reality, a com- 
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H. E. Hanna standing in front of the 
new office and display building. Side- 
walk wicker basket display is one sideline 








Garage for the home shown in the ac- 

companying picture. This is six feet 

longer than is usual, extra space being 
used for utility and wash room 


plete building department store. Each 
department is managed by a competent 
executive. J. R. Herr is head of the 
architectural department. Here pre- 
liminary plans and sketches are drawn, 
and when the customer has decided on 
his home or building, complete work- 
ing drawings are made, and complete 
supervision of the job is maintained 
until completion. 

A modernization department is also 





Mr. Herr explaining construction details 

for certain class homes. Siding of sev- 

eral kinds over building paper is used 
outside and wallboard inside 


maintained where competent advice is 
given on any subject dealing with re- 
pairing or modernizing. The company 
has a very unique service it is able to 
offer customers in that old equipment 
is taken in and a fair cash value is 
placed on it, which it credited to the 
bill for new material and installation 
work. This used equipment is then 
placed on sale at the affiliated place of 
business where anything from a used 
bolt to a complete kitchen or bathroom 
may be purchased. 
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Control of Financing Con- 
trols Sale of Materials 


With the tapering off of business 
from the oil boom in central Michigan 
a few years ago, the Little Rock Lum- 
ber & Coal Co., Alma, centered its 
attention on the development of a 
form of package selling that would fit 
local conditions. 

The plan that is working for the 
company is to sell new homes and 
modernization jobs, control the financ- 
ing and the payments to contractors, 
sell the materials on the contractor’s 
take-off, and act as a buffer between 
the owner and the contractors. 

“When we sell a job,” said Earle 
Brenneman, “we select the contractor 
or influence the selection. Before the 
contractor comes into the picture, how- 
ever, we have the plans complete, and 
the financing arranged. The contrac- 
tor then takes off his list of materials, 
and buys them from us. 

“We started this plan about two 
years ago, and it is working out very 
well. The contractors and the cus- 
tomers like it. The former get more 
business, and the latter have someone 
looking out for their interests. The 
contractor is also sure of his money, 
and after the second inspection on 
FHA jobs he can make a good, size- 
able draw. 

“We use stock plans mostly, and 
where original plans are required or al- 
terations in stock plans are extensive, 
we engage an architect from Lansing 
to do the work. 

“For us, the cleanest business, and 
the best from a volume standpoint, has 
been Title 1 modernization.” 





Booklet With 27 Pictures Will 
Help Sell Fence 


In ten minutes one can read the new 
booklet about wood fences recently 
published by the National Lumber 
Manufacturers Association to help re- 
tail lumber dealers create more sales 
for wood fences, “Let’s Build Wood 
Fences.” | Ultra-modern two-color 
booklet, includes twenty-seven clear- 
cut illustrations of appealing homes, 
yards, and gardens that are enhanced 
by the use of wood fences and gates. 
The outside back cover is blank so 
each dealer can add a personal touch 
to the sales message. A sample copy 
is available free of charge to lumber- 
men. The quantity price, for twenty- 
five or more copies, is 314 cents each. 
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“Everything for the Builder” 
6727 Crenshaw Blvd. - Phone THorowall 3184 
LOS ANGELES CALIFORNIA 





WARD-NASH LUMBER CO., Inc. 


WE FINANCE THROUGH JOINT CONTROL 

















General Contractor. 
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MAME AND ADOREB® OF SUB-CONTRACTORS 


Stone and Brick Work 





This Form Assists Contractors to 
Profitable Business; Wins Friends 


Assisting contractors to conduct 
business more profitably has won 
friends for the Ward-Nash Lumber 
Company, Inc., Los Angeles, and at 
the same time assured prompt payment 
on materials sold to contractors. 

This is accomplished through a 
method of prior survey and costing on 
the particular job plus joint control in 
financing. The two devices operate to 
eliminate “wild” contracting, the irre- 
sponsible “hammer and saw” contrac- 
tor, and the “‘volume”’ builder who is 
always going to make his net on the 
“next job,” but who needs this one 
for volume. 


“The result,” stated J. L. Ward, “is 
we are facing the present rising build- 
ing boom with the certainty that a 
sudden stoppage of building will not 
catch us with a lot of speculative paper 
on hand. That is the long-range view 
of our present program of working 
with the contractors. The immediate, 
short-range view is that we are sure 
each job will be paid for upon com- 
pletion. In our opinion the system is 
the only one which will give the lum- 
berman complete assurance that his 
business with contractors is being con- 
ducted, and will continue to be con- 
ducted, on a profitable basis.” 


This program goes into operation 
when the contractor enters the office 
and states that he has a contract to 
build. If he is new to the yard, the 
system is explained to him. Then Mr. 
Ward sits down and starts figuring 
the job with him. These figures are 
drawn together on a folder (repro- 
duced on this page) which the yard 
has had printed for the purpose. The 
amount of every item going into the 
building is listed. 

The cost of all items are totaled, 
and to this is added a safety margin 
and the profit to arrive at the contract 
price. Unless (or until) this price 
agrees with the sum the general con- 
tractor submitted to the owner or 
builder the lumberman will not handle 
the job. 

When this system of determining 
that the general contractor will remain 
solvent was first introduced, a num- 
ber of contractors objected to the lum- 
berman’s method, feeling the system 
tended to take over the contracting 
business. Most of them, however, wel- 
comed the assistance which the yard 
was willing to render in helping them 
make a profit and so the relationship 
between the yard and the contractor 
was strengthened. 

Now the yard uses the forms in 
drawing up their bids, each folder 
serving to hold all information on the 
particular award from start to finish. 
Thus, all sub-bids are attached to the 
folder. As bills are paid, these accu- 
mulate in the folder, and other perti- 
nent information is kept there also. 

Once the yard and contractor are 
both protected by being assured that 
the job will go up only on a profitable 
construction margin, the next step is 
to “insure” the contractor and the sub- 
bidders against the “draw’’—that is, 


the possibility of the contractor poek- 


eting a portion of owner’s payment for 
personal use or using it to pay out on 
an old, unprofitabie job. This is ac- 
complished by having the owner pay 
all sums into a joint control account 
which can be drawn on only to pay 
materials and wages on the particular 
job. 

“Any worthy contractor is glad to 
operate along the lines of this plan,” 
stated Mr. Ward. “While we may not 
have as much volume or as many gen- 
eral contractors purchasing from us 
under this plan, we do know the busi- 
ness is sound. After all, volume is of 


no account unless it can be done profit- 
ably.” 
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Wasuincton, D. C., May 23.—Carl 
Blackstock, president of the Blackstock 
Lumber Co., Seattle, Wash., was elected 
president of the National Retail Lumber 
Dealers’ Association at the annual meeting 
of that organization in Washington, May 14, 
15 and 16. 

Mr. Blackstock succeeded R. S. Finkbine, 
of the Wisconsin Lumber Co., Des Moines, 
lowa. Mr. Finkbine was highly com- 
mended by the industry for the splendid job 
he had done during his two years’ incum- 
bency, and was presented a handsome sterling 
silver candelabra and bowl set as evidence of 
the appreciation and esteem of the industry. 

Other officers elected were John Alexan- 
der, Jr., of the Alexander Lumber Co., 
Aurora, Ill., vice president; G. W. LaPointe, 
Jr... O & N Lumber Co., Menomonie, Wis., 
treasurer (re-elected) ; and H. R. Northup, 
secretary-manager (re-elected). 

Members of the new Executive Committee 
are: S. D. Baldwin, Baldwin Lumber-Junc- 
tion Milling, Jersey City, N. J.; Fred R. 
Stair, Farragut Lumber Co., Knoxville, 
Tenn.; R. S. Finkbine, Des Moines, Iowa; 
S. L. Forrest, Forrest Lumber Co., La- 
mesa, Tex.; Carl Blackstock, Seattle, Wash. ; 
W. W. Anderson, Anderson Lumber Co., 
Ogden, Utah; F. Dean Prescott, Valley 
Lumber Co., Fresno, Calif.; John AlexAnder, 
Jr., Aurora, Ill, and G. W. LaPointe, Jr., 
Menomonie, Wis. ; 


New President Speaks 

Incoming President Blackstock, sounding 
the keynote of the meeting pointed out: 

“The lumber and building material dealer 
is facing and discharging his responsibility 
as the economic keystone of the home build- 
ing industry. It was only a few short years 
ago that a small home was a dream that 
could not be realized by the vast majority 
of our people. Today the retail lumber 
dealer in all communities is in a position to 
provide low cost housing of a type within 
the reach of a vast majority of our people. 

“Lumber and building material dealers 
have played and continue to play a signifi- 
cant part in housing development, and upon 
them rests the responsibility of bringing to 
each local community the facilities for mak- 
ing home owning possible for all our people. 
This is a responsibility that has been height- 
ened as the nation is engaged in a gigantic 
effort to mobilize its industrial and economic 
resources to defend the American way. 

“The progressive dealers in every com- 
munity afford the only possible and efficient 
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channel through which the building industry 
can operate by reason of the necessary local 
services that are part and parcel of the eco- 
nomic process of providing comfortable 
shelter for the provident among the nation’s 
suburban and country population.” 

The directors and dealers present at this 
meeting—one of the most important held by 
the retailers in recent years—discussed spe- 
cifically questions coming under the heads of 
governmental relations, and trade promotion 
and public relations. 


Important Questions Discussed 

Among the important questions discussed 
were Wage-Hour legislation, National Hous- 
ing Act amendments, and national Defense ; 
and anti-trust actions. 

The activities of the association’s Wage- 
Hour Committee over the past year, and 
their negotiations with the Wage-Hour divi- 
sion of the U. S. Department of Labor re- 
garding official rulings and regulations as to 
retail exemptions, were reviewed. 

It was reported that the Wage-Hour Ad- 





CARL 
BLACKSTOCK, 
Seattle, Wash.; 
New President 


R. S. FINKBINE, 
Des Moines, Iowa; 
Retiring President 


ministrator will release a new Interpretative 
Bulletin No. 6, dealing with Retail and 
Service Establishments, which is purported 
to be the final set of rulings and regulations 
with respect to retail groups in general. The 
association plans to analyze this bulletin and 
release to the retail lumber industry as a 
whole an explanation of the status of dealers 
under the new regulations. 

It was pointed out that over the past year 
the National association, in collaboration 
with its counsel, has conducted the follow- 
ing activities in regard to Wage-Hour mat- 
ters ; 

1. Negotiations with the Wage-Hour Divi- 
sion regarding official rulings and regula- 
tions. 

2. Guidance and advice to members of the 
industry with respect to the many legal ques- 
tions which have arisen under the rulings of 
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Governmental and Public Relations 
Are Keynotes of NRLDA Meeting 


the division and the law itself. 

3. Protection of members against unwar- 
ranted harassment and coercion by Wage- 
Hour inspectors. 

4, Advice to members involved in Wage- 
Hour controversies with employees or the 
Government on questions of general impor- 
tance to the industry. 

5. Protection of the interests of the retail 
lumber industry in litigation. 

6. Determination of policy and action with 
reference to corrective legislative amend- 
ment. 


Federal Housing Administration 


The directors discussed the amend- 
ments now before Congress to continue and 
broaden Title I, National Housing Act ac- 
tivities, and went on record as being vitally 
concerned with the renewal of this Title of 
the National Housing Act, stressing its im- 
portance to the retail lumber industry and 
to the prospective home owner and modern- 
izer, in Defense and other areas. 

The directors discussed the continued de- 
sire of the retail lumber industry as a whole 
to cooperate and coordinate its services in 
the most effective way to assist in Defense 
projects of every nature. 

The anti-trust action brought by the De- 
partment of Justice against the National Re- 
tail Lumber Dealers’ Association in Denver, 
Colorado, was discussed, and the following 
resolution passed : 

“Resolved, that the Executive Committee 
of the NRLDA is hereby directed and em- 
powered to take such action in the case of 
the United States vs. National Retail Lum- 
ber Dealers’ Association et al., pending in 
Denver, Colo., as may be necessary to defend 
the position of the association.” 


Trade Promotion and Public Relations 


Paul S. Collier, secretary of the Merchan- 
dising Institute of the National association, 
made a comprehensive report of the program 
of the Merchandising Institute; namely, that 
of training retail lumber dealers and their 
employees in more effective selling methods. 
It was pointed out that the members of the 
NRLDA have spent, in the course of recent 
years, some $115,000 for self-education in 
better and more effective selling methods 
through the use of the tested selling methods 
course produced by the Merchandising In- 
stitute. 

The association agreed that it had in the 
Merchandising Institute a vehicle for the 
progressive extension of effective selling 
techniques which may take several different 
forms; sales management, the technical tools 
of selling, such as plan reading and esti- 
mating; the application in new form of the 
principles taught in Tested Selling Methods 
for the use of sales managers and leaders of 
study groups; the dramatization of selling 
methods in sound slide films for the use of 
individual firms and study groups, and the 
development of a program to sell the farm 
trade. 

Don A. Campbell, chairman of the Home 
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Magazine Publication Committee of the Na- 
tional association reported on the progress 
of the dealer-consumer publication, ‘‘Home.” 
He pointed out that some three million copies 
of this magazine have been distributed to 
prospective home owners in the 48 states 
during the past year. It was reported that 
over 345 thousand copies of this magazine 
are going monthly from dealer’s offices to 
prospective home owners and modernizers. 

Dealers present at the meeting agreed that 
this type of direct mail piece was one of the 
most economical and effective good will 
builders that have yet been presented to the 
retail industry. 

National Homes Foundation 

The directors received a report on the pro- 
gram of the National Homes Foundation, an 
organization of some 60 building materials 
and equipment manufacturers’ groups set up 
for the purpose of stimulating farm and rural 
housing, and for purposes of cooperation with 
Federal agencies concerned with home build- 
ing and home financing. 

It was reported that H. R. Northup, sec- 
retary of the National association, has been 
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contributing his time as executive secretary 
of the National Homes Foundation, and that 
within the next several weeks there will be 
released to dealers nationally through the 
State Homes Foundations organized in many 
areas, and through state and regional deal- 
ers’ associations, promotion literature pre- 
pared by Federal Government agencies and 
by the National Homes Foundation. This 
program is designed to be a cooperative pro- 
gram between the manufacturers and dis- 
tributors of building materials, and the edu- 
cational agencies of the Federal Government. 

The association passed a resolution com- 
mending the National Lumber-Manufactur- 
ers’ Association for its proposed Public Rela- 
tions Program, and urged upon the building 
industry as a whole the necessity for an 
affirmative presentation of the tremendous 
contribution that has been made in recent 
years to American welfare by the building 
industry. 

In opening the meeting, retiring President 
Finkbine paid high tribute to Frank Carna- 
han, past secretary of the association, and 
the meeting passed a suitable resolution. 


Highlights of Secretary’s Report 


Some of the highlights of Secretary 
Northup’s statement to the association fol- 
low herewith: 

“We are striving as business men to peer 
into the future. We cannot see very far 
ahead, but there are many things in the com- 
ing year that appear self-evident. How are 
we going to meet them; what action should 
we take; and how can we be forearmed? 

“For the past six months, your National 
association activities have, broadly speaking, 
fallen into two categories: first, govern- 
mental relations, and second, trade promo- 
tion. I venture to recommend activities in 
these two broad categories as a continuing 
over-all program for this association. 


Governmental Relations 


“The term ‘Governmental Relations’ em- 
braces a wide range of activities, among 
which are the following: 

“National Defense: we have kept in touch 
with the various Defense agencies, such as 
the War and Navy Departments, the Defense 
housing agencies, and other offices having to 
do with the broad program of Defense, in an 
effort to be able to report developments in 
this program of interest to retailers. At the 
same time, we have sought to make known 
to these various agencies the services that 
are available from the retail lumber industry. 

“We have served as members on the Lum- 
ber and Timber Products Defense Commit- 
tee. 

“We have answered, and continue to an- 
swer, hundreds of individual requests from 
dealers and secretaries as to various phases 
of the Defense program. 

“Government Housing Bureaus: we have 
kept in constant contact with the agencies of 
the Federal Government concerned with the 
development of housing of every type—De- 
fense, public, and private industry—in order 
that we may report to the industry develop- 
ments in this field. This includes such agen- 
cies as the office of the Housing Coordinator, 
Public Buildings Administration, and the 


various old-line agencies having to do with 
home financing, particularly the Federal 
Housing Administration. We have been in 
constant contact with this latter agency, and 
have only recently reported to you the intro- 
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duction of legislation designed to continue 
Title I activities on a broader scale for at 
least three more years. 


Evaluates Future Activity 


“What new is ahead of us this year in this 
field of activity [Governmental Relations] ? 

“Anti-trust actions: we must clear up as 
quickly as possible the pending anti-trust 
cases either by litigation if they go to trial 
or by negotiation if they are to be settled 
otherwise. We must, to the extent possible, 
clear up the entire industry situation with 
respect to the anti-trust laws, so that our 
people can get rid of their uncertainty and 
turn their minds to other things. 


“Price control: we are faced with threats 
of price control legislation either through the 
freezing of prices or through legislation fix- 
ing flexible price ceilings on the commodities 
we sell. We must be able to adjust ourselves 
to this. 

“Wage increases: we are faced with the 
continued demand for, and governmental en- 
couragement of, wage increases. We must 
be able to adjust ourselves to this to the ex- 
tent it happens. 

“Association supervision: we are faced 
with increased governmental control of all 
industry association activities. 

“Taxes, etc.: we are faced with increased 
taxes, and, in fact, with all the evils accom- 
panying a war economy—but we must and 
will find a way to meet this. Other indus- 
tries will, and we can. 

“To typify the position in which many in- 
dustries other than our own find themselves, 
I quote a recent statement, ‘Our industry at 
the moment seems to have more problems 
than it has answers. The way to reach the 
answers in a widely scattered industry of 
this kind is to maintain and strengthen the 
only practical means of effective industry 
spokesmanship and representation—that is, 
the state and national associations. 


Basis for Fair Profit 


“This brings me to the second feature of 
the broad program that I have mentioned, 
namely, trade promotion. 

“When all is said and done, important as 
may be such matters as time and a half for 
overtime, litigation or consent decrees, price 
ceilings, and what not; trade promotion and 
better merchandising, assisted by smart pub- 
lic relations, are going to be the final answer 
to whether or not the retail lumber dealer 
survives and makes a fair profit. 

“Just what do we mean by ‘Trade Pro- 
motion’ ? 

“The retail lumber industry supplies a 
basic need of the American people; namely, 
housing, and insofar as we can see, there is 
no serious or considered tendency to curtail 
the demands for housing by reason of our 
present Defense activities. In fact, expand- 
ing payrolls should make for increased de- 
mands. We are an industry that distributes 
the materials and builds the homes that make 
it possible to fulfill this basic need. 


Objectives of Program 


“The objective of our trade promotion 
activities should be to strengthen the posi- 
tion of the local distributor of building ma- 
terials in order that he may become in fact 
the fountain-head of home building and 
modernization activities, or the motivating 
force behind the fountain-head. 

“We have a big job to do. We need 
money, we need men, and we need the coop- 
eration of the industry groups as a whole in 
order to do that job. I have seen evidence, 
since I have been with the association that 
when our people are really disturbed or 
really interested, we have no difficulty in 
raising the funds to do the job that is neces- 
sary to be done. 

“As I see it, it is our job, yours as direc- 
tors and mine as secretary, to show the re- 
tail dealers everywhere that the national, 
state and regional associations are serving 
them every day in the year, and that organ- 
ized industry action is the only real ‘business 
insurance’ available to the individual dealer 
today.” 
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Growing Plywood Industry Surveys Advances 
Made by Leadership and Organization 


Tacoma, WasH., May 21.—The Douglas 
Fir Plywood Association, representing the 
most spectacular, fast growing, and probably 
the most successfully operating branch of 
the lumber industry, met in Tacoma during 
the past two days for its annual meeting and 
sales clinic. Douglas Fir plywood capacity 
in 1941 is double that of 1938, and still mills 
are unable to meet the demand, so unfilled 
order files continue to soar, with manufac- 
turers putting their customers on a quota 
basis. A greatly enlarged industry was in a 
chronically oversold position long before the 
Defense program was heard of. What had 
brought this about and how? Leadership 
and organization were responsible, and the 
method used was dramatically visualized for 
the association members who filled the large 
Crystal Ballroom of the Winthrop Hotel 
here yesterday and today. 


Maintains Quality Despite Huge 
Demand 


The Douglas Fir Plywood Association is 
composed of 24 member mills. It has a 
compact organization, and hardworking per- 
sonnel headed by President E. W. Daniels 
other officers, trustees, and a diligent man- 
agement committee, plus a dynamic manag- 
ing director and a trained and enthusiastic 
staff. 

Increased interest and progress in the in- 
dustry could be seen at a glance in the 
enlarged attendance at the meeting—some 
250 were there when President Daniels 
opened the brief business session. 

He pointed out that during the past year 
the industry, although with greatly increased 
production, had faced a severe problem try- 
ing to meet the demand, so greatly enhanced 
with the large building program of both pri- 
vate interests and the Government. It has 
been difficult to take care of private business 
and at the same time give priority to Defense 
needs of the many Government departments. 
He commended highly the personnel of the 
association, and pointed with pride to its rec- 
ord. He particularly stressed the point that 
each Douglas fir plywood manufacturer is 
bending every effort to maintain highest 
quality standards of its product. He said: 
“There is no skimping of quality in these 
times of great excess demand.” 


Officers and Trustees Elected 


Mr. Daniels was re-elected president. 

Other officers elected are Morris Sekstrom, 
Olympic Veneer Co., Olympia, Wash., vice 
president; Herman Tenzler, Northwest Door 
Co., Tacoma, secretary; Bruce Clark, Elliott 
Bay Mill Co., Seattle, treasurer. 
’ Trustees elected were J. R. Robinson, 
Everett, president Robinson Manufacturing 
Co.; E. E. Westman, Olympia, president 
Washington Veneer Co.; Thomas B. Malar- 
key, M & M Woodworking Co., Portland. 

President Daniels then called on W. E. 
Difford, managing director, to as he put it, 
take charge of the real reason for the meet- 
ing. 


Manager Puts Punch in Plywood's Story 


Here Mr. Difford chose to acquaint the 
membership in as much detail as possible, 
not only with the past year’s accomplish- 
ments and the condition of the industry, but 
with its own “Defense Program,” which is 
being prepared from the long-term view- 
point, to be called upon when comes that 
inevitable slackening off in emergency build- 
ing. Mr. Difford gave a dramatized exposi- 
tion of association activities, plans, and of 
market conditions and trends. It was a real 
show with producer, director, animators, 
props, stage settings, light effects and an all 
star cast of actors. 

Mr. Difford’s 1940-41 annual report was 
contained in a large book, about 4x54 feet 
and several inches thick, with plywood cov- 
ers, however it didn’t take long to go through 





Left to right: E. W. Daniels, re-elected pres- 
ident of the Douglas Fir Plywood Association, 
and W. E. Difford, managing director. Col- 
ored and lighted map in the background shows 
present distribution of plywood 


it. It was profusely illustrated with charts 
and figures, and letters were large. enough 
to be read from the back of the room. The 
book told an impressive story. 


Advertising, Research, Market Studies 
Aid Industry 


As Mr. Difford said, the plywood industry 
is sales-minded, and therefore the whole basis 
of its program is advertising. Up to date, 
plywood promotion work has been directed 
entirely to dealers and specifiers, and not to 
so called consumers. 

Research is by no means a small part of 
the plywood program. Important laboratory 
studies are being conducted or have recently 
been completed on twelve projects. Mi£ll in- 
spections are being increased. One very im- 
portant feature is co-operation of the engi- 
neering service with the Forest Products 
Laboratory, Madison, Wis., and the study 
on use of Western hemlock in the manufac- 
ture of plywood. This study at the Forest 


Products Laboratory was subsidized by the 
Douglas Fir Plywood Association. 

The association’s statistical analyses shows 
market conditions throughout the United 
States on a comparable basis, and for all and 
each of various plywood grades, by the use 
of a colored and illuminated map. 


New Ideas Brought from Sales Field 


A new feature at this meeting was bring- 
ing the association staff of field men to dis- 
cuss their problems with the manufacturers 
and their sales representatives. Douglas Fir 
Plywood Association field men are trained 
experts especially in the fields they are most 
active. Al Sherman, New York City, engi- 
neer pointed out the probable benefits of 
these contacts. 

Inimitable Joe Weston, an architect cov- 
ering California and Texas, gave a dem- 
onstration of a dealers group meeting, with 
a full complement of exhibits and his port- 
able testing laboratory with which he made 
comparative tests of plywood and competing 
materials. 

Harry Steidle, the Washington (D. C.) 
representative, gave his listeners an idea of 
the great Defense program, in which ply- 
wood is playing an important part. 

From Chicago came Dave Betcomb, the 
association’s field man in that territory and 
a leading authority on house prefabrication, 
which he spoke of as the fastest growing in- 
dustry in the United States. In 1940 the 
Plywood Association brought out a new idea 
for “Dri-Bilt with Plywood.” 

The association is laying the groundwork 
for cultivating future farm markets. Prof. 
J. O. Long, formerly of the University of 
California, now the agricultural representa- 
tive of the association, is visiting all agri- 
cultural colleges in the United States and in- 
teresting them in use of plywood in farm 
construction. At Purdue University, Lafay- 
ette, Indiana, the Douglas Fir Plywood As- 
sociation has established a student fellowship 
in plywood farm construction. 


Retail Dealers Are Industry's Salesmen 


Discussing planning for future research 
and promotion, Mr. Difford first called atten- 
tion to increased cost, competition for logs, 
increase in industry capacity, disruption of 
normal markets by Defense program, and 
probability of a post-war market slump with 
increasing inter-industrial competition; and 
then as favorable aspects pointed to the splen- 
did co-operation that the industry has prac- 
tised, and its present strong market position. 
He also declared the industry was fortunate 
in having 50,000 trained salesmen, namely, 
retail lumber dealers and their staffs. 

In concluding, he said: “I want to im- 
press upon you that this is not a one man 
organization.” He then asked the manage- 
ment committee, J. R. Robinson, Thomas B. 
Malarkey, Frost Snyder, and the ex-officio 
member, President E. W. Daniels, to come 
to the stage. Next he proceeded to fill up 
the stage with key men of the staff and the 
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field men who had been brought from the * a 5 
various parts of the United States to attend Fir Door institute Reviews Progress 
this meeting. Among tht staff members 
present was N. 5. Perkins, head of the —" Tacoma, WasH., May 22.—President Phil fixtures, and told the manufacturers that he 
re department ; Harrison Clark, assist- Simpson opened the annual of the Fir Door could not buy these stock items in carload 
= enig t —— Devlin, advertising Institute in the assembly room of the Ta- lots in Douglas fir, to go with his doors and 
vrai Be q ugo sp operyrt and coma Building here this morning, and with windows. What he wants is an “all-out” 
‘ — orden, traiic manager ; and then, ” very little ceremony the members reelected fir line. 
complete the picture, the McCann-Erickson him for the ensuing year. Other officers 
. re tie Beat day oe gama Ralph B. are: Vice President, Herman Tenzler; Sec- Public Wants — Likes Garage 
d ‘The ennsel teas aiahen und ub anes retary, Norman Cruver; Treasurer, Charles oors 
ev a Ekstrom. 
d a sales clinic for the benefit of the manufac- ; j ‘ , It was the general consensus that fir doors 
e turers, their sales departments and sales rep- As one director, W. E. Difford should be pre-fit ~ to length, =o effective 
; : ; : pointed out that the Fir Door Institute is merchandising aid; pre-fit windows are 
resentatives. Dr. Don Brouse, of the Forest : . 
Products Laboratory, discussed results of ae ee eee ee ne . 
: Ys ee wood group, staff of which has been of One of the field men pointed out that buy- 
laboratory studies on the value and usage of considerable assistance in promoting the fir ers in all lines are calling more and more 
re plywood, made a comparison of various glues door. There are a few important door man- for completely factory pre-fitted items. Fir 
a and told of the many tests of plywood. ufacturers who are not members of the Fir Door Institute doors may be had in the stand- 
a Mr. Difford has long recognized the fu- Door Institute, and the organization has been ard grades of A, B, and C, and it is becom- 
™ ture log supply is to large extent dependent carried on with limited funds and a skeleton ing more popular to have them so marked. 
al upon the sawmill industry, because only a organization. Dave Crawford, of the Crawford Door 
st small percentage of logs are suitable for ply- Co., Detroit, Mich., told of the progress 
j- wood purposes. It was to assure itself of a New Catalog Shows New Front Doors made in merchandising the famous Craw- 
of supply of raw material that the association During the past couple of years, however, Fir-Dor for garages. Mr. Crawford told of 
management committee furnished funds for a the door group has made some very real improvements made to facilitate installation. 
v- two years’ study of plywood made from progress. Under the direction of Mr. Dif- All troubles were due to improper installa- 
n- tion. The business has been growing by 
th leaps and bounds and at present is limited 
-t- only by supplies. 
de 2 The management has plans for other spe- 
ng cial features that will at the proper time 
stimulate the market for fir doors. In the 
.) jue ot eee meantime it contemplates some expansion of 
of : its advertising. At present the market is ab- 
“sad and their guests ta- sorbing all the industry can produce. 
. ken during the meet- 
he ing of the Douglas Fir 
nd Ses See Realtors Urge Research on 
on, This picture was taken e 
i hii: te ais Ht Home; Extension of NHA 
the enroute to Vashon WasuinecTon, D. C., May 26.—Establish- 
lea Island resort, for ment by Congress of a national research 
k a shore dinner follow- commission as an agency of the Federal 
OTK . P : government to serve the field of real estate 
‘of. oe Sete eee and housing is asked by the Home Builders 
of Institute of America in resolutions adopted 
Me at its initial meeting, a national conference 
a e on home building just closed at Washington, 
in- Dp. C. 
~— Continuation of FHA’s authority to insure 
ay- mortgages on existing homes, provided in 
As- Western hemlock. Tests indicate that an ex- ford and Charles E. Devlin, the advertising legislation which passed the House May 15, 
hip cellent plywood may be made from hemlock. manager of the Plywood association, a most _js essential for the maintenance of a well- 
‘here are unsolved technical problems. Tests attractive door catalog, showing colored balanced real estate market and so for con- 
indicate that hemlock may be used in most pages and cuts to bring out the beauty of tinuance of needed new home building, as- 
nen any place that Douglas fir can. finished fir doors was published. — The two serts the Institute, new professional branch 
N. S. Perkins, head of the engineering de- items which have helped to lift their program — of the National Association of Real Estate 
rch partment. demonstrated to the salesmen Ut Of the ordinary are the Tru-fit front Boards. Stating that “reliable statistics for 
ten- ie 4 . door and the Craw-Fir-Dor for garages. representative communities over the country 
ogs, mes of the technical phases of plywood Tru-fit doors put fir front doors into the lead indicate that there has been an advance in 
of quality in use by simple tests, blackboard for style. The Institute’s advertising pro- construction costs of approximately 15 per- 
and demonstrations and explanations. gram for Tru-fit and stock doors has been cent during the last eighteen months, and 
with Much of the afternoon program was de- small because of lack of funds but the pro- there is nation-wide evidence that home 
and voted to a questions and answers program motion program has been continued consist- building costs will continue to increase 
len- in which field men, staff members, and sales ently and directed to dealers and contractors. throughout the nation,” the Institute asks 
rac- representatives participated. For the Craw-Fir-Dor, a more extensive that this matter be carefully considered by 
tion. All in all the 1941 meeting of the Douglas | ©@™paign has been conducted, financed by a = FHA with a view toward taking account of 
nate Fir Plywood Association was the industry’s royalty on each door. The rapid and exten- it equitably in FHA appraisals. 
nely, iii, . es sive success of the Craw-Fir-Dor campaign The Institute petitions the Federal Works 
argest, most comprehensive, enthusiastic as bronsht out thn 3 . , A : 
- and forward lookine. las ight out rapidly a ee gency that opportunity be given to well- 
im- , , h tion, which in many Cases is making large qualified home builders in the various com- 
man At the close of the first day’s session, the expenditures for advertising. munities to bid on and to construct such De- 
age- manufacturers and their guests were taken E. A. (Doc.) Woods, vice president fense housing projects as they are qualified 
s B. for a cruise on- beautiful Puget Sound, and George C. Vaughan & Son, sash and door to undertake. The early Governmental 
fficio given a shore dinner at Lisabeula Beach on jobbers, Houston, Tex., came from the fir- | work, it says, has largely gone to contrac- 
“ome Vashon Island, where they were entertained ing line to tell manufacturers of their weak- tors experienced in the erection of post 
1 up with seafood in variety, music and legerde- nesses. He brought samples of ironing offices and other large governmental struc- 
1 the main. boards, medicine cabinets, mantels, built-in tures. 
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Manufacturers Expand Promotion, Forestry Program 


Hear Government Officials; Ponder Revision of Lumber Standards, Con- 
servation, Defense, Association Operation; I. N. Tate New Vice President 


Wasuincton, D. C., May 26.—The 
executive committee of the National Lumber 
Manufacturers’ Association passed important 
new forestry resolutions, adopted a three- 
year plan for doubling the public relations 
efforts of the lumbermen, and elected a new 
vice-president before it adjourned. 

I. N. Tate, vice president of the Weyer- 
haeuser Sales Co., St. Paul, Minn., and for 
many years active in association affairs, was 
elected first vice president to replace Edmund 
Hayes, former president of the West Coast 
Lumbermen’s Association, who had resigned 
because of the press of personal business. 


Problems of Lumber Industry 


Six problems of current importance to 
the lumber industry were considered by six 
standing committees. Meetings began May 
8 and concluded with a session of the execu- 
tive committee May 15. Committees which 
met were: standardization, wage-hour, for- 
estry, public relations, advisory and execu- 
tive. 

Thirty lumbermen attended the sessions 
which considered: (1) revision of American 
Lumber Standards, (2) forest conservation 
policies, (3) Wage-Hour law developments, 
(4) cooperation with Defense agencies, (5) 
effect of consent decrees upon association 
operation, and (6) enlargement of the gen- 
eral public relations work of the associa- 
tion. 

Government officials concerned with 
emergency Defense work, and foreign rela- 
tions under the Lend-Lease bill were the 
guests of the lumbermen at two luncheons. 
John W. Biggers, president of Libby-Owens- 





L. to r.: G. F. Jewett, chairman, Forestry Com- 

mittee, Spokane, Wash.; Harry C. Shellworth, 

Southern Idaho Timber Protective Association, 
Boise, Idaho 


Ford Glass Co., and now a key OPM official, 
addressed the lumbermen with reference to 
the effects of Defense production on civilian 
trade, at a luncheon at the Metropolitan 
Club. Other officials who spoke at this time 
were: Blackwell Smith of the Priorities Sec- 
tion of the OPM; R. R. Deupree, general 
manager, Procter & Gamble Co., and now 
of the Agricultural and Forest Products 
Division of the OPM; W. A. Summerhays 
and L. W. Smith, also of the Agricultural 
and Forest Products Division of the OPM. 


Government Officials Speak 


Lynn Edminster of the State Department, 
coordinator on Lend-Lease matters, spoke to 
the lumbermen on the implications of lumber 
export inherent in this legislation. Carroll 
Wilson, director of the Bureau of Foreign 
and Domestic Commerce of the U. S. 
Department of Commerce, explained reor- 
ganization measures recently initiated in the 
Department of Commerce. Phillips A. Hay- 
ward, former chief of the Forest Products 





L. to r.: Earl M. McGowin, president, South- 

ern Pine Association, Chapman, Ala.; R. C. 

Winton, chairman, Public Relations Committee, 
Minneapolis, Minn. 


Division of that department, and now chief 
of the Durable Materials Unit, explained to 
the lumbermen the new set-up for the 
handling of forest products’ interests within 
the department. 

The two-day session of the association’s 
standards committee discussed in detail the 
adjustment of American Lumber Standards 
to the consent decree now in force. 

Wage-Hour, forest conservation, and pub- 
lic relations committees met simultaneously 
both May 12 and 13. Wage-Hour discussion 
centered around the _ possible imminent 
appointment of an industry committee for 
lumber by the Wage-Hour Administrator, 
and the possibility of subsequent hearings 
for the establishment of minimum rate 
recommendations. 


Establishing Forestry Practices 


The estalishment of forestry practices 
suited to continuous forest production was 
recognized as an obligation of forest own- 
ers and of the industries using forest prod- 
ucts by the executive committee. To the 
end that individual responsibility for the 
long-time use of forest lands may be more 
generally accepted the committee recom- 
mended that present educational efforts be 
augmented. 

Following the advice of the forest con- 
servation committee the executive group 
recorded its belief that fire prevention and 
suppression are the major problems in for- 
est conservation. It urged that maximum 
efforts be exerted with Congress toward 
increasing the authorization for cooperative 
fire protection to $10,000,000 as compared 
with the current Federal contribution of 
2,500,000. In doing so it would maintain 


the cooperative principles established under 
the Clarke-McNary Act. At the same 
time, the committee expressed a desire for 
the fuller development of the cooperative 
and educational approach to all national 
forestry problems. 


Administration of Forest Regulation 


The executive committee expressed the 
belief that where public regulation is neces- 
sary or desirable, the public controls should 
be applied and administered under state laws. 
It was, however, not in sympathy with 
efforts to control forest operations on pri- 
vately owned lands by Federal authorities. 
Accordingly, in the belief that owners of 
forest land are basically desirous of achiev- 
ing good forest practices, the committee 
urged that laws dealing with the manage- 
ment of private forest lands be determined 
in each state by the people of the state with- 
out Federal coercion. 

Giving consideration to the recent report 
of the Joint Congressional Committee on 
Forestry, the executive committee urged an 
amendment to the Clarke-McNary Act to 
authorize annual appropriation of $10,000,000 
for fire prevention and suppression “to be 
administered under the cooperative prin- 
ciples already provided by the Act’; sup- 
ported the proposal to provide $1,000,000 
annually for the cooperative control of forest 
insects and diseases; urged the enactment 
of legislation now before Congress to enable 
the sustained yield management of inter- 
mingled public and private forest holdings ; 
supported the enactment of legislation to 
assure financial contributions to local gov- 





J. M. Brown, president, Western Pine Associa- 
tion, Spokane, Wash. 


ernments which would be as nearly as 
possible equal to the normal tax contribu- 
tion, had the lands remained in private 
ownership, and recommended the early com- 
pletion of the forest survey of the United 
States but with provision for its continua- 
tion in order to keep the data continually 
abreast of actual conditions. 
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L. to r.: Walter D. Parlour, Southern Pine Asso- 

ciation, Louisville, Ky.; W. A. Holt, Northern 

Hemlock & Hardwood Manufacturers’ Associa- 
tion, Oconto, Wis. 


Public Relations Committee 


The public relations committee, which was 
authorized by the lumbermen last November 
to prepare a plan for the improvement of 
lumber’s relations with the general public, 
reported in detail and made three important 
recommendations which were accepted by 
the executive committee. rs 58 

Th public relations group asked for and 
received an authorization of $300,000 annu- 
ally for the next three years for the purpose 
of more than doubling the current public 
relations activities of the association. The 


American fiunberman 


committee told of its four months of inten- 
sive investigation of this subject, during 
which time it had prepared and authorized 
a scientific survey of lumber’s standing with 
the general public, by Opinion Research, Inc., 
Princeton, N. J. The committee reported 
that this survey is now being conducted, and 
that a report is expected around June tenth. 


Employ Public Relations Counsel 


The committee also reported the employ- 
ment of Selvage & Smith, Public Relations 
Counsel, as general advisor on the admin- 
istration of the enlarged program. 

Lumbermen and staff representatives of 
several associations attending the meetings 


included: M. L. Fleishel, J. M. Brown, Earl 





~L. to r.: Ross Cahal, chief inspector, Southern 


Pine Inspection Bureau, New Orleans, La.; W. T. 
Murray, chairman, Standardization Committee, 
Rochelle, La. 


4| 





L. to r.: Clyde Martin, Weyerhaeuser Timber 
Co., Tacoma, Wash.; Kenneth Walker, Red 
River Lumber Co., Westwood, Calif: 


McGowin, Edmund Hayes, Corydon Wag- 
ner, W. A. Holt, R. C. Winton, C. R. Mac- 
pherson, Walter Neils, I. N. Tate, James 
G. McNary, Fred K. Weyerhaeuser, C. C. 
Sheppard, Leonard G. Carpenter, Kenneth 
Walker, David J. Winton, Geo. W. Dulany, 
Jr., G. F. Jewett, A. G. T. Moore, Clyde 
Martin, Robert W. Maxwell, W. B. Greeley, 
S. V. Fullaway, Jr., Kenneth Smith, Wilson 
Compton, O. T. Swan, H. C. Berckes, Ben 
Ellis, C. E. Close, R. E. Broderick, and 
5. C,. Hole. 





Manufacturer Sees Import- 
ance of Remodeling 


In connection with its campaign to make 
the lumber dealer more conscious of the pos- 
sibilities and the far reaching value of the 
present day remodeling market, the Weyer- 
haeuser Sales Co., First National Bank Bldg., 
St. Paul, Minn., has prepared a variety of 
direct mail literature for the use of dealers 
in their local campaigns. Included are news- 
paper mats, a colorful broadside entitled “42 
Ideas for Making Old Homes Modern,” 
folders featuring remodeling suggestions such 
as “What Alterations Best Improve Your 
Home,” “Increase Farm Income—Build, Re- 
pair, Modernize,” etc. 

The Weyerhaeuser company feels that the 
alert lumberman will not overlook the im- 
mense repair and remodeling market which 
is often less competitive and yields greater 
immediate relative profits than new construc- 
tion. With the public construction-minded as 
it is today, many people who still hesitate to 
build a new home may easily be sold an im- 
provement and modernization job for their 
present residence. 

The housing shortage in defense areas 
especially has increased the relative value 
of old homes to the owners and has thus 
increased their inclination to spend money 
pon improvements. Elevated employment 
and wage levels further encourage home 
owners to fix up their property. 

The lumber manufacturer also emphasizes 
the advisability of dealers becoming en- 
trenched now in the remodeling and repair 
business, which can become more or less a 
constant source of income to the dealer, in 
both prosperous and lean years. 

The necessary financing is provided 
through the lumber dealer without delay. 


Weyerhaeuser helps to make it easy for the 
customer to fix his home in the same way 
that in other lines of business it has been easy 
to buy new automobiles, radios, etc. 

The remodeling sales helps are available 
without charge to dealers who handle Weyer- 
haeuser “4-Square” lumber. 





. ete 
Unique Piling Assures Good 
Air Drying 

GapspEN, ALA., May 27.—About eight 
miles south of here is a lumber manufac- 
turing plant known as Boblee Lumber Co., 
which is owned, operated and managed by 
Hoyt Lee. The plant is in a rather hilly 
section, therefore space for piling sawn lum- 
ber for air drying is rather limited, so Mr. 
Lee devised the system as shown in the 
photographs. He is standing beside a dolly 
load of lumber that was just laid down to 


be piled. This system not only saves space 
but also labor, as two men can readily pile 
the lumber. The board in the center lies 
flat to provide a walk for the top man. 
The second man stands on the ground and, 
by pulling out one piece at any desired 
height, he has a fulcrum upon which the 
boards are raised to the top man. Mr. Lee 
has used this system for some time and 
says it meets his needs. 





Northwoods Logging Days to 
Live Again at Festival 


GLADSTONE, Micu., May 27.—To recreate 
in part, some of the spirit of lumberjack 
days, this town is planning for next July 
4-6 a northwoods festival. There will be 
log birling, chopping and sawing contests, 
in which national champions will participate. 





Lumber piled this way gets good air circulation in limited space 
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Yawkey-Bissell Lumber Co. mill at White Lake, Wis. 
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Picture of mill was engraved on medal presented to company president 


Celebrate 25th Anniversary of Northern Mill 


Wuite Lake, Wis., May 26—The twenty- 
fifth anniversary of the Yawkey-Bissell 
Lumber Co., here, celebrated at an employ- 
ees’ party in honor of President W. W. 
Gamble, Sr., of Wausau, on Saturday, May 
24, found the company reaching an annual 
production mark of 600,000,000 feet of lum- 
ber. Equipped with a double band sawmill, 
planing mill with two band resaws, dry kilns 
and large flooring factory in addition to 


At celebration of Yawkey-Bissell Lumber Co's 
twenty-fifth anniversary, W. W. Gamble, Sr., 
of Wausau, Wis., was presented with medal 
and chain. From left to right: James R. Durfee, 
Antigo, who extended congratulations to Mr. 
Gamble and the people of White Lake; W. W. 
Gamble, Sr., Wausau; and John T. Collins, 
superintendent of “Camp 17," who made the 
presentation 





flooring warehouses, the mill at White Lake 
has an annual capacity of 40,000,000 feet, 
with production during the past year run- 
ning about 30,000,000 feet. It is one of the 
few large mills of its kind operating in the 
middle West. 


Operations to Continue Some Years 


All of the company’s logging operations in 
the past twenty-five years have been on tim- 
ber tracts in Langlade and Forest counties, 
within a 25-mile radius of the mill at White 
Lake. The present company camp, known 
as “17,” is near Hollister, about twelve miles 
north of White Lake on a tract of virgin 
timber, rugged and not easily accessible, one 
of the last surviving remnants of the great 
Wisconsin timber lands. 


Stocks in pile at the mill run about 500,- 
000,000 feet, about 65 percent of which is 
hardwood. The tract which the company is 
now logging runs largely to hardwood. 

Prospects for continued operations at 
White Lake are good. W. W. Gamble, Sr., 
addressing company employees at the anni- 
versary celebration in his honor, told them 
“When we estimated the timber here twenty- 
five years ago, we expected to be operating 


at White Lake for only ten years. We have 
been here twenty-five and it is probable that 
we may operate here several years more.” 


Presented with Lumber-like Memento 


The entire village of White Lake, which 
is company-owned, turned out for the cele- 
bration. Employees presented Mr. Gamble 
with a gold medal, engraved with a picture 
of the mill, attached to a miniature gold 
logging chain. Program for the evening was 
informal, with dancing for the old timers 
at the community clubhouse, and a modern 
swing orchestra at the new village audi- 
torium. The presentation was made by John 
T. Collins, 73, camp superintendent, who 
has been with the White Lake company 
since 1920. 

The present Yawkey-Bissell corporation 
was organized in 1916 to operate at White 
Lake, succeeding the old Yawkey-Bissell 
Lumber Co., which closed its mills at Arbor 
Vitae in 1913. The new company grew out 
of enterprises carried on in Wisconsin in 
the 1800’s, with the opening of the new cen- 
tury witnessing the organization of the 
Wausau group. In this group were the 
Yawkeys, Bissells, Rosses, Alexanders and 


other pioneers of the lumber industry. 

First officers of the White Lake corpora- 
tion were W. H. Bissell, president; W. W. 
Gamble, Sr., vice president and general man- 
ager; A. P. Woodson, secretary; and C. C. 
Yawkey, treasurer. Mr. Gamble, who has 
served continuously as general manager 
since 1916, became president of the company 
upon the death of Mr. Bissell. 


Has Satisfied Employees; Ships to 
Every State 


Production of lumber was _ started at 
White Lake on May 30, 1917. The planing 
mill was built later that year, starting oper- 
ations early in 1918. The mill was enlarged 
in 1920 to include a double band sawmill, 
and in 1927 the hardwood flooring mill was 
built. Camp “17” was built three years ago; 
one hundred men are employed and the crew 
averages 32 carloads of logs a day. The 
company owns 18 miles of railroad. In the 
past twenty-five years, there has been no 
labor trouble either in the mill or the camp. 

In its twenty-five years the company has 
shipped to every State in the Union. At 
present it holds no direct Defense orders. 





Canada Puts 8 Percent Sales 
Tax on Building Materials 


Toronto, Ont., May 27.—Lumber and 
building materials in Canada have once 
more been made subject to sales tax. The 
sales tax is 8 percent on the selling price 
of lumber and building materials “produced 
or manufactured in Canada, payable by the 
producer or manufacturer at the time of the 
delivery of the goods to the purchasers.” 
I.umber manufacturers and operators ot 
woodworking plants will be licensed. All 
retailers of lumber will be required to pay 
the full 8 percent tax on lumber and build- 
ing materials which they buy. 

When a retailer of lumber who also oper- 
ates a woodworking plant under a license 
sells the product of the woodworking plant. 
he will collect another 8 percent sales tax 
from his customer, if the customer is un- 
licensed. He will, however, be allowed a 
deduction from his sales tax payments at 
the end of the month. This deduction will 
be to offset sales tax already paid on the 
raw material (lumber, nails etc.) entering 
into his finished product. 

Manufacturers of lumber who are also re- 
tailers will be permitted to transfer lumber 
to their own retail yards, and tax will have 
to be paid when transfer is made. 
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LUMBER AND FURNITURE WAGE- 


Amemcanfiumberman 


HOUR COMMITTEES NAMED 


WASHINGTON, D. C., May 26.—A commit- 
tee will meet in Washington on June 23 to 
investigate economic and competitive condi- 
tions in the lumber and timber products in- 
dustry for the purpose of recommending a 
minimum wage, not in excess of 40 cents an 
hour, which will not substantially curtail em- 
ployment in the industry, it is announced 
by General Philip B. Fleming, Administrator 
of the Wage and Hour Divison, U. S. De- 
partment of Labor. The meeting will begin 
at 10 a. m. in Conference Rooms A and B 
of the Interdepartmental Auditorium, Con- 
stitution Avenue between 12th and 14th 
Streets Northwest, Washington, D. C. Mem- 
bers of the Committee are: 

For the Public: 

William Homer Spencer, chairman Uni- 
versity of Chicago, Chicago. 

Leslie H. Buckler, University of Virginia, 
Charlottesville, Va. 

Clyde E. Dankert, Dartmouth College, 
Hanover, N. H. 

G. Allan Dash, Jr., University of Penn- 
sylvania, Philadelphia, Pa. 

Royal E. Montgomery, Cornell Univers- 
ity, Ithaca, N. Y. 

George KE. Osborne, Stanford University, 
Palo Alto, Calif. 

Arthur F. Raper, U. S. Department of 
Agriculture, Greensboro, Ga. 

William G. Rice, Jr., University of Wis- 
consin, Madison, Wis. 

For the Employers: 


P. A. Bloomer, Louisiana Long Leaf 
Lumber Co. (Hardwood and softwood lum- 


ber, flooring, ceiling, mouldings), Fisher, 
La. 

c. Arthur Bruce, E. L. Bruce Co. (Hard- 
wood dimension, hardwood lumber, floor- 
ing, softwood lumber, interior trim, furni- 
ture parts), Memphis, Tenn. 

EB. J. Curtis, Curtis Co. (Inc), (Stock 
millwork), Clinton, Iowa. 

Cc. H. Kreienbaum, Simpson Logging Co. 
(Lumber, shingles), Shelton, Wash. 

William P. Long, Lisbon Co., (Tne.), 
(Brush backs, blocks and handles; broom 
handes, turnings, millwork, dowels, piano 
backs and sounding boards, other special- 
ties, finished lumber), Lisbon, N. H. 

James G. McNary, Southwest Lumber 
Mills (Ine.), (Lumber, railway -ties; laths, 
moudings, cut stock, box shook, Venetian 
blind slats, etce.), McNary, Ariz. 

Lee Robinson, Moble River Saw Mill Co. 
(Hardwood lumber, flooring, car stock), 
Mt. Vernon, Ala. 

Jack W. Simmons, Elberta Crate Co. 
(Boxes and crates from veneer, berry 
crates, fruit boxes, tomato lugs, bushel and 
half bushel baskets, hampers and wire 
bound boxes), Tallahassee, Fla. 

For the Employees: 

Frank P. Fenton and Robert J. Watt, 
both of the American Federation of Labor, 
Washington, D. C. 

Frank Chapman, Seattle, Wash.; M. A. 
Hutcheson, Indianapolis, Ind.; and A. W. 
Muir, Indianapolis, Ind., all of the United 
Brotherhood of Carpenters & Joiners of 
America (A. F. of L.). 

James Robb, Congress of Industrial Or- 
ganizations, Indianapolis, Indiana. 

Paul R. Christopher, Tennessee State In- 
dustrial Council (C.1.0.), Knoxville, Tenn. 

tay Thomason, Virginia State Industrial 
Union Council (C.1.0.), Richmond, Va. 





Students Visit Southern 


Durnam, N. C., May 24.—Duke forestry 
students in the field of utilization have re- 
turned from their annual spring field trip 
through the Southeast, after visiting forests, 
mills, and research stations in four States. 
The trip was conducted by Prof. A. E. 
\Vackerman, of Duke School of Forestry. 

The party spent two weeks on the trip, 
and visited points in North Carolina, South 
Carolina, Georgia and Florida, to see at first 
hand the many forms of forest utilization 
characteristic of the South. Of special in- 
terest were the woods and mill operations 
of the Union Bag & Paper Co., of Savannah, 
Ga.; Henry Ford’s 90,000 acres (mostly 
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Forests and Operations 


forest) Richmond Hill Plantation with an 
ultra-modern sawmill; the West Virginia 
Pulp & Paper Co. and the Southern Kraft 
Corp., of Fernandina, Fla.; the Southern 
Forest Experiment Station and Naval Stores 
Research Station, Olustee, Fla.; Superior 
Pine Products Co., Fargo, Ga.; Downing 
Co., Brunswick, Ga.; Camp Manufacturing 
Co., of St. Stephen, S. C.; D. W. Alderman 
& Sons Lumber Co., Sumter, S. C., and the 
Carolina Fibre Co., Hartsville, S.. At these 
and other stops, a wide variety of lumbering, 
logging, pulpwood cutting and milling meth- 
ods and naval stores practices were studied 
by the students from Duke. 





Members of the Duke Forestry party with L. T. Easley and D. Y. Lenhart, of the West Virginia 
Pulp & Paper Co., Georgetown, S. C. 


Wood Furniture Committees 


An industry committee for the wood fur- 
niture manufacturing industry, to meet in 
Washington June 17, has been announced by 
General Fleming. Because of the relation- 
ship between this industry and the lumber 
and timber products industry, the public rep- 
resentatives of the two committees are iden- 
tical. Employee and employer representatives 
are: 

For the Employees: 

Howard Bennett, Indianapolis, Ind. 

Paul R. Christopher, Knoxville, Tenn. 

Sal B. Hoffman, Philadelphia, Pa. 

M. A. Hutcheson, Indianapolis, Ind. 

Ernest Marsh, Los Angeles, Calif. 

Morris Muster, New York, New York. 

Morris Pizer, New York, New York. 

Robert J. Watt, Washington, D. C. 

For the Employers: 

Gilbert H. Bosse, Evansville, Indiana, 

Cc. Arthur Bruce, Memphis, Tennessee. 

T. Austin Finch, Thomasville, North 
Carolina. 

M. C, Jones, Gettysburg, Pennsylvania. 

John E. Justice, North Wilkesboro, 
North Carolina. 

Kk. H. Mueller, Grand Rapids, Michigan. 

R. M. Simmons, Martinsville, Virginia. 

A. H. Stone, Gardner, Massachusetts. 

Also, since wood furniture products are 
manufactured by hardwood dimension estab- 
lishments, an employer representative of the 
hardwood dimension group—C. Arthur 
Bruce—is serving on both committees. It is 
estimated that there are approximately 440,- 
000 employees in the industry, of which about 
200,000 are currently receiving at least 30 
but less than 40 cents an hour. 

Persons whom the Committee or its rep- 
resentative considers substantially interested 
may appear at the hearing, provided that 
not later than June 17 a notice of intention 
to appear is filed with Burton E. Oppenheim, 
Director of the Industry Committee Branch, 
Wage and Hour Division, U. S. Department 
of Labor, Washington, D. C. This notice 
must give the name and address of the per- 
son appearing, name and address of the per- 
son or persons he is representing, if any; 
a brief summary of the material to be pre- 
sented, and the approximate length of time 
required, 

The recommendations for a minimum 
wage in the industry will cover all occupa- 
tions necessary to the production of the ar- 
ticles specified in the definition, including 
clerical, maintenance, shipping and selling oc- 
cupations; but does not include any em- 
ployees of an independent wholesaler or em- 
ployees of a manufacturer who are engaged 
exclusively in marketing and distributing 
products of the industry which have been 
purchased for resale. 





WOULD SURVEY LUMBER LABOR 
SITUATIONS IN NORTHWEST 


Wasnrinaton, D. C., May 26—The Na- 
tional Defense Mediation Board has. pro- 
posed an all-inclusive labor survey to sta- 
bilize the Douglas Fir Belt lumbering area. 
The survey was proposed as a result of ne- 
gotiations growing out of the Puget. Sound 
area labor dispute involving 52 lumbering 
operations and approximately. 12,000 men. 
The board pointed out that there are rumors 
of new labor difficulties in the lumber areas 
of the Pacific Northwest and that one other 
logging case has been certified to the board 
from the Columbia River area. The board 
recommended a careful survey of all the 
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facts by impartial investigators, to furnish 
the basis for a final recommendation from 
the board in cases which may come before 
it from the area. C. A. Dykstra, chairman 
of the board, explained that the survey would 
cover the logging and sawmill industry of 
Oregon and Washington, employing between 
60,000 and 75,000 men. 





HOW TO SELL TO THE 
GOVERNMENT 


"There is no deep, intricate mys- 
tery about selling things to the 
Government under the Defense 
program. You can get all of the 
exact detailed information you 
need for the price of a three-cent 
stamp. Secretary of Commerce 
Jesse Jones has established in his 
department a service and_ infor- 
mation office. If you will write to 
that office, you will be told speci- 
fically where to go, whom to see 
and what procedure to follow. 
You will be told, not merely what 
agency or branch buys the mate- 
rials you have to sell, but what in- 
dividual, in what particular office, 
is the man for you to see. | 
might add that you may not need 
to come to Washington at all. 
Army and Navy buying is largely 
decentralized; you may find that 
the procurement officer you want 
to see is to be found within fifty 
miles of your own office. Write 
first and find out." 


DONALD M. NELSON 
OPM Director of Purchases 











Two Weddings This Month 


SEATTLE, Wasu., May 26.—A little fellow 
by the name of Cupid is interfering with 
business in the offices of the Pioneer Lum- 
her Co., Seattle. Rufus Gunn King II, head 
of Pioneer Lumber Co., accompanied by Mrs. 
King, recently attended the wedding of their 
eldest son, Rufus Gunn King III, and Miss 
Janice Livingston Chase at Lake Ranch, 
the beautiful country home of the bride’s 
parents, Dr. and Mrs. Theodore Livingston 
Chase, near Reno, Ney. The Episcopal 
wedding service was conducted by Rev. 
Henry B. Thomas. 

The newly married couple will tempo- 
rarily reside at Palo Alto, Calif., where the 
groom is a law student at Stanford Univer- 
sity. 

The bride is a graduate of Vassar College 
and the groom received his B.A. at Princeton 
University. 

This week Mr. and Mrs. King are jour- 
neying to New York City where on Satur- 
day afternoon May 31st, their daughter 
\rlene Marion King will be married to 
William Emlen Roosevelt of Oyster Bay, 
N. Y. 

The groom who is the offspring of a long 
line of Oyster Bay colony Roosevelts is in 
the United States army as a private in the 
101st Cavalry, mechanized, and is stationed 
at Camp Deven near Boston, Mass. 
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President Approves 9,893 Defense 
Units; House Votes NHA Extension 


WasHInNctTon, D. C., May 27.—Presi- 
dential approval for construction of 9,893 
housing units for Defense workers and 
enlisted personnel of the Army and Navy, 
and House passage of legislation extending 
Titles I and IL of the National Housing Act, 
featured activity in Washington. 

President Roosevelt today approved the 
housing allocations for 32 localities in the 
United States, upon recommendation of C. F. 
Palmer, coordinator of Defense housing. 


New Units Approved by President 


Of the total number of units, 9,701 are 
to be constructed in 28 localities, according 
to provisions of the Lanham Act, which has 
provided a total of $300,000,000 for Defense 
housing. The remaining units will be built 
with funds provided under the $100,000,000 


ginia—Norfolk (including Portsmouth), 
100, and Washington—Bainbridge Island, 
12. 

In his letter to the President recommend- 
ing approval of the construction, Co-ordi- 
nator Palmer stated that the need for hous- 
ing is based on the fact that National Defense 
activities in the localities have “caused a 
sudden and immediate need” for dwelling 
units for occupancy by persons of limited 
income engaged in Defense activity. Mr. 
Palmer estimated that on the basis of pre- 
vious contracts, the total cost of the new 
program would probably be between $35,- 
000,000 and $40,000,000. 


Supply Large Needs of Ship Workers 

Largest of the allocations was for Phila- 
delphia, Pa., which is to receive 4,000 units 
under the new program, Simultaneously, it 








Public Buildings Ad- 
ministration's Defense 
housing project near 
Mitchel Field at 
Hempstead, Long 
Island, will house 
nearly one thousand 
persons. The project, 
for occupancy of mar- 
ried enlisted person- 
nel of the Army sta- 
tioned at Mitchel 
Field, will consist of 
200 family housing 
units grouped into 64 
multiple dwellings. The 
contract for construc- 
tion was awarded to 
H.R. H. Construction 
Corp., of New York 
City, for $717,000. 
Pictures show, above, 
typical one-family, 
and, below, a two- 
family dwelling, both 
nearly completed 





amendment to the Army and Navy Appro- 
priation Act. 

The allocations, with localities and number 
of units, are as follows: 

Alaska—Anchorage, 220 units; Califor- 
nia 3enicia, 100; Fort Ord, 286; Taft, 75; 
Torrey Pines, 75. Connecticut—Bantam, 
40, Florida—Panama City, 150; Valpa- 
raiso, 100. Georgia—Albanv, 100; Hines- 
ville, 100. Indiana—South Bend (includ- 
ing Mishawaka), 250. Kansas—Fort Riley, 
40; Kansas City (also Kansas City, Mo.), 


























350. Louisiana—Leesville, 175. Maine 
sath, 200. Michigan—Detroit, 1,000. Ne- 
vada—Las Vegas, 125. New Jersey— 


Dover, 300. Ohio—Dayton, 500. Oregon— 
Pendleton, 85. Pennsylvania—Allentown- 
Bethlehem, 250; Philadelphia, 4,000. Puerto 
Rico—San Juan, 450. South Carolina 
Spartanburg, 120. Texas—Mineral Wells, 
100. Virginia—Norfolk (including Ports- 
mouth), 300. Washington—Everett, 85, 
and New York—Great Bend, 125. 














The following are to be constructed with 
Navy funds: 

Rhode Island—Newport, 24; Samoa—Tu- 
tuila, 6. Maryland—Piney Point, 50. Vir- 


was suggested that private industry would 
be able to provide an additional 12,000 units 
which are required for Defense workers 
in the Philadelphia area. The large housing 
needs, according to Mr. Palmer, have devel- 
oped as a result of the expansion of ship- 
building facilities to meet naval and mer- 
chant marine demands, together with gen- 
eral expansion of industrial activity in 
connection with the Defense program in the 
Philadelphia locality. A breakdown of the 
Philadelphia area allocation is as follows: 

Chester, Pa., 300 units; Delaware County, 
Pa., 500; South Philadelphia, Pa., 500; 
northeast Philadelphia, Pa., 1,200; north- 
west Philadelphia, Pa., 700; Bucks County, 
Pa., 300, and Camden, N. J., 500. 

The 12,000 units suggested for private 
construction are broken down as follows: 

Camden, N. J., 1,000; Chester, Pa., 1,000; 
Delaware County, Pa., 2,000; Philadelphia, 
Pa., 7,500, and Bucks County, Pa., 500. 

It was recommended that in some of the 
localities in the Philadelphia area the con- 
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struction be of a demountable type because 
of the emergency character of the need. 


Expansion Necessary at Detroit 


The 1,000-unit allocation for the Detroit 
locality was based on housing needs arising 
from the award of more than $500,000,000 
of contracts for Defense materials, and the 
consequent industrial expansion and increased 
employment. It is estimated that total 
employment in Wayne County will be 
increased by approximately 110,000 during 
1941. 

The Division of Defense Housing Co- 
ordination expects that private builders will 
furnish an additional 10,000 units in the 
Detroit area. 


House Votes Extension of Titles | and Il 


House passage of the bill to extend Titles 
1 and Il of the National Housing Act fol- 
lowed only limited debate, and then was sent 
to the Senate, where it is now awaiting 
action. When the bill was brought up on 
the House floor, Chairman Henry B. Stea- 
gall, of the House banking and currency 
committee, pointed out that Title I provides 
for the insurance of loans for the construc- 
tion of residences up to $2,500 and for the 
modernization and renovation of homes. 
More than 3,150,000 loans for a total amount 
of $1,305,000,000 have been insured, he said. 
The authority will expire July 1, he noted, 
and said the proposed legislation would 
extend it for three years, adding: “There 


Lumbermen Stage 


OmaHa, Nes. May 26.—The Douglas 
‘ir Plywood Association, the West Coast 
Lumbermen’s Association, the Red Cedar 
Shingle Bureau, the National Hardwood 
Lumber Association, the Western Pine As- 
sociation, and the National Oak Flooring 
Manufacturers’ Association cooperated with 
the Omaha Lumbermen’s Club in staging an 
elaborate, educational display at the Omaha 
Better Homes, Building and Electrical Ex- 
position held at the Omaha Municipal Audi- 
torium recently. The entire seventy foot 
display was floored with various types of 
flooring supplied through the National Oak 
Flooring Manufacturers’ Association, and 
included traveling displays from the Red 
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is widespread demand throughout the coun- 
try for continuation of this service by the 
Federal Housing Administration.” The bill 
would permit an increase in the amount of 
the loans under Title I up to $3,000 on 
residential property, and up to $5,000 for 
modernization and renovation. 

Title II of the Act, which is also to be 
extended for three years under the bill, 
authorizes the insurance of small-home mort- 
gages—one- to four-family, with maximum 
mortgage $16,000. Chairman Steagall stated 
that during the first three months of this 
year, the FHA has been receiving applica- 
tions for mortgages covering homes to be 
built at a weekly rate of between 4,000 and 
5,000. More recently, as many as 6,000 a 
week have been received. 

Debate developed only on one point, 
increasing the salary of the Administrator. 
The bill would increase the salary to $12,000 
from the present $10,000. Objection to this 
proposal was voted down. 


New Defense Housing Contracts 
Awarded 


Defense housing contracts were awarded 
as follows: 

Indiana—Charlestown, 75 units; to Mar- 
ion Development Co., Grinslade Construc- 
tion Co. (Ine.), and Grinslade Co., Indian- 
apolis, Ind.; estimated cost, $202,800. 

Maryland — Aberdeen and Kdgewood 
(Havre de Grace)—modification of pre- 
vious contract, from 250 units to 500 units 
construction: McCloskey & Co., Philadel- 
phia, Pa.; estimated cost, $1,568,450. 


Display at Omaha 


Cedar Shingle Bureau and the Douglas Fir 
Plywood Association. 

Other interesting features included large 
panels showing knotty pine supplied by the 
Western Pine Association, and a number of 
panels of mahogany planking, walnut, maple, 
beech and other fine woods, and hardwood 
doors supplied by the Southern Hardwood 
Producers, (Inc.), of Memphis, Tenn. The 
West Coast Lumbermen’s Association sent 
several scale model small homes. 

A. C. Sconce of the Omaha Hardwood 
Lumber Co. was general exhibit chairman 
for the Lumbermen’s Club, assisted by J. F 
Gresly of J. F. Gresly & Co., and H. F. 
Gustafson of Goodjohn Sash and Door Co. 





At the Omaha show, left to right: H. E. Kroeger, Joyce Lumber Co., Omaha; J. F. Gresley, 
J. F. Gresley Co., Omaha; Max Fellows, Fellows Sales Co., Omaha; Glen Wharton, Omaha 
Lumber and Coal Co., Omaha, and William Haner, Western Pine Association, Chicago 
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Repair Work, 
is starting. 
MAKE SALES 





and PROFITS 
wiAa ~~ 


Wear and tear on school buildings and 
equipment calls for overhauling and re- 
pairs during the vacation months. YOU 
can step into a lot of profitable business 
with Macklanburg-Duncan Quality Pro- 
ducts on the private and public school 
buildings in your community. Let’s go 
with: 


WNametal 


WEATHER STRIP 


The old reliable patented Numetal Weath- 
er Strip—the most popular, practical and 
efficient type of permanent strip. ‘“‘Cut to 
dimension” for every job at no extra cost. 


o/Via-WAY 


Nu-Way Felt and Bronze Coil strip—the 
easiest strip in the world to apply. Also 
Nu-Way screen door grilles; push bars, 
plates; special window and door equipment. 








CALKING COMPOUND 
The standard of quality. Meets every gov- 
ernment test. Furnished in bulk or Nu-Calk 
Speed Loads for pressure guns—the load that 
saves 40% on every calking job. 


“Nu-Glaze 


GLAZING COMPOUND 
The original, dependable compound for 
glazing wood sash and all general patching 
purposes. Applied like putty, but clean to 
handle. Does not dry out, crack or peel off. 


lh 
Cast or stamped numbers and letters for 
every interior and exterior purpose. Also 


DeLuxe cast signs in more than 400 titles for 
aa school use. 


‘On-GARD 


Spring bronze coil weather strip that me- 
chanics can apply in half the time as ordi- 
nary coil—due to exclusive, patented fea- 
tures. Each roll in patented dispensing car- 
ton. 


* 


Nu-Gard automatic door bottoms and draft 
eliminator. Applied without removing doors. 


*Trade Marks Registered U.S. Patent Office. 


MACKLANBURG-DUNCAN CO. 


Manufacturers 


OKLAHOMA CITY, OKLAHOMA 
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FROM THE BUILDING FIELD 


More Rely on B & L for Home 
Financing 


That 46.2 percent of the population of the 
United States relied more heavily upon sav- 
ings, building and loan associations for home 
mortgage funds the first quarter of this 
vear than last, is pointed out by the United 
States Savings & Loan League, Chicago. In 
nineteen States containing this proportion of 
the population, borrowings for home owner- 
ship totalled $491,000,000\ from all sources, 
as compared with $419,000,000 a year ago. 
Of the $72,000,000 gain over last year, $51,- 
000,000 was accounted for by savings and 
loan institutions. 

Paul Endicott, Pomona, Calif., president 
of the League, says that 34 percent of all 


tural employment reached this month gives 
reason for belief that the demand for more 
homes will continue at least at the current 
levels, the committee said. 

lermor S. Cannon, Indianapolis, chairman 
of the League’s committee, said that savings 
and loan associations furnished financing for 
approximately 27,000 new homes of the one- 
and-two-family types, during the first three 
months, and that at least 90 percent were on 
one-family homes. Their total number of 
new buildings financed was 45 percent of all 
one-and-two family homes built in) urban 
areas. Two-flats or duplexes or “double 
houses,” as they are variously called, consti- 
tuted a minor part of the home-building both 
vears, 5.9 percent last vear, and 6.7 percent 
this year, but they contribute to home-owner- 
ship in most instances, since the owner is 
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creases in wages and salaries, was 21 cents 
on the dollar ahead of March, 1940. Their 
March cash outgo, however, was up only 
2 cents on the dollar over: the same month 
of last year. Wage envelopes in March, 
1941, were $1.34 for every $1 in March, 
1940; salary checks, $1.15, and other income, 
such as business earnings, the sale of cattle 
and crops, rents, and royalties, during 
March, 1941, stood at $1.07. Dividend and 
interest disbursements in March, 1941, were 
$1.04. Miscellaneous Items in living costs, 
usually the second largest household outlay, 
advanced three cents to $1.08, compared 
with $1, in March, 1940.  lood was un- 
changed in March from a year ago. Cloth- 
ing was virtually unchanged. Housing 
problems, arising out of shifting populations, 
resulting from the concentration of Defense 
work at some centers without sufficient 
housing, advanced rents to $1.01 in March, 
1941, compared with $1 in March, 1940. 








At left is shown an 
old house, which was 
turned quarter way 
around and had a 
wing added, to be- 
come the uptodate 
filling station shown 
in photograph to 
right. Old walls and 
roof were retained in 
the remodeled build- 
ing. This job is 
characteristic of the 
work of Maurice AIl- 
baugh, of the Quincy 
(Ohio) Lumber Co. 








money borrowed for home ownership the 
first quarter of this year came from the 
thrift and home financing institutions in 
those States, as compared with 28 percent a 
vear ago. Breaking the figures down for 
some of the large metropolitan areas, the 
League found that 12 out of 18 cities sur- 
veyed relied more heavily upon savings 
and loan financing than last year during the 
first quarter. Mr. Endicott attributes the 
increasing proportion of home mortgage 
money coming from these institutions to 
their special efforts last year and continuing 
this year to whittle down the time required 
to give a borrower an answer on his loan 
application. 





Predominance of One-Family 
Home Increases in ‘41 


\merica’s revival of the residential build- 
ing habit, which has featured the 1940's to 
date, is still based on addiction to the one- 
family home, the home building and home 
owning committee of the United States Sav- 
ings .& Loan League, Chicago, points out 
after analyzing recent private-enterprise 
building statistics. The committee examined 
pertinent facts about the 75,000 new dwelling 
units put up in urban areas the first quarter 
of 1941, and found in the ratio of one-family 
homes to all newly built places to live, an 
increase from 71.9 percent to 73.8 percent 
between this year and last. 

The more-than-1929 peak in non-agricul- 








likely to occupy one of the two units, it was 
pointed out. 

“Quite definitely it is the small home which 
is the backbone of the building now going 
on,” said Mr. Cannon. “In spite of the in- 
crease of $219 between last year and now 
in the average cost of the one-family home 
being built, we still find that the average new 
home costs less than $4,000. lor the first 
quarter of this vear the average was $3,965. 
Savings and loan associations have found 
that in varying circumstances this general 
type of home fits the pocketbook of families 
living on from $1200 to $1900 a year.” 


Cost of Shelter Rises One 
Percent Above Year 
Ago Level 


MINNEAPOLIS, MINN., May 27.—Mr. and 
Mrs. American Public during March 
enjoyed the highest “real income” in their 
lives as cash income gains kept ahead of 
the advance in living costs. Their “real 
income” in March, 1941, was 19 cents on 
the dollar higher than in March, 1940, 
according to a monthly study of what people 
get and spend, made public here today by 
Investors Syndicate. 

Higher taxes and higher costs later may 
make Mr. and Mrs. Public dig deeper into 
their pocketbooks, explained Investors Syn- 
dicate’s monthly study. Their March cash 
income, thanks chiefly .to substantial in- 





Apartments, bungalows, cottages, and other 
types of shelter in lebruary, January and 
December, respectively, also rented for $1.01 
compared with $1 in these same months of 
the preceding year. 

“Real income” is an average relative 
figure of income and outgo designed to 
show how the cost of living affects the 
adjusted dollar income. 





Frame Residence Costs 


Following are index numbers of construc- 
tion costs (based on 1926-1929 average as 
100), compiled by E. H. Boeckh & Associ- 
ates (Inc.), Cincinnati, Ohio, covering 
frame residences: 





1926- 

1929 1938 1939 1940 May 

Area Avg. Avg. Avg. Avg. 1941 
ee 82.7 81.6 82.8 88.1 93.6 
Baltimore .....107.2 91.9 93.5 100.1 10».0 
Birmingham .. 91.7 86.3 87.8 92.4 Yi.v 
oo 116.3 104.1 106.2 111.7 121.1 
yy 109.2 107.9 110.6 117.3 126. 
Cincinnati ....100.5 100.4 103.2 105.9 109.9 
Cleveland .....107.2 105.8 106.2 107.8 116.5 
2S ee 103. 91.2 95.1 100.7 110.¢ 
Denver ........ 95.0 109.0 112.1 110.6 115. 
Detroit ........103.3 97.1 98.8 103.3 108.8 
Kansas City...100.3 102.5 104.4 109.3 116.8 
Los Angeles... 92.7 89.7 93.6 _96.3 105.2 
Minneapolis ... 92.8 101.2 101.9 106.1 117.5 
New Orleans... 93.3 86.3 89.0 97.3 105.2 
New York City.133.3 118.9 122.1 124.6 131-9 
Philadelphia ..100.3 93.8 99.2 103.0 107.7 
Pittsburgh ....113.3 112.7 113.8 115.0 123.3 
St. LOUIS... .< 118.6 104.1 107.0 109.2 117.0 
San Francisco.. 87.7 97.7 99.2 100.7 110.9 
Seattle ........'84.5 96.5 96.7 99.0 106.9 
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Manufacturer Appoints New Director 
of Research 


New York, N. Y., May 27.—Recently an- 
nounced is the appointment of Dr. C. F. 
Rassweiler as director of research for Johns- 
Manville Corp. In his new position Dr. 
Rassweiler will be a member of the Officers 
Board in charge of the company’s research 
activities on which nearly a million dollars 
are spent annually. About 200 research 
scientists, engineers and assistants are em- 
ployed in the J-M research laboratories in 
Manville, N. J. 

The new research head has previously been 
director of the Philadelphia laboratory of E. 
I. duPont de Nemours & Co. He is a grad- 
uate of the University of Denver and secured 
his Ph.D. from the University of Illinois. 





Honor Former President; Has Served 
Company 50 years 


A half century of service to The Stanley 
\Vorks, New Britain, Conn., by Clarence F. 
Bennett, chairman of the Board of Directors 
of that concern, was recognized at a banquet 
in that gentleman’s honor attended by com- 
pany officials and old friends. 

Mr. Bennett became an employee of the 
company’s shipping room when 19 years of 
age, and soon advanced to the production 
department. When 25, he became produc- 
tion superintendent and within a few years 
was general superintendent. Successively he 
advanced through  vice-presidencies and 
served as president of the company from 
1923 until March of this year. At that time 
he became chairman of the board of direc- 
tors, Richard FE. Pritchard succeeding him 
as president. 

Mr. Bennett has always been active in 
civic affairs. At present he is at the head 
of a campaign to raise $700,000 for the New 
Britain General Hospital. 





Furniture Manufacturer Modernizes 
Dry Kiln 
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Moving a load of furniture dimension into a Moore cross-circulation kiln 
at the Fox Manufacturing Co., Rome, Ga. Since converting one of their 
old type kilns to the Moore system this furniture manufacturing concern 
finds it necessary to use only one-quarter of their previous kiln area to 
season oak, maple and other hardwood furniture stock 
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PRACTICAL 
BUILDERS KNOW 


It’s not the cost per roll, but the applied 
cost that counts. Windproof, moisture- 
proof SISALKRAFT costs almost no 
more in the average home than the 
flimsiest building paper. 


Write for details. 


The SISALKRAFT Co. 


205 W. WACKER DRIVE CHICASO, Itt 


New York ° . San Francisco 
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« LONG LEAF > 


AB TRIAS 
Yellow Pine 


imbers 


Large and 
Small 


There’s NO SUBSTITUTE for Genu- 
ine Long Leaf Timbers. Tough and 
strong, they defy decay. Sell Long 
Leaf for ALL structural uses. Let the 
name of WIER be your guide in 
buying. 


WIER LONG LEAF LUMBER CO. 


HOUSTON, TEXAS. 
Mills: Wiergate, Texas. 











MONTGOMERY, ALABAMA 


MANUFACTURERS 


SOUTHERN PINE 
LUMBER 


Specializing in Shed Stock and Boards, One- 
helf by Six Poplar Bevel Siding, Mouldings 























UTHER BR0s. 


Dado Head 


Fits any saw mandrel. 
Cuts perfect grooves 


any width, with or 

ac‘oss grain. Guaran- 

teud to do your work 
satisfactorily. 

ER- 

QUALITY 


Favorites for over 52 years. 
Today, write for catalog of 
complete Huther line. 


Huther Bros. Saw Mfg. Co 


Rochester, N. Y. 
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| SONGS OF 50 YEARS AGO 








SING, SHANTY BOYS! 


The songs that were sung in Michigan's 
old time lumber camps are now being col- 
lected by Prof. E. C. Beck, of the English 
Department of Central State Normal Col- 
lege, Mt. Pleasant, Mich. A book of these 
songs is being prepared for publication by 
the University of Michigan Press, Ann Ar- 
bor, by which all the material is being copy- 
righted. With the kind consent of Prof. 
3eck, the University of Michigan Press has 
given the AMERICAN LUMBERMAN_ permis- 


sion to reproduce some of these Shanty 





Songs. They are being sung today by a 
chorus of three old lumberjacks, who re- 
cently appeared in a program of the Folk 
lore Section of the Michigan Academy of 
Science, Arts & Letters at Ann Arbor, and 
on this occasion were photographed by the 
Ann Arbor News, which courteously sup- 
plied the accompanying photograph. 
Secretaries of lumber trade associations 
would probably find that a program of these 
old Shanty Boy songs would spice up a 
convention and be a hit with members. 


Photograph by Courtesy of Ann Arbor News 


THE JOLLY SHANTY BOY 


Copyright by University of Michigan Press 


I am a jolly shanty boy 
That likes to sing and dance; 
I wonder what my girls would say 
If they could see my pants. 


With fourteen patches on the knees 
And six upon the stern, 

I'll wear them while I’m in the woods 
And home when I return. 


For I am on my jolly way; 
I spend my money free; 

I have plenty—come and drink 
Lager beer with me. 


I'll write my love a letter; 
I'll give the ink a tip; 
And if that 
I guess I'll let her slip. 


For I don’t care for rich or poor ; 
I’m not for strife and grief; 


don’t fetch her up to time, 


I'm ragged, fat, and lousy and 
As tough as Spanish beef. 


Those dark-eyed single lasses, 
They think a pile of me. 

You ought to see me throw myself 
When we go on a sprec: 


Rigged up like a clipper ship 
Sailing round the Horn, 
Head and tail up like a steer 
Rushing through the corn. 


Now to conclude and finish 
I hope I’ve offended none. 
I’ve told you of my trouble 
Since the day that I begun. ~ 


With patched-up clothes and rubber boots 
And mud up to the knees, 

With lice as big as chile bees 
Fighting with the fleas. 
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Among Lumbermen’s Clubs 


Emblem to Be Presented at 
Testimonial Banquet 


St. Louis, Mo., May 27.—A testimonial 
luncheon is to be tendered past Snark of 
Hoo-Hoo Julius Seidel, by the lumbermen, 
Hoo-Hoo, and members of Lumber Associ- 
ated Industries of the 49th State, June 3, 
at the Missouri Athletic Club here. 

Mr. Seidel has recently succeeded to the 
highest honorary office in Hoo-Hoo—the 
Seer of the House of Ancients—as the oldest 
living past Snark in order of service in that 
ciice. At this testimonial luncheon Mr. 
Seidel will be presented with the nine-pointed 
star, “the Emblem of Revelation.” 

This presentation will be made by George 
W. Dulany, Jr., of Clinton, lowa, the present 
Snark of the Universe. Several other past 
Snarks are expected to be present to do 
honor to the new Seer. 





Memphis Club Awards Prizes 
to Winning Golfers 


Memes, TENN., May 26.—Robert Bruce 
Jr, of the E. L. Bruce Co., was crowned 
1941 champion golfer of the Lumbermen’s 
Club of Memphis. Mr. Bruce turned in a 
72, and was tied by C. F. Work, Jr., of 
C. F. Work & Sons (Inc.), later. winning 
by a playoff. The tournament was held at 
the Colonial Country Club in conjunction 
with the final meeting of the club before 
summer adjournment. Awards were made 
to Mr. Bruce, Mr. Work and other prize- 
winning golfers at a banquet presided over 
by R. H. Bodine, of the C. P. Bodine Lumber 
Co, club president. The club will enjoy a 
barbecue at Rainbow Lake on June 28. 





Washington Hoo-Hoo Hears 
Talk on War 


WasuHincron, D. C., May 27.—-Homer 
lox, assistant commercial attache of Lon- 
don, now in Washington, supplied the chief 
interest at a meeting of Hoo-Hoo Club No. 
99 in the Continental Hotel here with a talk 
on war conditions in England. 

The members decided to have a summer 
party, on some date yet to be fixed, at the 
Hofstetler farm at Arlington, where the 
prospective host is the head of the Arlington 
Millwork Co. The arrangements will be 
tiade by a committee of which Phillips A. 
Hayward is chairman. All of the Hoo-Hoo 
members present received a new style flash- 
light with the compliments of the Lumber- 
men’s Mutual Insurance Co. 





Wisconsin Club Announces Golf 
Tournament Schedule 


MILWAUKEE, Wis., May 28.—The 1941 
Hoo-Hoo Golf Tournament series was in- 
augurated recently with tournament play at 
North Shore Country Club, Milwaukee. 
Arrangements for the monthly tournaments 
are under direction of F. W. Diercks, chair- 


nan. 
son. 


It is the Hoo-Hoo’s 16th golf sea- 


The June tournament is scheduled for 
June 10 at Tuckaway Club (Inc.), Milwau- 
kee, with the July 16 play at Racine ( Wis.) 
Country Club. In August the golfers will 
journey to Lake Lawn Golf Club in Delavan, 
Aug. 5, while on Aug. 27 Merrill Hills 
Country Club, Waukesha, Wis., will be the 
scene of the play. The final tournament 
will be held at North Hills Country Club 
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Large Attendance Features 
Hoo-Hoo Meeting 


QAKLAND, CALIF., May 26.—Approxi- 
mately 500 members of the central and north- 
ern California lumber trade attended the 
ninth annual Reveille, sponsored by the East 
Bay Hoo-Hoo Club No. 39 and held at Hotel 
Oakland recently. 

Jas. B. Overcast, general chairman of com- 
mittees, welcomed the large gathering. Seated 
at the head table were Thos. 7. Branson, 
president of Hoo-Hoo Club No. 39, a num- 
ber of past presidents, committee chairmen 
and Carl R. Moore, general secretary-treas- 


Sept. 9. 


urer, 








QUICK FACTS ON PERMASAN 
FOR BEETLE CONTROL 


1. Permasan is 5% pentachloro- 
phenol (minimum), 5% non- 
volatile solvent, 90% selected 
petroleum distillate. 


2. Available in 55-gallon non- 
returnable drums or tank cars. 


3. Can be easily applied. 


4. Highly toxic to both larvae 
and adult beetles. 


CAN YOU AFFORD $35,000,000.00 A YEAR 
TO HELP‘HER RAISE A FAMILY ? 


This is a lyctus beetle. When she lays her eggs in the pores of your 
wood, watch out! Every year, damage from lyctus and other “powder 
post” beetles costs the American lumber industry an estimated 
$35,000,000.00. 


YOUR share of that costly toll, however, CAN be cut— perhaps 
eliminated entirely! 





1. Inspect yards and storehouses periodically —with an ever watch- 
ful eye on untreated lumber. 


2. Destroy all debris, favorite breeding spot for insects. 


3. At the first trace of beetle damage, treat the infested lumber with 
Permasan— oldest stock first. 


4. Then dip a// the lumber in your yard in Permasan to check further 
spread of the destructive pests before more damage is done. 
Permasan is sure death to both larvae and adult beetles in infested 
lumber—and effective, economical insurance against damage to un- 
infested stock. Follow those four simple suggestions based on actual 
experience of scores of successful lumbermen, and you CAN cut 
YOUR share of the lyctus beetle’s $35,000,000.00 toll! 

For information on your specific problem, send for technical bul- 
letin 0-14. MONSANTO CHEMICAL COMPANY, St. Louis, U.S. A. 


District Offices: New York, Chicago, Boston, Detroit, Charlotte, Birmingham, 
Los Angeles, San Francisco, Montreal. 


NTO CHEMICALS 


R Ww H SERVES 


MONSA! 


SERVING N MANKINEI 











Some Mountain States Dealers 
Accept Anti-Trust Fines 


Denver, Coro., May 26—During last 
week, Judge J. Foster Symes fined two 
building materials firms that entered pleas 
of nolo contendere to Government charges 
of violating the Sherman anti-trust law. 
Judge Symes assessed the Becker-Dalies 
Lumber Co., of Belen, N. M., $500, and P. 
P. Simmons, its secretary-treasurer, $250. 
A Federal grand jury here April 14 had 
charged 240 lumber and cementmen with 
attempting to fix, restrain and monopolize 
the building supply industry in the region. 
Later in the week, the Builders Material 
Supply Co., Denver, was fined $1,000; the 
court was told by Attorney Mahoney that 
the company is now practically inoperative. 
Other defendants, after a closed conference 
among Government and defense attorneys, 
were allowed additional time to plead. De- 
fense attorneys were granted permission to 
file motions which probably will attack the 
indictments, but were advised by the Court 
that all motions must be filed not later than 
June 2. Judge Symes also served notice that 
all briefs expected to be filed with motions 
to quash must be submitted by June 18. The 
Court indicated arraignments would not be 
held until after motions have been disposed 
of, and set June 18 as the day he will hear 
arguments on whatever motions are filed. 
The conference was attended by a large 
group of defense attorneys, including Charles 
M. Price, of Chicago, who came here to 
represent the National Retail Lumber Deal- 
ers Association. 





Southwest Millwork Group 
Fined on Monopoly Charge 


Kansas Ciry, Mo., May 24.—Thirty de- 
fendants, consisting of the Southwestern 
Woodwork Association, fourteen companies 
and fifteen individuals, who were charged in 
an indictment March 3 with conspiracy to 
violate the Sherman anti-trust law by fix- 
ing arbitrary and non-competitive prices on 
stock millwork sold by jobbers to retail 
lumber dealers, builders and contractors in 
Missouri, Kansas and Arkansas, were fined 
$31,450 by Federal Judge Merrill E. Otis 
on May 17. Attorneys argued the cases of 
the companies for four hours before the 
levies were made. The association was given 
the stiffest fine—$5,000. 

Commenting before imposing the penal- 
ties, Judge Otis said: “I do not conceive 
that counsel for the Government regards 
this case as an especially aggravated one as 
compared with many others handled under 
these statutes. The defendants say there 
was no wrong doing. Yet they entered pleas 
of nolo contendere. They must expect to be 
punished. It never was intended by Con- 
gress that prison sentences be imposed. 
There is no moral turpitude involved.” The 
fines : 

Southwestern Woodwork Association, 
Kansas City, $5,000. 

American Sash & Door Co., Kansas City, 
$2,000; Samuel D. Edwards, salesmanager 
and first vice president, $500. 

Carr, Adams & Collier Co., St. Joseph, 
$2,000; William J. Adams, manager, $500. 

Curtis Companies (Inc.), Topeka, $1,500; 
A. A. Chard, manager, $100. 

Carr-Trombley Manufacturing Co., St. 
Louis, $1,500; John Adams, secretary and 
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general manager, $500. 

Goodjohn Sash & Door Co., Leavenworth, 
$1,500; Harvey Goodjohn, president, $250. 

Huttig Sash and Door Co., St. Louis, 
$1,500; Roy Siegel, president and chair- 
man of the board, $500. 

Leidigh & Havens Lumber Co., Salina, 
$1,500; Nathan Swanson, manager, $500. 

The Pacific Mutual Door Co., Kansas 
City, Kan., $1,500; William Baldridge, 
sales manager, $100. 

Rounds & Porter Lumber Co., Wichita, 
$1,500; Vernon Walling, manager, $500. 

Rust Sash & Door Co., Kansas City, 
$1,500; John B. Rust, president, $500. 

St. Louis Sash & Door Co., St. Louis, 
$1,500; Herbert J. Anstedt, general man- 
ager, $500. 

Southwestern Sash & Door Co., Joplin, 
$750; Carroll Fay, secretary, $250. 

Toombs-Fay Co., Springfield, Mo., $750; 
F. C. Fay, secretary, $250. 

United Sash & Door Co., Wichita, $500; 
George H. Parks, vice president, $500. 

Frank Dyke, Dyke Bros., Fort Smith, 
Ark., $500. 


Say Agreements Did Not Raise Prices 


Arguing for the Government, Robert A. 
Nitschke, special assistant attorney general, 
termed the violations flagrant and said that 
the price fixing agreement had been reached 
“around the table” at a Kansas City meet- 
ing. Attorneys for the different companies 
were allowed twenty minutes each. Points 
in their argument: 

None of the companies or officials were 
aware the Sherman anti-trust act was be- 
ing violated by the agreement. 

The plea of no contest was entered to 
save a tedious trial, which might con- 
sume months. 

Competition still was present in mill- 
work prices. 

The association of companies was es- 
tablished under the NRA as a price-sta- 
bilizing plan. 

In many cases prices were lowered be- 
cause of the agreement. 





Western Pine Summary 


PortTLAND, OrE., May 23.—The Western 
Pine Association reports as follows on 
operation of identical Inland Empire and 
California mills during the two weeks ended 
May 17: 

Report of an Average of 9S mills: 

Total for 2 weeks ended 
May 17, 1941 May 18, 1940 
Production 168,068,000 150,551,000 
Shipments 160,552,000 142,557,000 
Orders received 173,212,000 152,111,000 
Report of 96 Identical Mills: 
May 17, 1941 May 18, 1940 
Unfilled orders 393,316,000 234,440,000 
Gross stoeks..1,129,982,000 1,338,902,000 
Report of 96 Identical Mills: 
c—— ‘otal for Year ———\, 
1941 19 


Production .1,251,907,000 1,079,600,000 
Shipments ....1,506,049,000 1,242,492,000 
i, ee 1,606,420,000 1,263,313,000 
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APRIL SALES OF INDEPENDENT 
RETAIL DEALERS 


Wasutncton, D, C., May 29.—Following 
is a compilation of percentage changes in 
April, 1941, dollar sales of independent retail 
lumber and building materials dealers, from 
April of 1940, and from March of 1941, 
covering 31 States and 6 principal cities, 
these data having been prepared by the Bu- 
reau of the Census: 

Percent Change 


Apr. Mar. 
1940 1941 
No. of to to 
States by firms Apr. Apr. 
tegions Rptng. 1941 1941 
CO ae 1,199 +20 +24 
New England 89 +31 +43 
ae x) ee 16 +33 +47 
Massachusetts.. 42 +32 +50 
Rhode _ Island.. 11 +3 +15 
Connecticut ... 14 +38 +48 
Mid. Atlantic 94 +34 +50 
Pennsylvania.. 94 +34 +50 
Kast No. Cent. 286 +23 +29 
ie 66 -+-$7 +37 
INGIANA 26.622 93 +17 +3 
eee i | +7 +20 
Michigan ..... 23 +35 +37 
Wisconsin sie 27 +21 +11 
West No. Cent. 133 +8 + 25 
a, eee 23 +17 +41 
Missouri ...... 38 +2 +16 
Nebraska ..... 36 +2 4 
oe eee 36 +3 +36 
So. Atlantic. 47 +16 +17 
South Carolina 17 +10 +19 
GOOTHIA once. 14 +1 +11 
PIOTIGR .osccee 16 +19 +19 
Kk. So. Central 11 +23 +26 
Aladama sess. 11 +23 +26 
W.So. Central 154 +11 +11 
AVEGMSRS 2.2%. 10 +7 +12 
Oklahoma .... 28 +26 +9 
2 aren ete 116 +8 +11 
Mountain ... 149 +9 +18 
Montana ..... 22 +2 +29 
rere ee 15 +¢ +14 
Wyoming ..... 13 +32 +32 
COMPRES 2.05. 47 +10 +28 
New Mexico... 12 —3 +6 
MPIGOBA 26 oc ccs 12 +18 +17 
oo ere 23 +8 +4 
PORUNO 2siss 236 +22 +15 
Washington 50 +37 +29 
OQPOMOR ..cecss 24 +21 +5 
California .... 162 +19 +14 
Prineipal Cities— 
CRICGHO 2.6.5. 14 +19 +19 
Los Angeles .. 11 —2 + 25 
Portiand ...... 9 + 29 +8 
St. Lovia ..... 14 —¥ +12 
San Francisco. 14 +16 +3 
WOMEEIO ccnd ccs 19 +54 +28 








tLess than 0.5 percent. 
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Loadings of Revenue Freight 

The car service division of the Association 
of American Railroads reports that revenue 
freight for the two weeks ended May 17 to- 
taled 1,698,426 cars, showing an increase of 
182,423 cars over the number for the two 
weeks ended May 3. Forest products load- 
ings of 81,909 cars show a decrease of 1,287 
cars below the number for the two weeks 
ended May 3. 





NATIONAL PRODUCTION, SHIPMENTS, ORDERS 





Wasuincton, D. C., May 26. 


Following is the National Lumber Manufacturers’ Asso- 


ciation’s report for two weeks ended May 17 and for twenty weeks ended that date, covering 
mills whose statistics for both 1941 and 1940 are available, and percentage comparisons witli 
statistics of identical mills for the corresponding period of 1940: 


Av. No. Per- Per- Per- 
Mills Production cent Shipments cent Orders cent 
TWO WEEKS: Rptg. 1941 of 1940 1941 of 1940 1941 of 1940 


Total Softwoods .. 389 
Total Hardwoods.. 95 


493,802,000 100 

21,309,000 118 
1,000 109 
2,000 118 


Total Lumber ..... 468 
Total Flooring .... 81 
TWENTY WEEKS: 

Total Softwoods .. 404 ,561,886,000 115 
Total Hardwoods... 98 221,150,000 105 
Total Lumber...... 484 4,783,026,000 115 
Total Flooring..... 80 225,472,000 124 


515,11 
24,33 


_ 


509,271,000 107 
25,172,000 127 


534,443,000 108 
24,901,000 119 


543,481,000 121 
25,711,000 132 





569,192,000 121 
26,972,000 145 


4,866,455,000 117 5,039,297,000 120 
235,953,000 120 232,794,000 120 


5,102,408,000 117 


213,396,000 122 








5,272,091,000 120 
245,464,000 122 





May 


W 
grou 


gros 


Soft 
Sout 
Wes 
Wes 
Cali 
Sout 
Nort 
Nort 


Te 
Har 
Sout 
Nort 


Tc 
Te 


Floo 
Oak 
Map 
rUn 
*We 








Vy} 


May 31, 1941 Amemcanfiunherman 5| 


RELATION OF UNFILLED ORDERS TO STOCKS 


Wasuincoton, D. C., May 26.—Following is statement of seven groups of identical mills 
if unfilled orders and gross stock footage on May 17: 


No. of Mills Unfilled Orders Gross Stocks 
941 1940 941 1940 








Reporting 
Total Seftwoodsa® .....ccce- 379 1,183,800,000 716,992,000 2,878,403,000 3,317,738,000 
Total HarGdwoodes*®  ...c.secs 92 80,934,000 61,424,000 327,687,000 393,615,000 
TOCA) EMRE 2c cscscccens ‘ 459 1,264,734,000 778,416,000 3,206,090,000  3,711,353,000 
Oak and Maple Flooring... 91 87,985,000 66,219,000 86,359,000 95,637,000 


*Of Northern mills, 12 reported on softwoods, 14 on hardwood unfilled orders; 15 mills 
on stocks. The total number of mills (471) includes 12 northern plants that are in 
both softwood and hardwood subtotals. 





NATIONAL STATISTICS FOR APRIL BY REGIONS 


WaAsHINGTON, D. C., May 26.—lollowing is the National Lumber Manufacturers’ Associa- 
tion’s report for the five weeks ended May 3 and for eighteen weeks ended that date, cover- 
ing mills whose statistics for both 1941 and 1940 are available, and percentage comparisons 
with statistics of identical mills for the corresponding period of 1940: 

Av. No. 





Per- Per- Per- 


































































se 
Mills Production eent Shipments’ cent Orders cent stra nd show’ 
FIVE WEEKS: Rptg. 1941 of 1940 1941 of 1940 1941 of 1940 catches and hinges, ai ugtondard”” — 
ne 
Softwoods: lux’? designs and display— °F “4 
Southern Pine ..... 125 160,721,000 116 144,116,000 98 152,217,000 99 indow oF counter reper Free hard- 
West Coast ........ 127 600,511,000 114 616,512,000 111 606,603,000 115 For win ling ‘ton the job” full 
Western Pine ..... 94 363,091,000 114 379,381,000 115 407,427,000 123 carried for selling returns 
California Redwood 14 40,969,000 106 49,621,000 113 58,113,000 136 cked 
Southern Cypress .. 9 9,190,000 85 13,081,000 109 12,353,000 114 
Northern Pine ..... 8 5,177,000 82 10,966,000 98 9,178,000 SG 
Northern Hemlock. 17 8,717,000 110 8,563,000 105 11,918,000 137 
Total Softwoods.. 395 1,198,785,000 113 1,224,320,000 110 1,271,301,000 116 
Hardwoods: 
Southern Hardw’ds. +80 38,930,000 116 42,193,000 115 41,575,000 118 ASK YOUR 
Northern Hardw’ds. 17 21,092,000 1389 16,443,000 145 18,275,000 131 JOBBER 
Total Hardwoods. “97 60,022,000 123 58,636,000 122 59,850,000 122 
Total Lumber.... 475 1,258,807,000 1138 1,282,956,000 411 1,331,151,000 116 Qt 
Oak Flooring ..... 65 50,269,000 51,873,000 67,140,000 f HARDWARE v8 
Maple, Beech and , 
Birch Flooring .. 15 5,195,000* 5,183,000* 4,687,000* 
KIGHTEEN WEEKS: 
Softwoods: 
Southern Pine ..... 127 611,814,000 119 593,673,000 120 614,376,000 122 
West Comet ....6.s+ 127 2,099,809,000 116 2.104,373,000 116 2,132,139,000 116 
Western Pine ..... 95 1,057,420,000 117 1,298,907,000 124 1,386,063,000 129 
California Redwood 14 145,275,000 109 166,124,000 126 171,778.000 125 
Southern Cypress.. 9 39,508,000 5 49,369,000 23 45,133,000 128 
Northern Pine ..... 8 15,975,000 162 41,400,000 109 38,595,000 105 
Northern Hemlock. 18 50,685,000 137 28,377,000 117 31,689,000 116 
Total Softwoods.. 399 4,027,747,000 117 4,291,225,000 118 4,428,539,000 121 The Low Cost 
Hardwoods: TOXIC-WATER REPELLENT 
- Southern Hardw’ds. +80 132,629,000 107 153,467,000 115 145,754,000 112 PRESERVATIVE 
} Northern Hardw’ds. 18 66,834,000 99 56,426,000 132 60,302,000 136 Positive protection against Rot, Fungi, 
; Total Hardwoods. “98 -:199,463,000 104 209,893,000 119 206,056,000 119 Termites, Excess Moisture, Ete. 
mn Total Lumber ... 479 4,227,210,000 116 $,501,118,000 118 4,634,595,000 121 CLEAN - STAINLESS o PAINTABLE 
1e Oak Flooring ..... 65 178,956,000 166,814,000 195,616,000 Thoroughly tested and proved effective. Used 
Maple, Beech and by many of the Industry's leaders. 
O- Birch Flooring .. 15 20,889,000* 20,587,000* 21,107,000* 
f or ‘ Re: 
a ‘Units. *4 weeks and year ended April 26, 1941. Whe Fee LOCRMER SDE, SORT, Se 
d- CRE-0-TOX CHEMICAL PRODUCTS Co. 
8% MEMPHIS, TENN. 
ks 


REGIONAL UNFILLED ORDERS AND STOCKS MAY 3 


WasuHtncton, D. C., May 26—Following is the monthly statement by regions of eight 
groups of identical mills and two groups of hardwood flooring plants of unfilled orders and 
gross stock footage on May 3: 
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No. of Unfilled Orders Gross Stocks 

0 Softwoods— Mills 1941 1940 $ 1 

12 Sovthern Pine ......6. 05.0. 125 119,180,000 73,582,000 358,426,000 447,843,000 ‘ : . 

4 West Coast ........... 127 -580'314/000 415,915,000 829°617,000 _ 930'307,000 lg ca ps Ma 

n Western Pine ...........0+. 90 360,319,000 222,246,000 1,085,094,000  1,297,603,000 wire. Painted white or green. 
California Redwood ....... 14 63,715,000 32,707,000 260,429,000 302,105,000 Very popular for yard and gar- 
Southern Cypress .......... 9 11,173,000 4,890,000 159,370,000 192,886,000 den. Write today for circular 

; NMortueen PING 2.6.6.6... .66.: 8 6,746,000 3,823,000 86,417,000 93,870,000 and prices. 

40 Northern Hemlock ......... 12 9,675,000 6,450,000 91,678,000 68,823,000 ILLINOIS WIRE & MFG. CO. 

Total Softwoods ......... 388 1,151,330,000 760,120,000 2,887,235,000 3,356,817,000 ee 

Hardwoods— a= “) _ ws : | 
Southern Hardwoods ...... +79 46,505,000 42,155,000 220,636,000 271,696,000 ses bes ses 

Northern Hardwoods ...... 13 26,528,000 18,612,000 91,030,000 98,179,000 

Total Hardwoods ........ “92 -73,033,000 60,767,000 311,666,000 369,875,000 

’ TOtal hamper .........s0 468 1,224,363,000 820,887,000 3,198,901,000 3,726,692,000 LEMIEUX BROS., INC. 

) Flooring— 

3 Oak Flooring ............. 75 «77,278,000 72,656,000 —«58,715,000 —8 1,474,000 FORESTERS -- TIMBER ESTIMATORS 
Maple as 16* 9,594,000 7,652,000 16,040,000 16,804,000 

jUnits of production. 1,65 APPRAISERS —~ CIVIL ENGINEERS 
Week ended April 26, 1941. 410-11 Maritime Bldg. NEW ORLEANS, LA. 

od ® 
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What the Associations Are 
Planning and Doing 


Schedule Dates for Annual Deep 
Sea Fishing Rodeo 


BIRMINGHAM, ALA., May 26—R. N. 
Hawkins, president, Kirkpatrick Sand & Ce- 
ment Co., Birmingham, Ala., who was re- 
cently appointed chairman of the Rodeo 
Committee for the lumber and supply deal- 
ers annual event, announces that the An- 
nual Deep Sea Fishing Rodeo will be held 
in Panama City, Fla., June 27-28, with 
headquarters at the Hotel Dixie Sherman. 

The many different pleasures to be en- 
joyed on this trip include fishing, golfing, 


the industry will be considered. 

The meeting of the association will be 
followed by a meeting of the directors, who 
will choose officers for the ensuing year and 
consider any other business before them. 





Association Inspection Committee 
Plans Annual Meeting 

It has been announced that Chairman A. 

©. Ratcliff has called a meeting of the In- 

spection Rules Committee, National Hard- 

ware Lumber Association, Chicago, to be 
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Employment for Students 
of Retail Building Business 


A survey completed by William J. Baker, 
associate professor, Forestry Department, 
Michigan State College, East Lansing, Mich., 
among lumber dealers attending the Johns- 
Manville Housing Guild School, held March 
24 to 29 in Chicago, indicates that there is a 
definite need for college courses designed 
to train men for the retail building material 
field, and that opportunities for jobs and 
advancement are available to students so 
trained. 

Of 212 dealers questioned, 210 stated that 
such an organized college course was justi- 
fied; 208 stated they would employ gradu- 
ates having this training; 188 were willing 
to provide employment for students taking 
this training—149 stating that they would 
provide such employment during summer va- 
cation, or part time during the week, or on 
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"A most interesting and educational trip,’ was the unanimous comment of the 36 midwestern lumber dealers who recently returned from a South- 
land tour. The purpose of the trip, which was sponsored by the Omaha Hardwood Lumber Co., of Omaha, Nebr., was to acquaint the retail deal- 
ers with the operations of Southern lumber and flooring manufacturers. 

The group, traveling in a large chartered bus, made stops at Fort Smith, Ark., Hot Springs, Ark., and then at Fordyce and Crossett, Ark., where 
they visited the plants of the Fordyce-Crossett Sales Co. There, they saw the sawmill operations, both in yellow pine and in hardwoods, oak floor- 
ing manufacturing plants, Wolmanized pressure treating plants, the chemical plant, which extracts various chemicals from hardwoods with charcoal 
as a residue product, the modern paper mill manufacturing paper from pine wood pulp, etc. 

The next stop was at E. L. Bruce Company's flooring and furniture part manufacturing plant at Little Rock, Ark. They also visited E. L. Bruce Com- 


pany's plants at Memphis, Tenn., and Cairo, Ill. 


The party was in charge of Alva C. Sconce, vice president, and Walter R. Lancaster and M. J. McGill, of Omaha Hardwood Lumber Co. 





swimming, boating, and a general banquet. 
The rodeo will close with a fish fry to be 
given by the lumber and supply dealers of 
Panama City with Forrace Holland of the 
Holland Lumber Co., and Walter Green, 
manager of the Hotel Dixie Sherman, mak- 
ing arrangements. 

All hotel and boat reservations are to be 
made through Hugh L. Nathurst, secretary- 
manager Birmingham Building Material Ex- 
change (Inc.), 502 Chamber of Commerce 
Building, Birmingham, Ala. Boat fee will 
be five dollars per person for the two days’ 
fishing. Registration fee will be three dol- 
lar per person, which includes all promo- 
tional expenses and ticket to the annual 
banquet on Friday evening, June 27. 





Northern Pine Manufacturers 

to Meet in Minneapolis 

MINNEAPOLIS, MInN., May 27.—The an- 
nual meeting of the Northern Pine Manu- 
facturers’ Association, it has been announced, 
will be held 2:30 Monday afternoon, June 
2, at 900 First National-Soo Line Building, 
Minneapolis, Minn. 

Directors and committees will be elected 
for the ensuing year at this meeting, reports 
of officers and committees will be received, 
and matters of interest and importance to 


held in the offices of the association, Thurs- 
day and Friday, June 26-27. This will be 
the usual annual meeting of the committee 
for the purpose of considering proposals for 
revisions of, or additions to, the grading 
rules. 

Members of the association are requested 
to send their suggestions to Mr. Ratcliff, 
care of Osgood-Corson-Ratcliff Co., 332 S. 
Michigan Ave., Chicago, or to the asso- 
ciation office not later than June 19, in or- 
der that they may receive consideration by 
the committee. 





Coming Conventions 


June 2—Northern Pine Manufacturers’ 
Association, 2:30 P. M., 900 First Na- 
tional-Soo Line Building, Minneapolis, 
Minn. Annual. 


June 3-4—National - American Wholesale 
Lumber Association, Mayflower Hotel, 
Washington, D. C. Annual. 


June 12—National Association of Commis- 
sion Lumber Salesmen, Deshler-Wallick 
Hotel, Columbus, Ohio. Annual. 


June 13—National Forest Products Sales 
Congress, Deshler-Wallick Hotel, Co- 
lumbus, Ohio. 


June 26-27—Inspection Rules Committee, 
National Hardwood Lumber Association, 
Association Offices, Chicago. Annual. 


Saturdays only. The others suggested em- 
ployment during other times. 

First ten subjects selected for such a 
course were, in order of preference; sales- 
manship, cost estimating, blue print reading, 
sales management, specification writing, ac- 
counting, construction practices, home and 
farm construction planning, retailing con- 
struction materials, and personnel manage- 
ment. 

Employment opportunities for women were 
listed as (first five): interior decorating 
and furnishing—139; selling—132; account- 
ing—131; house planning—115; secretarial 
capacity—7. 

On employment, 167 indicated they would 
be able to employ 338 graduates, with a 
weighted average starting wage of $25 a 
week, and with an average increased weekly 
wage of $46 after 3 years employment. 205 
stated they would recommend such training 
to their sons; 117 would recommend such 
training to their daughters. 

Main offices of dealers reporting were lo- 
cated in 28 States, but over 50 percent were 
accounted for in the States of Tllinois, Indi- 
ana, Michigan, and Wisconsin. 74 percent 
of the replies favored two or more years 0! 
college training as a suitable period of de- 
velopment. 
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Northern Hemlock-Hardwood Manufacturers 5. The primary, immediate need is in- 


creased contact with governmental agencies, 
2 = 6 and Defense agencies, to keep channels of 
Review Present Markets, Anticipate Future use open and develop new channels. It is 


recommended that another competent field 





Mitwavukekr, W1s., May 26.—An informal the report by Secretary-manager Swan. In engineer to the trade extension force be added. 
program covering the Wage and Hour law, summarizing the objectives in trade exten- The revised grading rules in Hemlock and 
State and national association’s trade pro- sion work, Mr. Swan commented, in part, Northern White Pine, which include stressed 
motional efforts, reports on recent Wash- that “we now have an active market which grades as requested by FHA, and which 
ington meetings and hearings attended by is being converted from a mixed civilian and have approval by the Forest Products Labo- 
QO. T. Swan, secretary-manager of the as- war use market into one whose primary ratory, will be published shortly by the 
sociation, and others, and discussion on the consumption will be connected with war association, and will be registered with the 
industry’s part in the Defense program, high- uses. As civilian uses are crowded out, FHA. These revised rules now conform 
lighted the annual one-day Spring meeting there may be a period where the business to the American Lumber Standards, Mr. 
of the Northern Hemlock & Hardwood is chiefly government business. During this Swan explained. 

Manufacturers’ Association in Milwaukee, period there will be a tremendous demand 
May 22. for crates and boxes which will be lost at U ff; ~ | 
ee . ” Ra: se Box Cars Efficiently 
President John Landon, Ironwood, Mich., the end of the emergency. Freight cars and M ae May 26.—Shi 
. ‘ y . é ; MeMPHIS. TENN. 3.—Shippers < 
presided at the session which attracted more airplanes will use more wood.” , wt f 1 ° - md b uy vaste 
i . . . receivers of lumber have been requested by 
than 25 members. Speakers included R. B. He stated that the post-war adjustment ; ee ee vee ae 

: agg ie ohare i eli : iia : the Southern Hardwood Traffic Association 
Goodman, W. A. Holt, F. M. Ducker, asso- makes it necessary to see that all used chan- ee 
shies ae is : , : ae to observe a request from the National De- 
ciation freight trafhe manager, and Harold nels are open at that time. Accordingly, : s ihe : 
ee é : : eee =e : fence Advisory Commission that freight cars 
S. Crosby, forest products engineer for the association efforts apparently should be di- / 

ee : : = tee ish be loaded and unloaded promptly, so that 
association. rected as follows: : 5 
While it a as —_ a en ee there will be no car shortage this summer. 
me 1 JaS agreec c ac rers ° iINO >reas ssoc € -TTOrts O . + 
: hoes a i wail aig - sae Senile ania smi i deadcak tie ae Mr. Cecil A. New, secretary-manager of the 

ere 1n a positl1o ( “as 8) > prese obDte ore € Pies sen FO our — sf e 
roesctnaibnes A, oe - . _ on vice a ge Te : I association, has sent a memorandum to this 
armame rogré g mc ions re- ormé rket. ~ aes 
an & es a Fans Cas VE hme a a effect to southern hardwood shippers. Mr. 
s r fr vas ‘oncensus < 2. Intensive industrial studies to deter- : “Detaes 
: ting trom ‘ it was on “erage gE ‘ a ; - u " e 7 New added: Priority orders have been 

2 race © r a = ~ 2 8 2 2 . @ se = or ay " S ° e ° 
those present that It a d be a sane po ng pie zones use for northern woods issued for certain classes of equipment, 
icy to proceed ao and guard against _ CRetee i . ; which have had the effect of removing such 
overexpansion of the industry s production 3. ———e and _ continuously, _all-use cars from general use. An order has been 
fac ilities now and during the post war in- ge sg d be kept open by work in state issued requiring the transfer of 25,000 box 
ation period. It was pointed out that if and city building codes in their territory, in cars to the grain territory by June 1, 1941, 
the industry expects to weather post war local specifications, and in normal govern- to aid in moving the record grain crop. The 
conditions, it will have to be in a sound ment use specifications. railroads still express confidence that they 
financial state. 4 Public relations work, which combats will be able to supply adequate transporta- 

No extensive expansion in trade promo- the idea that there is a shortage in the north- tion during the balance of this year, but co- 
tional efforts will be made by the associa- ern timber supply, or that lumber values are operation of individual shippers is necessary 
tion during the coming year, according to out-of-line should be emphasized. to prevent imposition of priority orders. 
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“ y "D Announces Big, New 64-Page 
feybe Farm Building Plan Book 

























a 
. Dealers: Here’s the farm plan book you've How To Go After SO Profitable 
a been waiting for! At last, you can show Farm Jobs For Only $10 And a 
d practical plans and sell profitable jobs right . n 
I- out of this book, right now, when the farm Little of Your Time 
en a Si Ree ae Dies Here’s one of Dierks’ best dealer help selling 
re *‘Modern Farm Buildings” was edited and plans: For only $10 you can buy 50 plan 
: reproduced through the courtesy of the U.S. books. Take them around personally to 50 
al Dept. of Agriculture from plans in which 12 progressive farmers. You'll be amazed how 
big State Agricultural schools collaborated. It many leads you get, how many actual orders 
. contains 60 different designs for farm build- you sell, for only the cost of a little gasoline 
‘ ings for horses, sheep, cattle, dairies, hogs, and one or two day’s time. Where can you do 
ly grain, poultry and general purpose plans. Don’t a more effective advertising job for $10? Try 
05 wait. Send 25¢ for your sample copy today. it! Send 25¢ for your sample copy today! 
ng 
ch 


~—- 


O. K. Kay! c/o Dierks Lumber and Coal Company 
re Ria 
i WITH 
rit : 


Department AL-4 Dierks Building 

Kansas City, Missouri 
Enclosed find 25¢ for a sample copy of ‘‘Modern 
Farm Buildings.”’ 
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YARD, MILL and OFFICE 


Newsy Notes of Persons and Places 








Mr. Mulliken, of the MacLea Lumber Co., 
Baltimore, Md., was a recent visitor in Ilor- 
ida, inspecting mills throughout the State. 


Christian Hecker, Detroit Lumber Co., 
Detroit, Mich., has been reelected to the 
board of directors of the Detroit Citizens 
League, civic organization in Detroit. 


Alvin Huss, of the Huss Lumber Company 
of Chicago, was in Florida recently on an 
inspection tour of various mills throughout 
the State. 


H. E. Webster of the H. E. Webster Lum- 
ber Co., Kansas City, Mo., wholesalers, vis- 
ited Seattle, Wash., and other points in the 
Pacific Northwest this month. 


Nutter Lumber Co., headed by Fred Nut- 
ter, Pomona, Calif., has an enlargement pro- 
gram under way which embraces the con- 
struction of new sheds and rearrangement of 
yard facilities that will double present piling 
space. 


W. E. Cooper, Los Angeles, Calif., has 
moved sales offices from 2035 East 15th St., 
to a suite of offices in the Richfield Building, 
Sixth and Flower Sts. The retail yard and 
warehouse will continue to be operated at 
the old location. 


IX. B. (Ted) Lemons is now associated 
with the Trenton Lumber Co., Jackson, 
Miss., in the sales department, according 
to announcement recently made by Paul 
P. Bellenger, general manager. Mr. Lemons 
has had wide experience in both the consum- 
ing and producing branches of the lumber 
industry. 


P. L. Matthies, formerly with T. M. Cobb 
Co., of Los Angeles, has established himself 
in business as P. L. Matthies Co. and will op- 
erate as a wholesale lumber dealer from 
offices at 1031 South Broadway, Los Ange- 
les. He will specialize in Ponderosa and 
sugar pine, Douglas fir, spruce and pine 
mouldings. 


The National City Salvage Co., National 
City, Calif., has been taken over by George 
M. Butcher, who has announced he will 
henceforth operate it as a lumber company, 
handling all types of lumber and_ building 
materials. Mr. Butcher also plans to open 
a new department offering special service to 
home builders. 


Raymond J. Furrer, who has been asso- 
ciated with the John Dower Lumber Co. for 
the last 20 years, has entered business for 
himself at Vancouver, Wash., where he will 
operate the Totem Building Supplies Co. Mr. 
Furrer has been manager of the John Dower 
umber Company's Chehalis, Wash., branch 
since December, 1936. Mrs. Furrer, who 
has heen associated with him in the office 
management of the Chehalis concern, will 
serve in a like capacity in the Vancouver 
enterprise. 

Three Colorado businessmen—two of them 
lumbermen—were honored for outstanding 
achievements at the recent annual dinner 


sponsored by the Colorado University school 
of business. The lumbermen are: William 
C. Kurtz, Independent Lumber Co., Grand 
Junction, Colo., and Kenneth Curlee, Sterling 
Lumber Co., Sterling, Colo. Kurtz, former 
federal reserve bank director and one-time 
advisory committee member for the Recon- 
struction Finance Corporation, received a 
special award of merit. Mr. Kurtz was pres- 
ident of the Mountain States Lumber Deal- 
ers’ Association in 1940. Mr. Curlee, former 
president of the Sterling chamber of com- 
merce, received an honorary alumni award. 
Howard F. Hopkins, associate regional 
forester of the California region, has been 
appointed chief of the Division of Private 
Forestry Co-operation in the Forest Service. 
He was technical and administrative assist- 
ant on the Harney, South Dakota; the Ne- 
braska; White River, Colorado, and later on 
the Chippewa, Minnesota, national forests. 
He served as supervisor of the Chippewa 
for two years, and then was made senior 
inspector in the division of forest manage- 





Lumberman on Committee to 
Publicize Celebration 


MINNEAPOLIS, MInNn., May 27.—Equally 
as important as the lumber business or any 
other business you happen to be in is “get- 
ting behind your civic enterprises when they 
are worthwhile,” says A. A. D. Rahn, vice 
president of Shevlin, Carpenter & Clarke Co., 
Minneapolis. 

Mr. Rahn has been named on a special com- 
mittee of leading Minneapolis business men 
to publicize the Aquatennial, Minneapolis’ 
annual “masterpiece civic celebration” and 
the nation’s number one summer vacation 
and outdoor sports festival. 

“Over two million people watched the 175 
events of last year’s huge Aquatennial,” Mr. 
Rahn said. “The program for this year’s 
celebration, July 12-20, is even larger.” 
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ment in Washington. Four years later he 
became special assistant in the division of 
lands, and was then transferred to the East- 
ern region office as assistant regional for- 
ester in charge of the division of timber, 
range and wildlife management. He was 
appointed associate regional forester of the 
California region in May, 1936. 


Retail Yard Changes 


HammMonp, Inp.—James L. Brooke has 
been appointed manager of the Hammond 
Lumber Co. Prior to his appointment he 
was manager of a lumber company in Rens- 
selaer, Ind. 

SALEM, Itt.—Neil Carmichael, formerly of 
Omaha, Nebr., has been appointed manager 
of the Salem yard of E. C. Robinson Lum- 
ber Co. Mr. Carmichael has a background 
of ten years in the lumber business. 





BowLinc GREEN, Mo.—New manager of 
the Cotton Lumber Co. here is Willie M. 
Griffith. He succeeds W. F. Hurd, who 
resigned because of ill health. 

WINFIELD, lowA—Ralph W. Hess is the 
recently appointed manager of the Winfield 
Lumber Co. at Winfield. 





Washington Concern Announces 
Change of Address 

ABERDEEN, WASH., May 26.—Schaefer 
3ros. Logging Co., Schaefer Bros. Lumber 
& Shingle Co., and Schaefer Bros. Steamship 
Lines, formerly of Montesano, Wash., have 
sent out an announcement to the effect that 
their mailing address is now: P. O. Box 
320, Aberdeen, Wash. 





Dealers Hear Discussion on Milk 
House Equipment 
Wausau, Wis., May 26.—Sixteen retail 
lumbermen from Marathon, Taylor and 
Clark counties attended a meeting at Hotel 
Wausau recently sponsored by the Wis- 
consin department of agriculture and mar- 
kets in an effort to stress the importance 
of proper and adequate milk house equip- 
ment. L. ©. Hansen, Madison, of the 
Wisconsin college of agriculture’s extension 

service was the principal speaker. 

He stressed the need for equipment for 
handling milk, including milk house and 
proper cooling facilities. 





Lumber Company Announces 
Changes in Personnel 


Hatisporo, N. C., May 26.—J. P. Jamie- 
son, who has been in charge of the J. W. 
Wells Lumber Company’s Georgia interests 
with headquarters at Lumber City, has been 
transferred to Hallsboro, N. C., as manager 
of mill properties recently acquired by the 
Wells company in Hallsboro as well as at 
Kenansville and Jacksonville, N. C.  Suc- 
ceeding Mr. Jamieson at Lumber City 's 
W. A. Gooch who has been in charge 0! 
the Wells mills at Sandersville, Ga. 

Sales of all three of the North Carolina 
mills are to be handled out of the Hallsboro 
office with H. A. Childerson as- sales mana- 
ger. Headquarters of the J. W. Wells Lum- 
ber Co., which now has a combined annual 
production of hardwoods exceeding 40 mil- 
lion feet, will continue to be in Montgomery, 
Ala., where L..L. Shertzer is sales manager. 
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These beautiful, colorful, textured J-M 
Asbestos Shingles with true American Method 
appearance ... and AT NEW LOW PRICES! 






Big news for architects and builders! The new J-M American 
Colonial Shingle —built to last 30 years* plus — is now available 
at the lowest price in history for a textured J-M Asbestos Roof! 
In it are combined all the advantages of asbestos and cement 
with new beauty, charm and color. It has the texture and grain- 
ing of fine weathered wood. Handsome blended colors are 
available . . . also natural gray and white. 
Rr, Like all J-M Asbestos Shingles, American Colonials are fire- 
ae proof and rotproof .. . need no periodic upkeep. The new, self- 
spacing, fast- laying deta cuts application cost. Combined 
with new low prices, this means that finished roofs with perma- 
nent qualities cost as little as 50¢ a month more in F. H. A. 
payments. Send for full-color brochure. Just mail the coupon. 


*AND THIS IS AN UNDERSTATEMENT OF THEIR LIFE! 









This is why: No guesswork. here, ex- service, g00d as new. No evidence that 

cept as to how much longer than 30 they won’t last thirty—fifty—sixty 

years these shingles will last! For thou- years more! But since we can prove LL). 
sands of squares of J-M Asbestos Shin- only 30 years... PLUS... that’s all t fj 








r 


DUEL LL claim Lf vy if 


gles applied 30 years ago are still in we're willing to claim. 
































FIVE ATTRACTIVE COLORS 


re ee LS LER SS 2 
Liv. 

i #3 29H JOHNS-MANVILLE, Dept. AL-5b 
22 East 40th Street, New York, N. Y. 


Send me a copy of your new full-color 
brochure on J-M American Colonial Shin- 
gles. No obligation, of course. 








AMERICAN METHOD APPEARANCE 





CHARMING TEXTURE 


at. 






4) JOHNS-MANVILLE 
Asbestos Shingles 


Another example of Jehne-Bnierie $ success in reducing the price of building ; 
— through increased production and improved manatactering pueneianns bee eee ee HK - - - - - ' 


Name 





Address 





City- ohana 
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Former Retail Lumberman 
Enters Wholesale Business 


KALAMAZOO, MicH., May 26.—Hubert L. 
North, formerly of North Lumber Co., this 
city, has announced his entry into the com- 
mission and wholesale lumber business, with 
headquarters at 439 Portage Street in Kala- 
mazoo. Mr. North has a successful back- 
ground of 26 years 
in the retail business 
operating the North 
Lumber Co. in Kala- 
mazoo, which busi- 





1% 





ness was established 





H. L. NORTH 
Kalamazoo, Mich.; 
“Returns to Lumber 
Business” 











in 1888 by his father, 
W. B. North. 

In 1936 Mr. North 
sold his interest in 
the North Lumber 
Co. to give his en- 
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has been active in fraternal and social or- 
ganizations in the industry. He served for 
two years as president of the Michigan Re- 
tail Lumber Dealers’ Association, as a direc- 
tor for the National Retail Lumber Dealers’ 
Association, is a member of the Michigan 
Old Guard (requiring 20 years in lumber 
business for membership), and he is a mem- 
ber of Hoo-Hoo in good standing. 





"Bundle Loading" of Logs by 
Electricity 


ABERDEEN, WaAsH., May 24.—Electric log 
loading will make its debut in the Olympic 
Peninsula when Schafer Bros. open their 
logging camp in that region, near here, this 
week, according to John Schafer, woods 
superintendent. Preparing to revolutionize 
log handling in the rugged headwaters of 
the Wynooche, the Schafers are building a 
hydroelectric plant on Spoon Creek, about 
a mile and a half from their camp. When 
the operation resumes, it will be a combi- 
nation of “cat” yarding, truck hauls, elec- 
tric loading and railway transportation, John 
Schafer said. An overhead electric crane 
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Georgia Mill to Be Rebuilt 
After Fire 


Montcomery, ALA., May 27.—The Shep- 
herd Lumber Corp., with headquarters here 
plans to rebuild its mill at McRae, Ga. which 
was completely destroyed by fire May 16, ac- 
cording to a statement by L. H. Shepherd, 
president of the firm. A considerable amount 
of timber near McRae assures the new mill 
of an adequate supply for some time to come. 

The fire involved an estimated loss of be- 
tween $45,000 and $50,000, partly covered by 
insurance. Very little lumber was burned. 





Hymeneal 


LAMPERT-BRETT—Miss Dorothy Marie 
Brett, daughter of Mr. and Mrs. Lee Brett 
of Steward, Ill, was married to Guerdon 
Hugh Lampert of Rockford on May 10. 
Following a wedding trip through the 
South, Mr. and Mrs. Lampert will make 
their home in Rockford where Mr. Lam- 
pert is connected with the Wheeler Lum- 
ber Co. 

CORDELL-LIGHTFOOT—Miss Ruth Mae 
Lightfoot, daughter of tev. and Mrs. 
LeRoy Lightfoot of Marcellus, Mich., was 
married at Marcellus on May 16 to Carl 
Cc. Cordell, son of Mr. and Mrs. Henry 
Cordell of Whitehall. The bride and 
groom will make their home at Muskegon, 
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to be used for loading will straddle the 
distributorship of truck road and the railway spur. Truck 
Kelvinator — electric loads of logs will be picked up in complete WHISSE'L-RIORDAN—Miss Elizabeth O. 
refrigeration in southwestern Michigan. In units from the trucks and shifted to flanking Riordan, of Buffalo, was married on May 


: “<paede - Sea ced — : F a § 17th to Claude J. Whissel, son of Mr. and 
1940 a change to direct distribution by the railway cars. Each truck will haul a full Mra. Hucone i. Whissel of that city, The 


tire attention to the Mich., where Mr. Cordell is employed by 


the Vanderweele Lumber Co. 






refrigeration manufacturer caused = Mr. carload each trip from the woods. Schafer ceremony was performed in St. Mark’s 

aie. , “. 6 ina * . - Church, the Rev. Michael J. Gallagher offi- 
— . - ; ~¢ yuundle loading” 1 ontras oO capo Hadi : A 

North to return to his old love, lumber. calls it “bundle adin; n contrast t ciating. The groom’s father is sales man- 


Beside his business activities, Mr. North handling loads log by log. ager of the Whissel Lumber Co. of Buffalo. 


"Virgin Pine and Hardwoods | ‘(/} NGEe 


| SUDDEN SERVICE 


When you're wanting lumber P. D. Q. send your order to : 
Angelina. For 54 years this organization has been pro- 
ducing lumber of super-quality. Now there are 6 mod- 
em mills to serve you. ‘Phone, write or wire. 


ANGELINA COUNTY LUMBER COMPANY, Keltys, Texas 


KURTH LUMBER MFG CO., Clarksville, Texas ANGELINA HARDWOOD CO., Keltys, Texas 
TROUT CREEK LUMBER CO., Kirbyville, Texas Mills at Ewing, Tex. and Ferriday, La. 
TEXAS OAK FLOORING CO., Dallas, Texas 


] 

A. E. BOATRIGHT LUMBER COMPANY, 1 
111 W. Washington St., Chicago, Ml. I 
Railroad and Car Material 
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Good stocks of Short Leaf Pine, Oak. Gum, 
Ash, Cypress, Gum Veneer, Dimension, Fin- 
ish, Casing. Base, Mouldings, Oak and 
Maple Flooring, Oak and Gum Trim, Lath, 
Woven Wire Picket Fence. 


\ JOHN H. SHOOK LUMBER COMPANY, 
110 N. Franklin St., Chicago, Il. 
Retail and Industrial Sales 


PAMUDO PRODUCTS 


FAST, COURTEOUS SERVICE BY TRUCK and TRAIN 
Straight or Mixed Carload Shipments P 


PAMUDO PLYWOOD ... DOORS... FRAMES 
MOULDINGS, SASH & GLASS. . . WALL BOARD 


LOS ANGELES, California BALTIMORE, ‘Maryland 
ST. PAUL, Minnesota NEWARK, New Jersey - 


PACIFIC MUTUAL DOOR CO., 2"2:;0 


Chicago 
Representatives: 


Latest in dry kiln equipment and modern 
precision machines. Top quality production. 
Straight Cars and Mixed Cars. 





NATIONAL DISTRIBUTION 
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WAREHOUSES 


For Orderly 
Distribution 


KANSAS CITY, Renee 
CHICAGO, Illinois 














to the Trade 











May 381, 1941 


Amemcanfiumberman 








THE BUSINESS RECORD 








New Mills and Equipment 


ARKANSAS. Sheridan—J. L. Williams Lum- 
her Co. has laid the foundation for a $50,000 
concentration plant, to consist of dry kilns, 
planing mill, sheds and other equipment for 
further processing lumber. 

INDIANA. Freedom—Welch Stave Manufac- 
turing Co. of Memphis, Tenn., is locating a 
branch here. 

MINNESOTA. Red Wing-——-American Rock 
Wool Co. of Minnesota plans to construct a 
$250,000 plant here for the production of rock 
wool. 

TENNESSEE. Dyersburg—A. M. Bowen Lum- 
ber Co. replacing sawmill recently destroyed 
bv fire. 

WASHINGTON. Aberdeen-—National Lumber 
Manufacturing Co. is installing a sawmill here. 

Bellingham—Bellingham Plywood Corp. is 
building a plant here. 

Longview—Charles Langer and Frank Van 
Quaethem are building a sawmill here. 


Business Changes 


ALABAMA. Navco—Gulf Eastern Realty Co. 
succeeded by Southern Gulf Lumber Co. 

CALIFORNIA. Arcadia, Pasadena (Lamanda 
Park), Pomona and Rosemead—Kerckhoff-Cuz- 
ner Mill & Lumber Co. sold its retail yards at 
the foregoing places to Hammond Lumber Co. 

GEORGIA. Carrollton—T. W. Richards & 
Sons succeeded by T. W. Richards. 

Cedartown—tTrippe & Graves succeeded by 
W. D. Trippe Lumber Co. 

Lyerly—Lyerly Lumber Co. succeeded by 
Chapman Bros. 

ILLINOIS. Girard and Virden—Flood & Lowe 
Lumber Co. succeeded by Garretson Lumber Co. 

New Athens—New Athens Lumber Co. sold 
to Earl W. Becker and Louis E, Lauerman, 
who will continue it under the same name. 


INDIANA. North Webster—North Webster 


Lumber & Motor Sales succeeded by North 
Webster Lumber & Supply Co. 

NEW YORK. Hempstead—Linden Cement 
Co., Inc., succeeded by Leo Cihocki & Son. 

Schenectady—Peckham, Wolf & Co. succeeded 
by Peckham Lumber Corp. 

OHIO. Seville—Wadsworth Lumber Co. suc- 
ceeded by Seville Lumber & Supply Co. 

OREGON. McKinley—Levison’s Lumber Co., 
Inc., succeeded by McKinley Lumber Co. 

SOUTH CAROLINA. Beaufort—K & S Lum- 
ber Co. succeeded by L. Schoenberg & Sons. 

Charleston—Parker Lumber Co., Ine., suc- 
ceeded by Parker Sales Co. 

TEXAS. Eden—Eden Supply Co. succeeded 
by Clay Building Material Co. 

WASHINGTON. Puyallup—Crocker Shingle 
Mill succeeded by H. Barnes and H. Simpson. 


Casualties 


ALABAMA. Oneonta—J. M. Steverson & 
Sons Lumber Co. office, dry kilns and stacked 
lumber destroyed by fire: all machinery except 
the sawmill and boilers was destroyed. Plan to 
rebuild. 

GEORGIA. McRae—Shepherd Lumber Corp. 
sawmill destroyed by fire, with loss estimated 
between $45,000 and $50,000. partly covered 
by insurance. Plan to rebuild. 

ILLINOIS. Chicago—Boynton & Co., 1745 
Bosworth Avenue, manufacturers of veneered, 
molded and plastic woods, suffered fire loss esti- 
mated at $35,000. The main plant and lumber 
piled in the yard were saved. 

INDIANA. North Vernon—W. J. Hare Lum- 
ber Co. plant destroyed by fire, with loss esti- 
mated at $50,000, partially covered by insur- 
ance. 

KENTUCKY. Louisa Republic Creosoting 
Co. had saw and planing mills and more than 
a million feet of lumber destroyed by fire, with 
loss estimated at $100,000. 

MARYLAND. Salisbury—George A. Bounds 
& Co. damaged an estimated $750,000 by fire. 
The mill, crate and basket plant, office and 
storage sheds, including 5,000,000 baskets, were 
destroyed. A small shed, one large storage 
house filled with crates, and a _ stable were 
saved. 

MASSACHUSETTS. Boston—William H. Har- 
low & Sons retail yard suffered loss of coal 
and lumber sheds by fire, with damage esti- 
mated at $50,000. 

MICHIGAN. Escanaba—Diamond Pole & Pil- 
ing Co. sawmill destroyed by fire, with loss 
of about $50,000, not covered by insurance. 
Planing mill and logs piled in the yard were 
saved. 

MISSISSIPPI. Crosby—Crosby Lumber & 
Manufacturing Co. planing mill and two million 
feet of lumber destroyed by fire. 





Decatur—Wade-Stevens Lumber Co. planing 
mill, dry kiln, half million feet of lumber and 
a railroad car loaded with lumber destroyed hy 
fire, with loss estimated at $25.000. The ma- 
chinery Was not insured. Hope to resume op- 
eration. 

Greenville—Denslow Lumber Co. sawmill de- 
stroyed by fire, with loss estimated between 
$20,000 and $25,000; no insurance. Will re- 
build. Planing mill, boiler room, machine shop 
and lumber saved, 


MISSOURI. Lees Summit-—-A. ©. Thompson 
lumber Co. suffered $27,000 loss by fire, par- 
tially covered by insurance. 


PENNSYLVANIA. Philadelphia—W. H. lear 
Lumber Co. block-square yard destroyed by 
lire, with loss estimated at $1,000,000; 22,000,000 
feet of hardwoods were destroyed, covered hy 
insurance. The same fire damaged the Erick 
Janssen Millwork Co. $200,000, rare and sea- 
soned woods being destroyed. 


SOUTH CAROLINA. Marion—Camyp Manu- 
facturing Co. had part of veneer plant de- 
stroyed by fire, with estimated damage of 
$80,000 to $100,000. 

Montclare (Mail address: Darlington, S. C.)— 
Coxe Bros. Lumber Co. had machinery and 
large quantity of cedar lumber destroyed by 
fire. with damage estimated at $60,000, par- 
tially covered by insurance. 

Sumter—Broadwell Lumber Co. suffered loss 
by fire of approximately $10,000, partly cov- 
ered by insurance. 


VERMONT. Colchester — Colchester Milling 
Co. sawmill damaged between $30,000 and 
$40,000 by fire. Some logs and green lumber 
were saved. 


VIRGINIA. Suffolk—South Atlantic Lumber 
Co. sawmill and planing mill destroyed by fire, 
with loss estimated at $100,000. Adjacent mills 
and piles of lumber saved. 

WASHINGTON. Bremerton—West End Lum- 
ber & Fuel Co. damaged an estimated $15,000 
by fire. 


WISCONSIN. Chippewa Falls—Tschopp, 
Durch & Camastral Co. mill damaged an esti- 
mated $10,000 by fire. Operations uninter- 


rupted. Plans are underway to’ immediately 
rebuild destroyed portions. 

CANADA. QUEBEC. Lake Ouareau—aA., 
Campeau & Son sawmill and lumber yard de- 
stroyed by fire, with loss estimated at $100,000. 


New Ventures 


CALIFORNIA. San Jose—Ray’s Lumber Yard 
opened at 97 Bush Street. 

ILLINOIS. Pontiac—Paul <A. Sparks will 
open a lumber and building material yard here. 

INDIANA. Vincennes—Car! Keller has opened 
a lumber yard. 

MICHIGAN. Yale—Beard Lumber & Coal 
Co. opened, 

PENNSYLVANIA. Ellwood City—M. Dale 
Andrews Lumber Industries has opened a yard 
here. 

SOUTH DAKOTA. Pierre—Gaynor Lumber 
Co. is opening a yard here. 

TEXAS. Odessa—Phillips Lumber & Supply 
Co. will be opened at Fourth and Hancock 
Streets. 

Paris—R. A. Martin Lumber Co., 338 North 
Main Street, carries a complete line of building 
materials. 

Sherman—Joe F. Clark is entering the whole- 
sale lumber business here. 

WASHINGTON. Vancouver—Totem Building 
Supplies Co. opened by Raymond J. Furrer. 


Incorporations 


CALIFORNIA. National City—City Lumber, 
Ine. Thomas J. Butcher of Chula _ Vista, 
George M. Butcher of National City and Arthur 
F. H. Wright of San Diego are directors. 

Toyon (P. O. at Arnold)—Calaveras Forest 
Products Corp.: veneer plant, etc.; $50,000. 


FLORIDA. Espanola—Florida Crate & 
Veneer Co.; crate factory and mill. 
MICHIGAN. Dearborn—Lancaster Lumber 


Co., 8345 Schaefer Road; retail. 
Detroit—Glenn D. Barton Co., 15001 Fullerton 
Ave.; deal in lumber, cement, coal, ete.; $10,000. 
NEW YORK. Schenectady—Peckham Lum- 
ber Corp. 
NORTH CAROLINA. Canton—Pipes Logging 
Corp.; logging and lumber manufacturing. 
OREGON. Bandon—McKinley Lumber Co. 
VIRGINIA. Portsmouth—Ashberry & White- 
horne, Inc.; $25,000. Building material business. 


WASHINGTON. Puyallup—Lepley Lumber 
Co.: $10,000. 
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Seem mime 8. 


Albert Stratmann, Lumber Dealer, Builds 


Himself A Real Barn 


AND EVERY PIECE OF DIMEN- 
SION LUMBER IN ITIS.... 


Thank ‘you, Mr. Stratmann of Anton 
Stratmann & Son, Evansville, Ill. We con- 
sider this 50’ widex 70‘ long x 45‘ high barn 
a tribute to the quality of ESSCO lumber! 

This famous brand is the favorite lumber 
of lumbermen when they build for them- 
selves or build to sell. ESSCO’S scientific 
kiln drying or air drying, pre-shrinking and 
precision milling adds a PLUS VALUE which 
makes structures of ESSCO lumber sell 
more readily! 


M11 R. A. Long SaLes Co Kansas City, 
e = 
Building ot Missouri 














Trade-Marked—Grade-Marked == 
Southern Pine — Southern 
Hardwoods — Ponderosa 
‘Pine — West Coast Woods 
Oak Flooring 
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CHAPMAN & DEWEY 
‘LUMBER CO, 


* MEMPHIS, TENN. * 


Manufacturers of “Cc & D” Brand 


OAK FLOORING and 
HARDWOOD LUMBER 


FROM FAMOUS ST. FRANCIS BASIN 
Wire for quotations 


Be hn ams 


LUMBER LUMBER CO. Inc, 








ELIZABETH, LOUISIANA 


Timbers, chemically treated to 
prevent stain. 





Eased Edge Dimension 


Complete line of kiln dried 
Yard and Shed Stock 


WEBSTER. 


\ SS Uniformin 
Ons 4 COLOR 


TEXTURE 

QUALITY 
Ane Lyf H. E. Webster Lumber Co. 
Kansas City, Mo. 











{ EASTERN KENTUCKY LUMBER ) 
& DEVELOPMENT CO., INC. 
ASHLAND, KENTUCKY 
Manufacturers 
Hardwood Lumber, Timbers 
and Railroad Ties — 

| 


\ Also Coal, Clay and 20,000 Acres of Land For Sale 
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\ MANISTIQUE, MICHIGAN | 


WHITE PINE [2te— 


California White 
Also and Sugar Pine 


Fir Wallboard Weak’ Coest Products 


William Schuette Company 


New York 
Office—4i East 42d St. 
















PITTSBURGH, PA. 
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Here’s What's New 


Animated Display Promotes 
Roofing Sales 


The illustrated three-dimensional exhibit 
for dealers, with its drip-drip of water and 
flashes of lightning, is one of several “itiner- 


PLAY SAFE poor with 
M. MINERAL SURFACED 


A sFi SHINGLES 





ant” exhibits provided by The Barrett Co., 
10 Rector St., New York, N. Y., to dram- 
atize the danger of faulty roofing. Six feet 
square, and equipped with three sample shin- 
ele boards, the display features a_ large, 
three-dimensional reproduction in color of an 
illustration used in a_ national consumer 
magazine advertisement. Intermittent flashes 
of lightning show through the window, and 
slots in the illustration are illuminated to 
heighten the effect of dripping water. 


New Unit Window Offered for 
Small Houses 

A new low cost completely assembled win- 
dow unit including frame, sash, glass, weath- 
erstrip and sash balances is being manufac- 
tured by the Ideal Co., Waco, Tex. The 
new product, known as “The Ideal All- 
Wethr Window Unit,” is said to be pre- 
cision made and includes an exclusve type 
of spring bronze weather strip. Sash and 
sills are treated with wood preservative. 
The units are available in single, twin, triple 
or any multiple number of windows in the 
unit and may be had with prefit screens. A 
descriptive folder is available from Ideal. 








Offer New Signs to Fit 
Hood-O-Graph 
Two additions have recently been made to 
the line of posters designed for use with 
the “Hood-O-Graph,” an advertising device 


B ld adfome 
fo}, melii:| LOW 


EMMETT Dis ung 


for Added value’ 











PAY LIKE RENT PLAN 












for trucks or pleasure cars sold by the 
AMERICAN LUMBERMAN, 431 So. Dearborn 
St., Chicago, Ill. The new signs illustrated 
here, are in bright colors, are weather- 
resistant and carry their message on either 


side. They are available for 50 cents each. 
The “Hood-O-Graph” is a spring steel frame 
to hold the posters which fit lengthwise 
down the center of the hood of any truck 
or auto. It neither mars the finish of the 
car nor obstructs the view of the driver 
or passengers; yet it carries the lumber- 
man’s message in a prominent position and 
may be read from either side. A ‘“Hood-O- 
Graph” set consisting of a frame and_ six 
posters selected by the customer from the 
complete line of 20, may be had for $3.95 
from the AMERICAN LUMBERMAN, 





New Folder Discusses Floor 


Treatment 

A new and attractive illustrated folder dis- 
cussing the treatment of floors with “Chekit” 
wood finishes manufactured by the Franklin 
Research Co., 5134 Lancaster Ave., Phila- 
delphia, Pa., has been issued by that con- 
cern. Illustrations show that the product is 
suited to many types of flooring, and the de- 
scriptive material explains accepted methods 
of treating floors. A copy of the folder 
entitled “Franklin's Checkit” may be had by 
writing the Franklin Research Co. on a 
business letterhead. 





Hinge in Display Jacket Offered 


as Free Promotional Piece 
A full sized door butt, encased in a color- 
ful jacket is being offered free of charge 
as a dealer promotional piece by The Stan- 
ley Works, New Britain, Conn. The illus- 


see. 
THREE Burrs 
OW EVERY DooR- 





trated jacket emphasizes reasons for the 
Stanley maxim, “Three Butts to a Door,” 
and points out the advantages of Stanley's 
exclusive non-rising pin. The sample butt 
is available from the Stanley headquarters. 





Lumber Company Offers Small 
Home Plan Book ~ 

The 1941 edition of “Tested Homes”, a 

plan book of small houses issued by Dierks 

Lumber & Coal Co., Dept. AL-4, Dierks 

Bldg., Kansas City, Mo., is designed prin- 

cipally to be distributed by dealers to pros- 
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Canada Eases Taxes to Allow 
for Timber Depletion 


MontTREAL, QUE., May 27.—Some relief 
for Canada’s lumber industry was indicated 
by Hon. J. L. Ilsley, minister of finance, in 
his Budget speech in the Dominion House 
of Commons recently. “Because of the 
expansion of their operations above pre-war 
levels, the profits of lumber companies,” he 
said, “have increased and they are subject 
to tax at the rate of 75 percent plus the 
taxes levied by the Provinces. The margin 
of profit remaining is very small in relation 
to the value of the (timber) limits which 
are being exhausted at a rapid rate and 
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higher cost. We are satisfied that the lum- 
ber industry is entitled to relief. After 
the most careful study, we have come to 
the conclusion that the best way of dealing 
with the problem, and the most logical, is 
to permit an additional allowance for deple- 
tion on that portion of their production 
which is in excess of the level prevailing 
during the standard period.” 





Fire Destroys Mill 
SuFFOLK, VaA., May 16.—The sawmill and 
planing mill of the South Atlantic Lumber 
Co. built in 1936 was burned to the ground 
Thursday afternoon, the loss being estimated 





which cannot be replaced except at much at $100,000. The mill employed 115 men. 

















pective builders. The book not only pres- 
sents a perspective floor plan, a description 
and completed drawing of 25 practical and 
attractive small homes but also contains a 
section outlining “Fourteen Principles of 
Sound Construction,” and other hints to the 
home builder. This book, and another issued 
recently by the Dierks company entitled 
“Modern Farm Buildings,” are available for 
25 cents each. 














Remodeling Book Furnishes Ideas 
for Dealers and Homeowners 
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Pine Plume Lumber Company | 


201-206 May Bidg., Montgomery, Ala. 


cypress HARDWOODS 


AIR - DRIED or KILN - DRIED 
SPECIALIZING IN KILN-DRIED POPLAR 
Solid or Mixed Cars of Pine, Hardwoods, Oak Flooring. 
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“How to Modernize Your Home” is a 
hook giving thorough coverage on all phases 
of that subject issued by the United States 
Gypsum Co., 300 W. Adams St., Chicago, 
Ill. The modernization of basement, attic, 
kitchen, bathroom, heating plant, electric 
Wiring and lighting, exterior, landscaping 
or other home feature is discussed. Addi- 
tional tips on securing advice and labor are 
presented, and a section is devoted to the 
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Complete Planing Mill facili- 
ties. Modern Fan-type Cross- 
Circulating Dry Kilns. 


Plants at Goodwater, Ala. 
Notasulga, Ala. 
Ozark, Ala. 
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Serving the lumber trade since 1899. A) 
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HEPHERD LUMBER CORPORATION 


MILLS AT McRAE, GEORGIA and MONTGOMERY, ALABAMA 


wouesatees«'”” Y@llow Pine and Hardwoods 


WHOLESALERS of 
Timbers, Rough and Dressed, up to 18x 30-40 .. . Plank 
. - Dimension ... Boards... Flooring .. . Kiln-Dried Finish 
...~ Ceiling . . . Siding . . . Railroad and Car Material. 
Material from both mills Grade-Marked if desired 


ADDRESS INQUIRIES TO BOX 139, MONTGOMERY. ALABAMA 
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suitability of “USG” products for remodel- 
ing work. A sample copy of this book and 
one of its companion book, “How to Have 
the Home You Want,” are available free of 
charge from the gypsum company, <Addi- 
tional copies cost 10 cents each, 
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Red Devil 


AUTOMATIC DIAMOND 
POINT DRIVER 


Speed up your glazing of sash and frames and 
mirrors. Use only one hand. Automatically drives 
DIAMOND POINTS at machine-gun speed into 
hardest wood. 100° efficient from any angle. 
Points can’t drop out. Holds a clip of 100 Dia- 
mond Points. 


Diamond Points are made in */s" and in 1/2” 
lengths. 100 to the stick. Will not corrode. Will 
not bend. 


LANDON P. SMITH, wwe. 
IRVINGTON, N. J. 
GLASS CUTTERS + GLAZIERS POINTS GLASS PLIERS 


PUTTY KNIVES + WOOD SCRAPERS + PAINT CONDITIONERS 
FLOOR SANDING MACHINES ELECTRIC FENCERS 














Sott Old-Growth UPPERS and 
Vertical-Grained CLEARS. K-D, 
Smooth-end-trimmed COMMON. 


OREGON - AMERICAN 


LUMBER CORPORATION 
VERNONIA, OREGON 


in io 
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SULLIVAN LUMBER CO. 


PORTLAND, OREGON 
TIMBERS 


a i R FACTORY 
YARD STOCK CLEARS 
SPRUCE, HEMLOCK, CEDAR, PINE 


Reliable Shippers 29 Years 
WRITE US! AIR MAIL ONE DAY EACH WAY! 








W.T.SMITH LUMBER C0. 





Amemcanfiumberman 





Seattle, Wash. 


WEST COAST WOODS RAIL — Prices 
are very firm, showing a tendency to ad- 
vance. Some sales of vertical grain floor- 
ing in B&better and C have been made at 
$50 and $45. It is understood much of the 
supply of these items was purchased by 
the Navy. Yard demand is a little better. 
Mills have large order files and many are 
oversold on some items. Prices are gov- 
erned considerably by extent of stocks on 
hand. Common lumber may advance. The 
strike of (. 1. O. loggers has continued. 
Mills at Tacoma, Grays Harbor, and other 
sections will be forced down inside of a 
week unless logs can be obtained. 





SHINGLES—Prices on most items have 
advanced 5 to 15 cents. Total of items 
oversold is larger. No. 1 shingles are 
oversold, but not at all mills. No. 2 stocks 
are adequate, but are showing a_ slight 
decrease. Strikes have cut off log supply 
from some mills. 


EXPORT — Difticulty in getting clear 
logs is making it hard to fill some orders. 
A little inquiry from Buenos Aires is the 
only development in the offshore market. 


LOGS—Inventory of Puget Sound logs 
at the beginning of the loggers’ strike 
was good, fir stocks being nine million 
feet more than those of the preceding 
month and 19,000,000 feet more than in the 
same month last vear. Cedar stocks were 
up a little and those of hemlock were 
very large. Merchantable fir logs are in 
lowest supply, and all fir items are very 
strong. Fir prices are now $14, $20 and 
$28. Cedar prices are unchanged, while 
hemlock logs bring $14@14.50. Peelers 
move at $30 and $39@40. 


Tacoma, Wash. 


WEST COAST WOODS Demand con- 
tinues good. What is worrying producers 
is how to meet it. With heavy back order 
files and insufficient cargo space available, 
railroads are carrying more and more 
lumber to distant points. This week boom 
men stopped work here, and the result 
was a further reduction in mill output. 
Log production was virtually suspended 
immediately in the Tacoma area, and is 
reduced in the Grays Harbor district. The 
California and eastern demand for both 
Defense and small-home construction is 
strong and sales are for delivery weeks or 
months hence. Doors, veneer and spe- 
cialty items such as sash are in heavy de- 
me2nd and often booked for 90 days ahead. 
There is plenty of lumber in storage, and 
local docks are piled high awaiting car- 
riers. 





Vancouver, B. C. 


BRITISH COLUMBIA MARKETS — De- 
cline in export markets, which in the past 
have been the backbone of British Colum- 
bia’s lumber industry, may result in se- 
vere curtailment of sawmill operations in 
the near future, unless rail business is 
able to absorb full output. A few of the 
larger tidewater mills have already re- 
duced production to some extent. The 
United Kingdom, which has been buying 
at the rate of more than a billion feet of 
lumber annually, may take less than half 
that amount this year, owing in part to 
ship shortage, increasing home _ produc- 
tion, and priority to munitions, foodstuffs 
and other commodities. Nearly all other 
export markets have declined too. China 
and Japan have been out of the picture 
for years. Australia and New Zealand 
have reduced their buying owing to ex- 
change restrictions. Scarcity of ocean ton- 
nage has choked off business with every 
market accessible by the water routes. 
Fortunately, domestic trade has been ex- 
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Market News from Nati 


ceptionally brisk, and markets reached by 
railroad have been sufficiently strong to 
absorb the bulk of British Columbia pro- 
duction, Car shortage is a risk faced by 
the British Columbia mills in their pres- 
ent trattic with the Prairies and Eastern 
Canada and, to a limited extent, to the 
United States. Meanwhile logging has 
been exceptionally active, many of the 
larger camps endeavoring to build up 
stocks in advance of the fire season. To- 
tal log scale during a recent week was 
the highest in nearly a year. 


Portland, Ore. 


WEST COAST WOODS—Lack of ship 
space is a terrific headache to the Douglas 
fir industry. The mills are running full 
tilt, and orders are pouring into mill 
offices. Further withdrawals of vessels 
from both coastwise and intercoastal runs 
ure in sight, and while there is a fair 
sprinkling of small vessels certain to be 
left in service, these are not equipped for 
long intercoastal voyages. 


INTE RCOASTAL — Prices are holding, 
with better grades strong, but lower grade 
items are more plentiful and not as firm 
us they were a few weeks back. Manu- 
facturers are booking through June, and 
uncertainty of tonnage beyond June has 
led, it is reported, to the acceptance of 
some orders for July delivery at tidewater, 
subject to cancellation in the event of 
further withdrawals of vessels. Diversion 
to all-rail haul is increasing, but to some 
points the cost of rail movement is too 
great. 


COASTWISE—The Willamette Valley 
aurea of Oregon is a heavy supplier ot 
California by rail. The shortage of ships 
continues acute, especially for more for- 
ward months. Prices are strong. 





LOGS—Log inventory remains about un- 
changed, although operations in the woods 
ure heavy. Prices are firm to strong. 


SHINGLES The market continues to 
show improvement. Present active de- 
mand is greatly reducing surpluses. 


Kansas City, Mo. 


SOUTHWESTERN MARKET — After 
maintaining fairly steady price lists since 
the first of the year, Southwestern opera- 
tors were inclined to raise quotations in 
the last two weeks. Gains ranged from 
50 cents to several dollars. Increased needs 
for the Government, residential construc- 
tion and railroads were the three main 
reasons for the latest upturn. Sales con- 
tinued at a fast pace. Production was 
higher than it was a month ago and a 
year ago, but its volume was under cur- 
rent needs. Shipments were stepped up. 
Mill inventories are badly broken. South- 
ern operators are watching with interest 
the strike troubles on West Coast, as an 
interference with shipments that will auto- 
matically shift some business to this area. 


SOUTHERN PINE — The market was 
strong, with all grades in demand. Prices 
are 50 cents to $1 higher than they were 
a month ago. Mill inventories are low 
and broken, especially on No. 2 boarids 
and dimension, which are going into Army 
camps by the trainloads. It is difficult to 
fill mixed cars of yard stock items within 
a reasonably short time. 

WESTERN PINES—The market remains 
strong. Mill stocks are low and in poor 
assortment. About the only -yard stocks 
easily obtainable are Nos. 2 and 8, 12-inch 
boards. Practically all other items are 
hard to locate. Mills are operating at ca- 
pacity, and many are turning down bus'- 
ness because the backlog already is too 
large. 


OAK FLOORING—An increase in new 
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bookings was reported last week, and 
prices rose about $1 on the average. Nos. 
1 and 2 regular and 15-inch bundle stocks 
are hard to obtain. 


HARDWOOD—There is a definite ten- 
dency for hardwood prices to move up, 


although the average list has not changed 


much in the last two weeks. Furniture 
buyers have been stocking up and the 
flooring mills are buying ahead. 


DOUGLAS FIR—tThere is little dry di- 
mension available at mills. Prices are 
steady to strong. Mills can not make de- 
livery in less than three weeks to a month 
on mixed-ecar orders. 


CYPRESS—Price lists have undergone a 
sharp mark-up since the first of the 
month. Factory stock and finish items, 
down to and including No. 2 common, have 
advanced $1.50 to $3.75. No. 2 common 
is up 75 cents to $3.25 over what it was 
two weeks ago, while No. 1 common items 
have advanced $1.25 to $3.75. No. 3 com- 
mon, on the other hand, has been reduced 
about 25 cents. 


SHINGLES—Fear of a widespread mill 
strike caused prices to advance 10 to 20 
cents a square within the last two weeks. 
Nos. 1’s and 3’s are notably strong. Red 
cedar siding is up about $1. 








San Francisco, Calif. 


LUMBER CHARTERS — Confusion in- 
creased in the Pacific Coast charter mar- 
ket as the Government tightened up on 
approvals to charter deals and the supply 
otf tonnage dwindled. A vessel was re- 
ported fixed for South African trade on 
a lump-sum basis, which was understood 
to work out at $90 per thousand feet of 
lumber. The Oriental lumber market was 
quiet, and in the Australian trade, lumber 
continued strong, with the rate climbing 
up to $55 and owners’ ideas running near 
$60. With the Government’s request for 
some forty ships from intercoastal opera- 
tors, it was said this trade would soon be 
off to a mere trickle if it did not dry up 
entirely. A lumber fixture was noted from 
Coos Bay and Columbia River to New 
York. 

COASTWISE MOVEMENT—The Pacific 
lumber Carriers’ Association reports the 
movement of 105,901,400 feet of lumber 
during April, 1941, compared with 95,281,- 
S00 feet in March, and 88,448,700 feet in 
April, 1940. The April, 1941, distribution 
was as follows: 


eM PEMCIOCO.. 6... 6600 see ess 22,926,900 
SOOO oo 6. o:s.0.w. soe % sien 668,000 
SORIA BATDETA ok .cckc ccwric 291,000 
Los Angeles Harbor........ 70,048,300 
ND NED 6k a. ws 0 ww wiwe ele are 10,903,200 
FOrt TIWOMGME  ...6. sis can 1,064,000 

ONE oko SSS eee es 105,901,400 


The April, 1941, movement to Los Angeles 
Was up 12,344,300 feet, from March; to San 
Kraneisco, up 230,700 feet; and to San 
Diego, down 790,400 feet. 


Houston, Tex. 


SOUTHERN PINE—The market has 
shown some weakness, but heavy buying 
now being done by the Government should 
at least halt the decline in prices. Retail 
yards are buying just sufficient to keep 
going, putting in only items they have 
Immediate need for. No. 2 shiplap, 1x8- 
and 1x10-inch, seems plentiful, with prices 
ranging $28@30, mill. In Nos. 1 and 2 
dimension, 2x6-inch is very scarce, with 
Prices holding firm at $32 for No. 1, and 
$26@27 for No. 2. Railroads are coming 
into the market for more car material, 
Prices on which hold firm or show a ten- 
deney to advanee. There are inquiries out 
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for several million feet of decking, but 
most mills are heavily loaded with orders 
for this item, and have a good file of 
orders for caps and stringers, as well as 
maintenance-of-way material. Purchases 
for export are small. 


HARDWOODS—Oak flooring has shown 
a tendency to strengthen, with most mills 
oversold. All stocks of hardwood lumber 
are low, and badly broken. Weather has 
been favorable to logging, and most woods 
operations should soon be in full swing. 


SHINGLES AND LATH—Though dealers 
are taking only present needs in shingles, 
recent price advance apparently is hold- 
ing, except where transit cars get into 
trouble. Pine lath stocks are low, and 
prices firm. 


Memphis, Tenn. 


SOUTHERN HARDWOODS—While there 
was a Slight decline last week from the 
hectic buying of hardwoods that had ob- 
tained during the preceding week—when 
orders were around ten percent above 
normal production—the market was firm, 
with prices tending upward. Mill inven- 
tories have been steadily reduced. Pro- 
duction appears to be lagging at less than 
75 percent of normal capacity. Buying is 
coming from many consuming industries. 
Furniture manufacturers at the two re- 
cent northern shows sold out their entire 
scheduled production for several months, 
then stopped taking orders. 

HARDWOOD FLOORING continues to be 
sold in tremendous quantities, with prices 
strengthening. Mills have stopped mak- 
ing concessions. All inventories of oak 
flooring, particularly the 24-inch widths, 
are heavily oversold. 


Birmingham, Ala. 


SOUTHERN PINE Considerable price 
firmness is reported, because of good de- 
mand from most sources. Yards are back 
in the market as a result of heavy resi- 
dential construction. Northern buying has 
increased and the Government, although 
not buying as it did a few months ago, 
is still a big customer. Supply and de- 
mand are running just about even, 


Spokane, Wash. 


INLAND EMPIRE’ PINES—Two weeks 
of rain had interfered with truck hauling 
to such extent as to shut down some mills 
because of log shortage, and definitely cut 
off supply of air dried lumber, which was 
beginning to come into the market in 
considerable quantity. But the weather 
has suddenly turned warm again. New 
orders keep the order files filled, and lum- 
ber of any kind is hard to get. Box manu- 
facturers are working to capacity on 
munition box orders, and are wondering 
how they are going to meet the increas- 
ing Government requirements with present 
plants and with the difficulty of getting 
sufficient workmen even now. 





Shreveport, La. 


SOUTHERN PINE—Up to a few weeks 
ago there seemed to be a disposition on 
the part of buyers to hold off. Some of 
the smaller mills began to load up with 
orders, and No. 2, 6-inch center matched 
receded as low as $23, f.o.b. mill. Buying 
then broke loose and loaded the mills up 
with all the orders they would take, so 
that mills are accepting orders only for 
stock available, and now this item is 
steady at $28. This is a fair sample of 
what happened to lower grades. The Gov- 
ernment is coming into the market again 
in a big way. The larger mills for the 
most part stood pat. It is freely predicted 


(Continued on Page 66) 
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You can be DOUBLY sure 
of Quality and Value 


when you buy 


Booth-Kelly Certified 





DOUGLAS FIR 


Flooring 
Finish 
Casing 


Dimension 
Drop Siding 
Mouldings 


Ceiling 
Stepping 
Base, etc. 


To get good value when you buy. To 
give good value when you sell. That’s 
sound business practice—the right and 
certain way to make your sales and 
profits grow. 


For years and years this Booth-Kelly 
Douglas Fir has been satisfying buyers 
and builders who demand superior 
stock. The Douglas Fir log yields lum- 
ber of various properties. The center 
is hard and tough, suitable for struc- 
tural timbers. Farther from the center 
the wood is fine-grained and _ soft-tex- 
tured, ideal for finest grades of sash, 
doors, finish, interior trim, for other 
exacting uses. The Booth-Kelly mark 
on the lumber is a pledge of top qual- 
ity and careful manufacture. The 
Association marks guarantee right grad- 
ing. 


We are headquarters for Association Trade-Marked 
and Grade-Marked Douglas Fir Lumber. 
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Eastern Trade News 


[F. J. Caulkins | 


Boston, Mass., May 26—Distributors 
here incline to the belief that, as the Mari- 
time Commission seeks the two million tons 
of merchant shipping called for by the Presi- 
dent, the intercoastal fleet as such will 
largely go out of action. One result of 
shortage of ship space is that, here and at 
other Atlantic ports, many million feet of 
British Columbia fir and hemlock that has 
been railed across the country, is piled high 
upon docks awaiting the arrival of ships in 
which to move it overseas. It is learned 
today that official instructions have gone 
to the British Columbia mills to cease ship- 
ping to this coast by rail until accumulations 
here are cleared. 

Home building for which permits in Mas- 





wns ARPAULINS 


TO PROTECT YOUR LUMBER AGAINST WEATHER DAMAGE , 
MINIMIZE COMPLAINTS AND SATISFY YOUR TRADE 





Write today for prices and samples. 
FULTON BAG & COTTON MILLS 
Manufacturers Since 1870 


Atlanta St. Louis Dallas 
New York City New Orleans 


Minneapolis 
‘Kansas City, Kan. 








Richard Shipping Corp. 


Established -1847 


44 Beaver Street, NEW YORK 


Ocean Freight Brokers 
and Contractors. 


Foreign Forwarders, Customs Bro- 
kers. We handle all classes of cargo 
and attend to collection of invoices. 


Special department handling export lumber shipments 








Builders’ Commercial Agency 
ESTABLISHED 1890 
1321 Builders’ Bldg., 228 N. La Salle St., Chicago 


Arating guide to the Contracting trade of 
Cook County and Cook County dealers 


Telephone Randolph 4893 Collection and Mechanics Liens 








GILBERT NELSON & CO. 


Public Accountants 


332 S. MICHIGAN AVENUE 
CHICAGO 


TELEPHONE HARRISON 0366 











FRED C. KNAPP, Portland, Or. 


BUYS AND SELLS 


WESTERN TIMBER LANDS 

















sachusetts were issued in April in the 39 
cities and 16 larger towns of the State 
reached a total value of $8,160,072, a figure 
that was 81 percent above the total for 
April one year ago. Of the 651 residential 
buildings for which permits were issued, 569 
were for one-family dwellings, 19 two-fam- 
ily and 47 multi-family, which latter included 
a Federal project in Cambridge to house 324 
families. The trend toward alterations and 
repairs in the State is shown in the April 
total of 1882 permits to cost $2,097,335. A 
tabulation of Defense housing projects in 
New England now under construction, just 
completed by the New England Council, 
reaches a grand value total of $23,499,000. 
This covers the period from June 12, 1940, 
to April 30, 1941. Lumber in the form 
of small timber and boards is being rushed 
to temporary housing units at coastal points 
at Boston, Portland, Newport and New 
London and for air base construction at 
Bangor, Me., Chicopee, Mass., and Windsor 
Locks, Conn. Emergency housing projects 
in New England add up to a huge lumber 
consuming order, and current comment in 
both wholesale and retail lumber circles in- 
dicates that a very small percentage of this 
lumber is being supplied either directly or 
indirectly through wholesale or retail sources. 


WEST COAST WOODS—With total re- 
ceipts by water at Boston in May to date 
just above 350,000 feet, with no additional 
arrivals listed for the rest of the month, 
the total drops to a low point. April total 
was 12,971,752 feet. Today the yards are 
securing supplies either from scant whole- 
sale stocks, transit lots or carload ship- 
ments direct from mills. Few will hazard 
the placing or acceptance of an order for 
mill shipment by water. Desirable spot 
lots of fir dimension, on docks, sell freely 
at full page 18 of West Coast list 33, to $1 
premium over list, while lots in transit 
are uniformly held at list. Hemlock is 
$1 to $2 under fir. The supply of spot 
boards at the docks here is melting rapidly, 
with most sales of No. 2 at $37@37.50, 
and the 3’s at $4 less. One important 
cargo from the Coast in June and one in 
July is all that can be listed at this writ- 
ing. Distributors here feel that most ship- 
ments after mid-year will come by rail. 


EASTERN he large Maine 
mills that are to operate this summer have 
started up within a week, and have order 
files to cover all production through May 
and June. Canadian mills that deliver at 
New England points, have very little stock 
to offer, and the same comment applies to 
cargo offerings for delivery at the coast 
yards between Portland, Me., and New 
York. For water delivery at ports north 
of the Vineyard, nothing under $39 for 
an average cargo of random is reported, 
as the small boats available for this serv- 
ice are holding for a rate increase from 
$5 to $6 per thousand. At the rail mills, 
small dimension, 2x3-, 4- and 5-inch, de- 
livered at Boston rate points, may be had 
at $39@40, and $1 higher if all 16-foot 
lengths; 2x6- and 7-feet are $41@43; 2x8- 
inch, $44@46.; 2x10-inch, $48@49, and 2x12- 
inch, $50@51. Searcity of boards continues 
as Defense housing projects and plant ex- 
tensions present new and important sched- 
ules almost daily. In most cases, yard 
orders are accepted, subject to delay in 
delivery, to permit freest movement possi- 
ble of Defense orders. Prices are firm but 
unchanged, and range from $39 for 1x4- 
inch up to $48@50 for 1x10- and 12-inch. 


LATH AND SHINGLES—Standard 1%- 








inch spruce lath are in scant supply and 
firm at $4@4.25, with the 15¢-inch at $4.50 
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delivered at Boston rate points. Eastern 
white cedar shingles are well sold up and 
firm in the top grades of extras and clears, 
with the standard brands at $4 and $3.75, 
respectively. There are ample supplies of 
lower grades, with 2nd clears priced at 
$2.85; a walls at $2.75@2.85 and extra 
No. 1 as low as $2.05@2.10. Top grades 
of West Coast red cedars are oversold and 
firm in price. The 18-inch No. 1 Perfec- 
tions are higher by 5 to 10 cents per 
square, with most American and British 
Columbia mills holding at $4.84 delivered 
at New England points. For the 16-inch 
5X No. 1, price appears to be stabilized 
at $4.36; No. 2 at $3.27, and No. 3 at $2.92, 
Concessions of 5 to 10 cents, in evidence 
two weeks ago, have disappeared. There 
are increased sales, and all deliveries are 
by rail. 

KASTERN HARDWOODS — Buyers are 
keeping in close touch with sources of 
supply as assortments of air-dried at 
the smaller mills have disappeared, until 
the one seeking this lower cost maple and 
birch must take it green or turn to the 
larger plants with kiln equipment, only 
to discover that most of these larger 
plants have covered their output for the 
balance of the sawing season by contracts 
with the furniture plants or woodworkers. 
The wood heel shops are picking up all 
offerings of 2-inch No. 2.common and bet- 
ter kiln dried maple at close to $90, and 
are turning to birch, basswood and gum 
as available substitutes. Kiln dried FAS 
inch birch or maple is quoted, when avail- 
able, at $95@100, delivered at Boston rate 
points. 


PINE BOXB There will be a 
constant, adequate supply of square edge 
until the present stock of salvaged “hur- 
ricane” pine moves along to the consumer. 
The regular operators are moving: inch 
No. 4 dressed in the sizes 6- to 9-inch in 
the price range of $33@36, f.o.b. shipping 
point, while the salvaged stock of the 
same classification is offered to whole- 
salers only at $38.25, delivered at Boston 
rate points. Current trade comment in- 
dicates that this salvaged stock is not 
moving freely at current price levels. Spe- 
cial offerings of No. 3 and 4 common at $3 
per thousand below list are being made 
as an inducement to dispose of accumula- 
tions in specified areas. The box shops 
are well supplied with inch round edge, 
cut at Government mills from salvaged 
logs. There is a moderate supply of this 
stock at the regular mills, priced within 
the range of $12.50@14 f.o.b. shipping 


NEW YORK, N. Y. 


In this metropofitan area, demand for lum- 
her has been light during the past six weeks, 
though a few dealers report that their busi- 
ness is satisfactory. The majority, especially 

1 New York and Brooklyn, are not doing 
near the business that they prepared to take 
care of. Wholesalers report business good 
outside of New York, but very slow in this 
city. In the districts where speculative 
building predominates, there is getting to 
be a shortage of labor, which naturally has 
a tendency to increase costs, with the re- 
sult that most speculative builders are mov- 
ing cautiously. 

SOUTHERN PINE—The larger mills 
seem to be very busy on Defense orders. 
There is a strong tone in the upper grades, 
with demand quite active. Some strength- 
ening in roofer prices was reported the 
past week. 

WEST COAST W that 
only two vessels would be available 1 
June, and two in July, had a tendency to 
strengthen the market. Rail shipments 
are also becoming quite a problem, a& 
most rolling stock is being used to trans- 
port grain. Stocks in local storage yards 
are being drawn on heavily, but dea!ers 
do not report any serious shortage yet 

WESTERN PINES—Both Ponderosa and 
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Idaho pines are not easy to obtain. Sugar 
pine is available. 

SPRUCE—Dealers are still in the mar- 
ket for nearly all items of dry stock, but 
do seem able to obtain them. Prices are 
very firm. The eastern Canadian mills 
have booked large Government orders, and 
will have very little to offer for this mar- 
ket until late in the summer. 

HARDWOODS—There continues to be a 
good demand for certain species and some 
dealers report a nice volume of business. 
Local Government Agencies are using a 
large quantity and there continues to be 
a heavy demand from furniture and other 
industries. There is also a good demand 
for both oak and maple flooring, with 
prices for these items on the upward trend. 


Baltimore, Md. 


NORTH CAROLINA PINE.—The big de- 
mands for large Governmental projects 
are about over, but yards are busy on 
many trade orders for small-home con- 
struction and requirements of box makers, 
now greatly increased. Previous accumu- 
lations of rough lumber at box plants have 
undergone a sharp reduction. 

LONGLEAF PINE—Heavy demands have 
featured the trading of the last fortnight, 
with large requirements for shipbuilding 
to meet. Indications are that needs for 
large dimensions will continue to absorb 
production and the quotations show fur- 
ther gains. 

CYPRESS,—An advance of about $2.50 
is perhaps the most striking development 
in this market. Stocks seem adequate for 
current needs, 

WEST COAST WOODS. — The tendency 
of prices in fir, spruce, cedar, Ponderosa 
and other species is upward, with the dif- 
ficulties of making shipment increased, 
and with higher freight rates, labor 
troubles and other complications causing 
producers extra worries. The supplies 
have so far met the wants of consumers, 
but searcity of steamer space forces dis- 
tributors to switch to railroads in many 
instances. 

HARDWOODS. — The demand for oak, 
maple and other woods in general use has 
been large enough to lower the supplies 
in hand, and to make it not at all easy for 
the mills to provide well seasoned stocks. 
Scarcity of maple for furniture frames is 
causing manufacturers to switch to lower 
vrades of oak. Quotations are gradually 


iii Norfolk, Va. 


NORTH CAROLINA PINE — There has 
been considerable activity in the market 
in this particular locality. Lumber orders 
were placed, on competitive bidding, by 
contractors on local Defense work, and 
the Navy has been buying heavily. This 
has been the main reason that prices on 
certain popular items have been higher 
than in other sections. Mills in North 
Carolina can truck stoek quickly to points 
trom 100 to 200 miles away at regular 
interstate rail rates. Demand from the 
regular retail trade here and in the North 
and East has fallen off, but demand from 
industrial coneerns for crating and boxing 
lumber continues very brisk. Competi- 
tion is very keen, for parties in the North 
and East have been taking contracts at 
very low prices in the hope of being able 
to beat down the mills. There has been 
a fair demand for B&better and No. 1 
common from retail yards, but orders have 
been placed only when necessity demanded. 
Some of the large box plants have been 
hampered by strikes, but have large orders 
on hand and have paid the prices asked 
for good stock and quick shipment with- 
out quibbling. Box bark strips and hard- 
wood dunnage are scarce. Yards in the 
North and East have been buying a few 
more mixed cars of small dressed framing. 
Prices are strong. Air dried 6- and 8-inch 
roofers and boards have been moving well 
into this territory, but good weather en- 
ables mills to supply demand and prices 
are unchanged. Georgia roofer mills have 
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weakened a little in price; 4-inch are 
offered at $17, and 6-, 8-, 10- and 12-inch 
at $20, f.o.b. cars, Georgia Main Line mills. 
Mills in North Carolina and Virginia are 
getting better prices than these. 


Buffalo, N. Y. 


Lumber trade continues fairly active, 
though interfered with to some extent by 
the uncertainties occasioned by the war, 
particularly the prospect of higher taxation 
by the Federal Government. Some indus- 
trial plants are buying in a large way, as 
they find an increased need for lumber. 
Retailers in suburban sections are getting 
many demands, as building operations are 
on an increased scale. Trade in this sec- 
tions would be larger, it is said, were it 
not for the threat of increased Govern- 
ment competition on housing and the 
planning of further large projects. Prices 
in most woods are holding firm. 

HARDWOODS—Demand during May is 
reported to have been on about the same 
scale as that in April. Industrial plants 
are buying mostly for immediate needs, 
but numerous concerns are finding it 
necessary to add extensively to their sup- 
plies. Some items are difficult to procure. 
Prices are firm. Birch and maple con- 
tinue to show much strength. 

WESTERN PINES—The market is 
strong, with most mills reporting light 
stocks of leading items. Wholesalers find 
it necessary to do a good deal of can- 
vassing of the mills to get prompt ship- 
ments, Reports from the Coast indicate 
that labor troubles are causing a reduc- 
tion in the amount of stock available, and 





Number of Freight Cars on 

Order Largest in 16 Years 

WasHincron, D. C., May 26.—More new 
freight cars are on order now than at any 
time in the past sixteen years, J. J. Pelley, 
president of the Association of American 
Railroads has announced. On May 1, 1941, 
Class I railroads had 56,502 on order. Or- 
ders are to be placed in the immediate future 
for 16,225 additional freight cars. All of 
these new cars are expected to be completed 
and placed in service this year. Taking 
into consideration the 24,284 new freight 
cars which were placed in service in the 
first four months, this means that approxi- 
mately 97,000 new cars will have been com- 
pleted and installed in service within 1941. 
The railroads also will provide for a net 
increase of 120,000 cars to the supply for 
the anticipated rise in traffic in 1942. The 
total number of new freight cars on order 
on May 1, 1941, was an increase of 14,167 
compared with the number on order on 
April 1, 1941, and an increase of 39,042 
compared with May 1, 1940. New freight 
cars, for which orders had been placed on 
May 1, 1941, included 33,001 box, 20,817 
coal, 1,298 refrigerator, 985 flat and 401 
miscellaneous cars. 
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that there are many unfilled orders on the 
mill books, 

NORTHERN PINE—Demand continues 
fairly active, and prices are holding firm. 
Container stock is likely to be much 
wanted during the next few months. 
Canadian mill stocks are smaller than 
usual, due to British demand. Owing to 
the great demand for vessels to carry 
other freight, particularly ore and coal, 
strong freight lake charges will rule on 
lumber this season. 


New Sales Firm Will Repre- 


sent Manufacturers in East 

PitrsBpurRGH, Pa., May 27—A new firm, 
Sales Service Co., has been formed here to 
act as sales representatives in Pennsylvania, 
West Virginia, Ohio and Maryland to lum- 
ber and building material manufacturers. 
Company executives feel that manufacturers 
who do not have a full sales force in this 
territory will find that representation by 
Sales Service Co. is effective and econom- 
ical. Complete information is available by 
addressing the Sales Service Co. at 1110 
Grant Building. 








A new high record in the average load 
per car of all freight transported in car- 
load lots was established by Class I railroads 
in 1940, says the association. An average 
of 37.7 tons per car for all commodities car- 
ried in carload lots was attained. This 
was an increase of nine-tenths of a ton, 
compared with the previous record estab- 
lished in 1939. The increase of nearly one 
ton in the average load was equivalent to 
the addition of 26,000 freight cars to the 
available car supply. 





Technical Shorthand Revised 


The American Standards Association 
reports completion of the revision of Ameri- 
can Standard Abbreviations for Scientific 
and Engineering Terms. This standard, 
providing as it does the shorthand of engi- 
neering and scientific language, has a very 
wide application. Z10.1-1941, in pamphlet 
form, may be obtained by sending 35 cents 
to the American Standards Association at 
29 West 39th Street, New York City. 
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East and west side mills have reported the following average f. o. b. 
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southern pine to the Southern Pine Lumber Exchange, New Orleans, La., for sales made 
in the period of May 13-17, but where prices for this period were not available, prices for the 
month to date have been inserted and starred (*): 
West East West East West East West East 
Side Side Side Side Side Side Side Side 
Flooring Standard iline Standar No. 2 Shiplap and No. 2 Dimension 
Lengths ba LL . Boards, Std. Leth. |[,.4 
1x3 rift— 5% x4— IxX¢ ...... 27.26 25.18/12 & 14 29.44 25.43 
B&better.. 63.44 *65.00] Bepetter.. 38.55 -38.09f1X6 ...... 30.66 27.62116 2.2... 31.84 26.94 
CF sececote d4.98 res | Sia 34.11 34.80)1X8 ......- 1.06 27.52])18 & 20 33.57 29.77 
ec icee on 00 kc 26.05 25.67)|2%10 ..... 30.44 27.938]o9 & 34°°°*35'00 31.00 
——<— ll eee See Ee go) 35.54 31.061ox6 ~ 
grain— Surfaced Finish 12 & 14 6.27 24.94 
B&better.. 52.27 49.58 Standard Lengths No. 3 Shiplap and 6 28.78 3.6 
giana pee 16.36 44.61 cet gg a Boards, Standard ; 
ees 35.09 32.83]inch thick— Lengths 
1x4 rift— reece 63.47 59.00 ad 20.56 19.47 
>o : ~~ . = Rr ha, ate 68.78 62.67 AE ee eees =-V.0V Jt 
B& better.. +e 4 65.00 ¢ 64 H+ aa + 1x6 Reh. & 
a eeheenes ies ° Sere: 64.69 56.75). SIS/S4S. 25.56 22.70 
) ie ea 10.36 | ae ee Iz.0 V7V.t40 - e > ae 
i etoe °° - 5S QOfLX6 CM... 25.42 22.50 
1x4 flat BELO. swe cn 69.85 DS.00 r R97 99 9 
grain— OE a ae 90.86 *77.33)LX8 «2+... 26.34 23.38), 
B&better.. 49.61 48.46]5x6/4 thick— = Eats sees: 5887 ye 
grea 46.60 44.7514 6, 8.... 73.11 65.75)°*** ----- —— swe 
© sscnveus 34.07 33.77]OX10 ..... 84.61 79.88 
yy iets Gaal 105.25 *97.00 Jambs 
ind Matched B&better— 
Flooring, 2 to S8-foot Inch thick— 16 49.12 1%,1% & 
1x3 rift— GLI Gass aval 2 yg *74.00 977.25 
B&better.. 54.65 RS ee raengrtey eres 53.80 50.25 58 x4-8 42.40 66.89 
1x3 flat 1x5&10 55.93 54.31 
: tee yA 1.77 40.17 RS cecesec 68.27 67.38 No. 1 Dimension 
sM better... id ( 
C ‘ ‘ : si . BS.04 12°05 ; Rough Finish, 2x4 Timbers 20 & Under, 
“ae aie 26.14 *28.00 Standard Lengths [12 & 14... 32.03 29.00 No. 1 
ix4 rift— B&better— Betis 34.62 29.15|Shortleaf— 
B&better.. 52.88 1x4/8 64.45 *53.8311, © 20... 37.21 33.50) 3x4&4x4.. 37.57 32.19 
RANE: “17.75 0. JLXOKIO ... 66.75 963.00122 & 24... 43.00 ....J4x6—8x8.. 38.21 29.00 
tad flat lit: aia *§3.75 *82.00 2x6 3&4X10 .. 43.00 *32.63 
grain— 5&8/4 thick— 12 & 14 31.89 28.44 5x10-10x10 38.00 33.50 
B&better Opi. & oS eer 72.00 ‘ 16 2 OF 94 95 3&4x12 ... 49.44 41.00 
Oe aid eicne-eis 5.77 40.33 * Ss *68.11 *71.00fj;g °°" °° 15.95 32.1], 2X12/12x12 48.00 *45.00 
D> 5 54 28.75 1? *RY (4 #86 6 SCS eveeeve 20-99 ve L 
eereceecces 20.0 ia - eoeeues . Pod f) (1 B Yast a de 35.38 32.61 No S Pie 
Jasing 22 24. 00 *36.00 “ id 
Drop Siding, Stand- | g¢anderd Tenethe eli, v0") Random Lengths 
ard Lengths, 1x6” B&better— XO as . sees 23.87 21.10 
r o m tl 12 & 14 33.03 28.85])2x6 99 1 91 2 
No. 117 ot a 74.03 66.33 16 29 er 9 at x0 pal ge heath: 22.14 21.31 
B&better.. 36.54 woes f1x6&8 .... 72.39 66.83 ‘3 a ee lee os os ge sr. “oowne 9s 21.25 
; 6 49 a co. on B ccevees 35.40 32.5012x10 12... 24.48 22.75 
arr lpceet SERS ae ef eo eeLO ... 74.91 70.0039 ooo t: 35.21 33.10)9x12 1121: 27.51 23-75 
ees To No. 1 Fencing & 22 & 24 52.69 38.00 
B&better..*51.38 *52.00 Boards 2x10 Car Sidin 13/16” 
* PRRs 17.32 44.17 Standard Lengths aa 36.84 mad 
D ‘O15 3565/14 16.35 *37.00114 235 14 B&btr.&Sel.— 
poses eenes rv » 29.00 oP eee en een ue Eten sv 39.1 1x4, es ie *45.00 . 
‘ea s... S98 29.59 ee 43.60 °SE.2606 ...c66. oe 31.28 1x4. 9 *54.00 *52.75 
No. 3 25.25 23 33]1x8 ...... 43.73 27.188 & 20... 42.75 *88.75R0e so°°°° eases 
Assorted patterns 1X5&10 ... 48.80 *45.00]22 & 24...*54.50 oe ten : | #6700 ne 
B&better.. 47.93 45.00]1x12 ..... 55.13 51.75 ]ox12 1x6, 10... 157,00 *53.00 
eee «49.05 4200 Plaster Lath Ha HH... 2 eat ith 
Dy scence 38.90 36.82 Kiln Dried ee 43.62 43.75 Car Lining, 13/16” 
No I = £7.83 aha i ; x17", 4’ eee $4.15 42.001 B&better & Sel.— 
sng 2 eee. 38.61 31.00 No. i ress 581 4.90120 ....... ol. 50 *45.50}1x4 16....*61.00 
A OP as kr era 23.65'1No. 2 4.33 eres > a *50.50 46.0081x6 16....*61.00 











RED CEDAR SHINGLES 


Seattle, Wash., May 23. 


-Average 


prices on 


red cedar shingles, f.0.b., mills, are: 
Royals: 
EE EM als tvge. Sawai So ale ee hae 34.00-$4.10 
9.9 ” » a hat 
~ COC? ORO PES SH HOCH CHC EOC OC OO OOS ae | 
3- 24” Nae MA Sa Par RP a as oval yD in, ee Sc Tae Rl 1.60 
Perfections 
Eo le 1S 5 a eee $3.20 
MPMI oo) aig a ansdvgdicky wf eremandvdoeerdivixietanke ees 2.15 
a eae eae ee a 1.55 
XXXXX: 
ee ES eG Sch wierd. oh ke Hb wa Re ER $2.95-$3.15 
2-16 By Dike ba Ralsk achAs ba ee eew bw ard Ries 1.90 
16 ’ 2 CCH CCPC HOCCSE PC CHOC CH CSHB SECC OO RHO ES 1.50 


| WEST COAST LOGS 


Seattle, Wash., May 24.—Average prices of 
| logs are as follows: 

Pir No. 1, $28.00; No. 2, $20; No. 3, $14; 
| Peelers, No. 1, $39-40; No. 2, $30. 

Cedar Shingle logs, $16-17; lumber logs, 


$30-32 


Hemlock: No, 2&3, $14-14.50. 


MAPLE FLOORING 


Northern maple flooring mills report the 





following average prices realizer f.o.b. floor- 

| ing mill basis, during the week ending 
| May 24: 

First Second Third 

Lo 2 Tn $73.59 $69.54 $58.38 





May 31, 1941 


THIS WEEK’S LUMBER PRICES 


SOUTHERN PINE 


DOUGLAS FIR 


Seattle, Wash., May 23.—Current 


quota- 


tions f.o.b. mill on Douglas fir items in mixed 


ears for rail shipments direct to the 
appear below: 


Vertical Grain Flooring 


Bé&btr. Cc 

BBE bidcsewcmneseee $47.00 $42.00 

Flat Grain Flooring 
MUO. Neckata area alae ator $37.00 $35.00 
Ne din wletulo-oGreintelegiens 42.00 41.00 

Drop Siding 
1x6 Pat. No. 106....$42.00 $40.00 
1x6 Pat. No. 116.... 42.00 40.00 
Ceiling 

IN -Giveswiei Guilbneole aint $34.00 $31.00 
UE Walelain-dlei sieace camels 37.00 35.00 

Boards and Shiplap 

1x6 1x8 1x10 
No. 1 ....$28.00 $28.00 $28.00 
INO. B cece Sa00 25.00 25.00 
we ES ceee FEO 17.00 17.00 

ere 1 Dimension 
14 16 18 

ye Beer $26. 30 uot. 50 $27.50 $27.50 
8 eee 26.50 26.50 27.00 27.00 
et eee 26.50 26.50 26.50 26.50 
ee 27.50 27.50 28.00 28.00 
BE giscnelerqars 28.50 28.50 29.50 29.50 


trade 


29.50 


No. 1 Rough and/or Surfaced Timbers 
4x4 to 4x12-ineh planks 20 feet and 


shorter, S4S 


12x12 22 to 30 feet 


eeee ere reese esses 


eee were reer eres eee esesene 


EZELE SO EG. BME BHOTESE c.ccccicsccocsvsws 


$25.00 





OAK FLOORING 


Following are current quotations on oak 


flooring in carlots, f.o.b. Memphis and 


John- 


son City, Tenn., and Alexandria, La., as points 


t$X2%" 32X1%4" %x2” %x1%” 


of origin: 


Clr. qtd. wht....$92.00 $73.00 $70.00 
Clr. qtd. red..... 80.00 66.00 65.00 
Sel. qtd. wht.... 73.00 62.00 54.00 
Sel. qtd. red..... 75.00 63.00 55.00 
Cir. pin. wht.... 76.00 63.00 58.00 
Cir. pin. red..... 76.00 64.00 58.00 
Sel. pln. wht.... 73.00 61.00 47.00 
wel. pin. red..... 74.00 62.00 48.00 
No. 1 com. wht... 66.00 53.00 43.00 
No. 1 com. red... 66.00 53.00 45.00 
MO. 2 COM. isan 49.00 39.00 37.00 

%x2” %x1%” 
it: GRE. WE sc wecocnces $78.00 $75.00 
A rare 76.00 73.00 
rr 68.00 64.00 
a a. er 68.00 64.00 
2 Ae | 70.00 67.00 
Cae. a, BOE ccc ccccnceves 70.00 67.00 
ee: een 65.00 60.00 
SS a eae 66.00 60.00 
INO. 1 GOR, WE. oc ecccsess 61.00 56.00 
NO. 1 COM. TOG .03 6 ccc ses 61.00 56.00 
MO. 2 COUR oct eilivecicasncie 42.00 35.00 


$70.00 
68.00 
54.00 
55.00 
50.00 
52.00 
46.00 
48.00 
43.00 
44.00 
38.00 


fs X2” 


$67.00 
64.00 
62.00 
62.00 
54.00 
54.00 


New York delivered prices may be chteinet 
by adding to the following differentials fig- 


ured on Johnson City origin: 
stock, $8; for %-inch, $4; for %- 
inch, $4.50. 


For }-inch 
and 


tc- 


Chicago delivered prices may be obtained 
by adding to the above the following differ- 
entials figured on Memphis origin: For {- 
inch “eo for %-inch, $3; for %- and 


to" -inch 





WESTERN PINES 


Following delivered prices, based on past sales, were reported to the Western Pine Association by members during the period May 12 


to 17, inclusive. 


PONDEROSA PINE 
Selects S2 or 4S— 


1x8 5/4RW 6/4RW 
C RL .$76.75 $S1.58 $82.00 
> Ree ..+. O1.56 62.93 66.75 
Shop, S2S— No. 1 No. 2 
i Se aes eee ne ee St ee 
6/4 Sic cd oS can ews star ea $44.25 
Commons, S2 or 4S— No. 2 No. 3 
1x8 © ares Via aeaeere $46.65 $41.93 
So gh: Me eee 48.00 41.86 
No. 4 4/4 RWRL...... ; 34.75 
LARCH-DOUGLAS FIR 
Dimension, No. 1— 
Bae BO Bers cecaes cuien $40.50 


1 
$76. 


62. 


Both direct and wholesale sales are included and are based on specified items only. 
State of Illinois, outside of the Chicago metropolitan district, and the other the State of Pennsylvania. 
-———Illinois—___ _-———-Pennsylvania——_, 


Selects, S2 or 4S— 





Choice (C) RL.... 
P r ) sai 
x8 5/4RW 6/4RW ela 
3S $84.70 $85.05 nial 
15 67.25 66.40 No.1 
No.1 No. 2 Commons S82 or 4S— 
mh sigs ts >: oe: ; 
ro vee 1x12 RL... 
56.00 tee Utility (No. 4) 4/4 82 
No. 2 No. 3 SUGAR PINE 
$49.36 $43.30 Selects S2 or 4S— 
b2.52 13.00 4/4 RW 
oe _. eee $69.75 
Shop 828 No. 1 
SS; 2 oan 
kk ae Eee 
We an eee 


amen 
IDAHO WHITE PINE 


Quotations follow: 





50.50 


$53.75 sac coer coer eee 


Two districts are given, one being the 


Illinois i Pennsylvania——~ 
1x8 6/4 RW 1x8 6/4 RW 
. $79.75 pao $80.50 $101.00 
.- 60.25 pene 62.44 Re 
Ster- Stand- Colo- Ster- Stand- 
ling ard nial ling ard 
No. 2 No. 3 No. 1 No. 2 No. 3 
$52.25 " 5.25 $59.12 954.70 $48.46 
ex 20 87.50 60.22 45.25 
or 4S_ RW RL ER Jassie anlar ores eb ronerehancan atelier 38.00 
5/4RW 6/4RW 4/4RW 5/4RW 6/4RW 
No 2 No.3 No.1 No. 2 No. 3 
2a re $50.50 $44.00 
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May 381, 1941 


NORTHERN HARDWOOD 


Following are prevailing quotations f. o. b. 
Wausau, Wis., on northern hardwoods: 


No.1 No.2 No.3 


Brown Ash— FAS Sel. Com. Com. Com. 
Ve ae $70.00 $60.00 $45.00 $34.00 $24.00 
Ss ee 75.00 65.00 50.00 39.00 25.00 
eee 80.00 70.00 55.00 41.00 25.00 
ls ee ae 85.00 75.00 58.00 44.00 26.00 


No.1 No.2 No.3 
Basswood— FAS Sel. Com. Com. Com. 
4/4 


eee $78.00 $68.00 $46.00 $34.00 $25.00 

Bee sec ee ne 83.00 73.00 51.00 38.00 25.00 

Sc ne 86.00 76.00 54.00 39.00 28.00 

SS eee 93.00 83.00 64.00 40.00 28.00 
rae 98.00 88.00 71.00 49.00 
TAPe Gexsiwes 103.00 93.00 76.00 54.00 
BPE. ssteaorns 70.00 60.00 39.00 31.00 

No.1 No.2 No.3 


Hard Maple— FAS Sel. Com. Com. Com. 
Saceteiee $82.00 $67.00 $51.00 $38.00 $21.00 
5/4 saeueveere 87.00 72.00 56.00 41.00 22.00 
Sr 90.00 75.00 61.00 42.00 23.00 
TRS vkeca(ouniake 97.00 82.00 66.00 42.00 23.00 
i, es: 97.00 82.00 66.00 43.00 23.00 
OYE 54260008 107.00 92.00 74.00 48.0 
lh ae 107.00 92.00 76.00 48.00 
il, 127.00 112.00 88.00 51.00 
BRE srinainiaierene 127.00 112.00 88.00 — 
NOLO: caccierrass 167.00 152.00 128.00 é wears 
No.1 No. 2 No. 3 
Soft Elm— Zoe Com. & =. Com. Com. 
pialayehereistecd $56.00 $46 $35.00 $25.00 
4 Sade esas eatehs 29:00 49:00 36.00 25.00 
5 ee 59.00 49.00 37.00 26.00 
BES sidicrevere axa 62.00 52.00 38.00 26.00 
LL, ae eee 65.00 55.00 40.00 
7: rer 70.0 60.00 45.00 
No. 1 No. 2 No. 3 
Rock Elm— FAS Conn. Com. Com 
2 eae $53.00 $35.00 $23.00 $21.00 
iV ere 60.00 42.00 25.00 23.00 
Jo rae 70.00 50.00 27.00 23.00 
2 rere 73.00 58.00 32.00 26.00 
ek ee 83.00 68.00 44.00 29.00 
BoUe wicker 93.00 78.00 49.00 31.00 
No.1 No.2 No.3 
Birch— FAS Sel Com. Com. Com 
6 eee $104.00 $86.00 $57.00 $37.00 $23.00 
Me wite-wwien 109.00 91.00 65.0 45.00 23.00 
i eee 111.00 93.00 71.00 51.00 24.00 
oe 113.00 103.00 81.00 56.00 24.00 
POPS wise sete 115.00 105.00 83.00 57.00 .... 
1), 117.00 107.00 88.00 62.00 
he ee 166.00 156.00 128.00 .... 
BI eB crateres 86.00 72.00 52.00 35.00 
CFR csinncowd 90.00 76. . S7.00 S860 .... 
No. No. 2 No. 3 
wr Maple— FAS Com. & Sel. Com. Com. 
ere: $67.00 $47.00 $32.00 $23.00 
. es -cisladtanarevs 72.00 52.00 36.00 23.00 
ik oer 80.00 57.00 41.00 24.00 
Bi: chmsteniee 87.00 62.00 42.00 24.00 





SOUTHERN HARDWOODS 


Following are ranges of f.o.b. mill prices 
on rough, air dried southern hardwoods, from 
reports of sales made during the week ended 
May 22: 


Quartered Red Gum Plain Tupelo 
No. 1 & Sel. — AS— 
i, eee 42.75 @ 46.50 eae 45.00 
Si Es bce 52.50 5 G/4 22.060 49.00 
|, ee 49.25 
Note See | No. i & Se1— 
ies Er Ce” SOs ree 34.00 
i ea: 40.00 @ 41.00 —... 39:00 
Quartered Sap Gum he eee 39.25 
FAS— No. 2 Com.— 
th eee 55.25 ae 22.00 
JE are 60.0 Plain Poplar 
SE Oe 63.50 @ 64.00 No. 1 & Sel.— 
No. 1 & Sel.— nr 39.75 
Seiwa 40.25 @ 40.50 Elm 
th Bee 46.50 FAS— 
BPS crete ores 47.75 @ 49.00 Tot patie eral : “ane 
ik re 6 @ or 
Plain Sap Gum No.1& Sel — ‘ 
Bia 52.95 | 12/4... 50 @37.00 
No. i'@ Sa— °? | No 2Com— 
ee 36.25 12/4 . * ila 21.50 
ui $ Goma O48 | No.1 & BelL— 
4/4, = 99.00 | 4/4 --se-- 35.25 
S 4 rats 24 00 Magnolia 
Eos : No. 1 & Sel.— 7 
Qrtd. Black Gum i ee 46.25 
; arr 44.50 
elscaeavece 45.25 Pecan 
No. 1 & Sel.— Log Run— 
ae Sieh 35.25 —_ioniens 36.00 
Hackber 
Plain Black Gum vid Run— "7 
FAS— co 29.00 
4 Bere eee 39.75 g 1 Cypress 
elects— 
Prgartered Tupelo —_—..... 58.00 
. 47.00 | Pecky— isi 
iy ar 56.75 | 4/4 «+++. 17.75 
No. 1 & Sel.— Mixed Hardwoods 
|, 37.00 | Dunnage— 
re Q6.75 0 GFE cece. 9.25 
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Current Market Review 


The West Coast loggers’ strike had lit- 
tle effect on total softwood production 
during the two weeks ended May 17, be- 
cause many mills there have been able to 
cut on their log inventories, but is bound 
to make itself felt soon on lumber pro- 
duction unless meanwhile a settlement is 
reached. Ships for distribution from that 
producing region have now become ex- 
tremely scarce, and there are indications 
that the supply will be even further re- 
duced; the rail movement has been in- 
creasing so rapidly recently that there are 
fears of a shortage of cars before the 
roads can get additional equipment from 
the shops. Mills in the South expect that 
if there is a tie-up in West Coast produc- 
tion, many distributors will turn to them 
for stocks. Western pines output has 
been held down by rains, which have de- 
layed air drying of the new season’s cut, 
but they should soon be able to offer in- 
creased quantities. Mills everywhere have 
heavy orders for Defense projects on their 
books, and buying for these is in substan- 
tial volume. Southern pine commons had 
until recently continued to recede from 
the peak reached during the rush of De- 
fense buying, but with indications that 
available supply will scarcely meet the 
needs of the market, there has been a 
stiffening. The low grades remain weak, 
despite the fact that shipping of war ma- 
terials is expected to require immense 
quantities. Retail business is picking up, 
for the Department of Commerce reports 
that April sales of about twelve hundred 
independent material dealers exceeded 
those for the same month last year by 20 
percent. They maintained rather full 


stocks during the inactive winter period, 
the chart appearing on page 63, making 
comparison between August, 1940 and 
March, 1941, showing that while mill 
stocks had been greatly reduced, those of 
retailers had so increased that there was 
little difference in the grand total. But 
the dealers are now coming to the mills 
for an increasing quantity. Some of their 
customers, notably speculative builders, 
are still a bit hesitant because of shortage 
of labor and its higher cost, but should be 
encouraged by the easy passage in the 
House of an improved form of NHA 
Titles I and II. 

Hardwood mill stocks continue low, and 
production in the South has been greatly 
restricted by wet weather, which has 
much delayed air drying. Stocks at the 
mills generally are so depleted and broken 
that an increasing number of items are 
difficult to buy, and milf sales are prob- 
ably a good deal below the requirements 
of consumption. Furniture plants, after 
successful shows, are in the market for 
larger quantities, and find the gums 
scarce and firming up. Demand for oak 
flooring has so greatly expanded that fac- 
tories are oversold, and quotations have 
strengthened and will probably advance. 
There is an active industrial demand for 
maple and birch, which are quite strong. 





WESTERN RED CEDAR 

SEATTLE, WaSsH., May 23.—Prices for red 
cedar siding in mixed cars, new bundling, 
8 to 18 foot, f.o.b. mills, remain as quoted 
in issue of May 17, 1941—EbiTor. 





APPALACHIAN HARDWOODS 


Cleveland, Ohio, May 26.—Following are current prices on Appalachian hardwoods, f.o.b. 


Cleveland: 


Ash: 4/4 5/4 6/4 
Pe $90.00 $95.00 
Com. & Sel.. 55.00 60.00 65.00 

Plain White Oak: 

118.00 123.00 128.00 
No. 1 C.&S... 62.00 70.00 75.00 
ery Red Oak: 
i ee 87.00 100.00 103.00 
No. 1 C.&S... 60.00 65.00 70.00 
Poplar: 
oo err 92.00 98.00 100.00 
No. 1 C.&S8... 57.00 62.00 62.00 
.. eee 72.00 74.50 74.50 
No. 2-A Com. 49.00 55.00 55.00 

Basswood: 

i See 82.00 87.00 87.00 
No. 1 C.&S... 57.00 60.00 65.00 
No. 2-A Com. 45.00 48.00 48.00 





10/4 12/4 16/4 
g196.00 sinuses $135.00 $150.00 
70.00 90.00 100.00 120.00 
145.00 165.00 180.00 195.00 
85.00 105.00 115.00 125.00 
120.00 163.00 163.00 190.00 
75.00 93.00 103.00 123.00 
05. 127.00 142.00 157.00 
ey 82.00 97.00 115.00 
aaa Chestnut: 4/4 5/4 6/4 8/4 
No.1 WHND 47.00 53.00 55.00 62.00 
No. 1 C&Btr. 
98.00 Sd. Wmy. 45.00 52.00 52.00 55.00 


75.00 No. 2C&sd 


50.00 wmy. - 37.00 39.00 39.00 44.00 





TIDEWATER RED CYPRESS 


Jacksonville, Fla., May 26.—Following is a list of wholesale prices on tidewater red 


cypress, f.o.b. Jacksonville. 


Grades 4/4 5/4 
Rough— 
TO, TEs 6icccscce aad eee 
Dp hs 3 ae $77.50 $89.50 
Select, ce 70.50 82.50 
No. 1 Shop, RW&L..... 54.50 67.50 
a 4 | eee 31.75 33.75 
POCKY, TOWELs cccccccce 30.00 32.00 
RWé&L, S4S— 
~ “ae ee rer 86.25 98.25 
Te SE sig. bs 0:50. 5.045)0-0 79.75 91.75 
se eee 77.75 89.75 
i oe, er 73.75 85.75 
a | eer 69.00 74.00 
No. 3 Com.c.ccece eee 46.50 48.50 





6/4 8/4 10/4&12/4 16/4 
$112.50 $122.75 $146.00 $153.00 
98.50 113.75 127.00 133.50 
82.50 88.75 100.50 109.5 
75.50 81.25 90.50 98.50 
33.75 32.25 
32.00 33 25 Cypress ee ti 
ee or aye 
Primes .... 5. : 
4 117-25 | Eeonomy.. 4.30 5.20 
89.75 98.75 | Cypress Lath, 34x1%” 
85.75 89.75 No.1 No. 2 
74.00 TON EOE oxen sine 3 70 $4.95 
48.50 €7.50 © G2” 20% g 
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OBITUARY RECORD 








GEORGE W. THOMAS, 84, treasurer, 
uuditor, and member of the board of di- 
rectors of the Green Bay Lumber Co., died 
May 13 at his home in Carroll, lowa. He 
had been ill since January from complica- 
tions following coronary thrombosis. Mr. 
Thomas had been with the Green Bay com- 
pany, Whose headquarters are at Des 
Moines, for 52 years. For some time he 
Was a yard manager and later auditor of 
the North Western system for this firm. 
The lumberman was active in church and 
civie work. At the time of his death he was 
ruling elder of his church and had re- 
cently retired as Sunday school superin- 
tendent, a post he held for 25 years. He 
Was a member of the Carroll Rotary Club 
and the Chamber of Commerce. Surviving 
are his widow, two sons, five grandchildren 
and two great - grandchildren. The two 
sons, G. Smith, and Theodore H. Thomas 
are both affiliated with the Green Bay 
Lumber Co, 





GEORGE D. ANDERSON, Atlantic Coast 
representative of Seaboard Lumber Sales, 
Ltd., Vancouver, B. C., and of the Ham- 
mond Cedar Co., Ltd., with headquarters 
in New York, died suddenly on May 21 
while visiting in the office of the former 
company in Victoria, B. C. He left his 
New York office a week earlier for an an- 
nual visit to the headquarters of these 
companies. He lived but a few moments 
following a heart attack. Mr. Anderson 
was an active lumberman at Everett, 
Wash. before moving to New York several 
vears ago. He was highly regarded in 
Kastern trade circles and had held many 
important offices in the Intercoastal Lum- 
ber Distributors Association. Surviving 
are his widow and one child. 


RAY G. PRATT, 58, president of the 
Pratt Lumber Co., Binghamton, N. Y., died 
May 8 at his home there. Mr. Pratt was 
widely known for his participation § in 
civie affairs. He was past president of 
the Binghamton Chamber of Commerce 
and was a national councilor to the 
United States Chamber of Commerce in 
1930, He was active in fraternal and 
chureh work. His harness racing horses 
had met with considerable success both 
here and abroad. He was a director of 
a bank. The widow, two children and 
three grandchildren are among the sur- 
vivors. 


WALTER FRANKLIN STORY, 53, presi- 
dent of the National Screen Co., Suffolk, 
Va., died suddenly May 19 of a heart at- 
tack. He had spent the day at his office. 
Mr. Story held district and local positions 
in his chureh denomination, was asso- 
ciated with the executive board of the Boy 
Scouts in that area, a former director of 
the Chamber of Commerce and a member 
of a fraternal organization. The widow 
and a son survive. 





W. P. JOHNSON, 54, manager of the 
Hallinan Mackin Co., wholesale lumber 
eoncern at Los Angeles, Cal., was killed 
May 17 in an automobile accident near 
Moriarity, N. M. Mr. Johnson was a 
founder of the California White & Sugar 
Pine Manufacturers’ Association, now a 
part of the Western Pine Association, and 
for many years was affectionately known 
as “White Pine” Johnson. His widow, who 
was injured in the accident, survives. 





ABRAM BARKMAN, 79, proprietor of 
the Barkman Lumber Co., East Tawes, 
Mich., died May 7 following a stroke two 
days before. He had been ill for the past 
four years and had not been active in 
the lumber company for some time. He 
had an interest in a number of other 
businesses and was well known through- 
out northeastern Michigan. Surviving are 
the widow, two daughters, six sons and 
thre@ grandchildren. 





WILLIAM H. CAMPBELL, 54, president 
of the Window Glass Sales Agency, Inc., 
Hartford City, Ind., headquarters for re- 
tail lumber yards in Tllinois, Michigan and 
Indiana, died in Hartford City May 8. He 
was for many years prominent in business 
circles in that city. Surviving are the 
widow, two daughters and a_ brother, 
Joseph Campbell, lumber dealer at Ander- 
son, Ind. 


EDWIN GAW FLANIGAN, 47, commis- 
sion lumber salesman at Buffalo, N. Y., 





died May 15 after several months of ill- 
ness. At one time he was associated with 
the Buffalo Hardwood Lumber Co. and 
later with the C. F. Sullivan Co. Surviv- 
ing are his widow, a son, two sisters and 
four brothers. One brother, Charles F. is 
a sales manager for the R. T. Jones Lum- 
ber Co. at Buffalo, 





RICHARD A. HISCOX, 71, head of the 
Hiscox Lumber Co., retail firm at Berkeley, 
Cal., died May 5. Mr. Hiscox was at one 
time Supreme Snark of the Universe in 
the Conecatenated Order of Hoo-Hoo. He 
had heen engaged in the lumber business 
for 50° years. He is survived by his 
widow, two sons and six grandchildren, 





JOHN H. GALLOWAY, 78, president of 
the McDowell & Torrence Lumber Co., re- 
tail firm at Nenia, Ohio, died May 10 after 
an illness of two years. He entered the 
employ of the firm when a young man as 
Vardman and salesman. Later he became 
bookkeeper and upon the death of F. D. 
Torrence in 1917 he assumed the presi- 
dency. Mr. Galloway had not been active 
in the company for two years. He is sur- 
Vived by a son and a daughter. 


WILLIAM F. MACREERY, 50, a _ pro- 
prietor of the Macreery Lumber Co., with 
headquarters at Watkins Glen, N. Y., died 
May 10 of a heart attack. He had served 
on the village board of trustees and the 
board of education. He belonged to a 
fraternal organization and was active in 
chureh work. Surviving are the widow, 
a son, and a daughter. 








LOUIS ALBERT THIESING, 74, presi- 
dent of the Thiesing Veneer Co., Indian- 
apolis, Ind., died May 21 at his home. Mr. 
Thiesing entered the veneer business in 
1890 as an apprentice cutter and held po- 
sitions with a number of veneer manu- 
facturers before organizing his own con- 
cern in 1920. The widow, a son and two 
daughters survive. 





STEWART MINOR WOODWARD, 70, 
proprietor of the Woodward Lumber Co. 
and its affiliate, the Montague Millwork 
Co., both of Richmond, Va., died May 19% 
after an illness of more than a year. He 
Was also associated with the Yarborough 
Supply Co. He is survived by two daugh- 
ters and one son. 





JAMES E. HARVEY, 83, managing di- 
rector of Duncan, Ewing & Co. well 
known importers of American hardwoods 
at Liverpool, England, died recently. Mr. 
Harvey had a wide acquaintanceship 
among lumbermen in the United States, 
having made numerous visits to. this 
country in connection with his firm’s busi- 
ness. 





GEORGE M. HOUSTON, 36, treasurer of 
the A. C. Houston Lumber Co., Wichita 
Kan., died recently in Boise, Ida. Mr 
Houston was also president of the Home 
Lumber & Coal Co. of Boise, and a direc- 
tor of the Panhandle Lumber Co., Ama- 
rillo, Tex. 


’ 


RALPH SOUDER, 75, senior member of 
the wholesale lumber firm, Hallowell & 
Souder, Philadelphia, Pa., died May 21 of 
a heart attack at his home in Ardmore, 
Pa. Surviving are four daughters and a 
son, Ralph Souder, Jr. who shared the pro- 
prietorship of the lumber company with 
his father. 


FRED lL. WATKINS, 65, head of the 
F. L. Watkins Co., Inc., retail lumber firm 
at Seat Pleasant, Md., near Washington, 
D. C., died May 21. He was active in 
civie affairs. Surviving are the widow 
and two sons, one of the latter, Fred L., 
being treasurer of the Watkins firm. 





GEORGE LOW STEPHENSON, 72, re- 
tired lumber manufacturer for whom the 
town, Stephenson, Miss., was named, died 
May 10 at his home in Memphis, Tenn. 
Since his retirement five years ago he had 
been studying geologic formations’ in 
northern Mississippi. His widow and two 
daughters survive. 


JAMES A. DAVIS, 73, retired pioneer 
mill owner, lumber dealer and salesman 
in Louisiana died April 21 at the home 
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of his son in New Orleans, La. Survivors 
include three other sons and four daugh- 
ters. 


LEVI SPITLER, 87, one of the first lum- 
bermen in Cadillac, Mich., died May 13 in 
the home in which he had lived for 51 
years. He is survived by a son and three 
grandsons. 


STEPHEN TROWBRIDGE, 75, head of 
Stephen Trowbridge & Son, planing mill 
operator and retail lumber dealer, promi- 
nent in banking circles at Monticello, N. Y., 
died May 25, after a brief illness. 











FRANK TIEDEMAN, 60, inspector for 
the National Hardwood Lumber Associa- 
tion at Buffalo, N. Y., died there May 23 
after several weeks of illness. He is 
survived by his widow. 





PATRICK J. KING, 73, Chicago, IIL, 
millwork manufacturer died May 17. Sur- 
viving are his widow, two daughters and 
a son. 


STANLEY W. SMITH, an official of the 
Lowrie Lumber & Supply Co., Detroit, 
Mich., died May 11. His widow, two 
daughters, a son and a grandson are 
among the survivors. 








JAMES ERNEST GRAHAM, 42, man- 
ager of the Temple Lumber Co. yvard at 
Freeport, Tex., died May 2 of a heart at- 
tack. He had come to Freeport 13 months 
before from Denton, Tex. His widow and 
three daughters survive. 


A. D. RICH, 57, affiliated with the Gulf 
View Lumber Co., Panama City, Fla., died 
suddenly May 11 in Montgomery, Ala. He 
had been a lumberman in the latter city 
until about a year ago when he joined 
the Gulf View company. 


DAVID C. ECCLES, 63, Portland, Ore., 
commission lumberman died May 13 after 
a year of illness. Mr. Eccles was active 
in the Mormon church. His widow, three 
sons and a daughter survive. 





FROM LUMBER CENTERS 
(Continued from Page 61) 


that there is going to be an advance of at 
least $2 in the next thirty days on such 
items as flooring, drop siding and finish, 
which are growing very scarce. Buyers 
want the lumber faster than the mills can 
turn it out. 

HARDWOODS—AII items are scarce. 
Not a great deal of buying is going on, 
as mills have so little stock to offer. A 
little over a month ago, some mills took 
on orders for early shipment, but the re- 
cent long stretch of wet weather has 
seriously delayed loading. All items of 
gum are scarce, and the mills are getting 
their asking prices almost without ex- 
ception. Prices are extremely steady; ad- 
vances have been moderate. 


Minneapolis, Minn. 


NORTHERN PINE Demand has _ in- 
creased to a point where manufacturers 
eall it “fairly heavy.” The gain is due 
largely to a speeding up of suburban con- 
struction. Eastern industrial firms have 
entered the market for an unprecedented 
volume of materials to be used in Defense 
work. Stocks at mills are sufficient to 
meet present demand, though some opera- 
tors express the belief that there may b¢ 
a shortage of some items. Prices remained 
unchanged. 

NORTHERN WHITE CEDAR—Both re- 
tail yards and rural electrical and tele- 
phone projects have entered the marke! 
for an increased number of poles. Rural 
yards are buying more posts, particularly 
smaller sizes. Owing to unfavorable woods 
conditions last winter, stocks are at al 
unprecedented low for this time of year, 
and a number of smaller items already are 
in short supply. Prices are unchanged and 
firm. - 

MILLWORK —Demand has improved 
somewhat, owing to new residential con- 
struction projects, but still is nowhere 
near the mark expected to be reached 4 
little later in the season. Stock items are 
in good demand, outside yards taking ° 
considerable volume. Prices are firm. 
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AMERICAN LUMBERMAN 


IDEAL FARM 
HOME PLAN 





Designed by the American Lumberman to in- 





clude all of the requirements and practically all 
of the desirable features of a modern farm home 
as recommended by leading agricultural en- 


gineering authorities. 


THIS ISSUE IN TWO PARTS 
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AMERICAN LUMBERMAN 
IDEAL FARM HOME PLAN 





Designed by the American Lumberman to in- 
clude all of the requirements and practically all 
fo) ad a= We (-¥— 5 af 0 0) C-Mb a -t- hab b al-t- Me) ar- Me aalolel=s aa c-baadte atesact= 
Uwe k-Tokobaabact-bale t-te Os oh am e-T- Leb bake me-Vep ae tentUbalba-¥m-S em 
epbat-l-pabalem-toidates otel-1-m 


Sun porch and kitchen wings can be elimi- 
pat-Ua-Yo Od ah DEW ar-Yo Ab os bale mid at-Mon'd-) art-00M-3t-4-Mo) aida: Watolt-t- 
to 36x28 feet. This can be accomplished by 
moving the kitchen to the space shown for the 
sob at] aed Colo) all of-Yo MB acolo) cates o} C- Vos bate mda M-pbal ake) atidet-mac-Vel 
Vo bf-Vol-s al mi col dat E-bic-1 ce) naar b ale WB aalodobate ma al- Wel ¥-1-)aat=) att 
dole ae acolo) oat coMt- Wm olol-pteloyatmbbate(-y am dat-Mal-hv ae loler-teloyamey: 
the kitchen. 
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SECOND FLOOR PLAN 
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